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Beautiful Silver Service Presented to the U. S. Battleship “Arkansas” by the People of That State 
(See text on pages 63-65) 
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Two Masterpieces by the 
s. Same Master Mind 
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“The End of the Trail,” by James Earle 
Fraser, to be perpetuated in bronze in 
heroic size, has been selected to mark the 
Pacific end of the Lincoln Highway which 
joins San Francisco to New York. This 
fine example of Mr. Fraser’s work won the 
admiration of many hundreds of thousands 
of people when it was exhibited at the 
Panama-Pacific Exposition. 


—-and now this same great sculptor has 
designed for Alvin 


THE 
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PATTERN 


| ALVIN Sng-Life Plate 


| In a full page advertisement in the May issue of Ladies’ Home 
Journal this beautiful “Victory” Pattern is being announced to the 
women of America. 








3e sure you have a stock of this pattern so you can supply your 
customers’ demands. Have your salesmen show the “Victory” Pat- 
tern at every opportunity. It is one that will please the most 
discriminating. 


ALVIN SILVER CO. 
Sag Harbor, N. Y. 


Chicago, 10 So. Wabash Ave. New York, 52 Maiden Lane CALVIN) PATENT 
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Beautiful Silver Service Presented to the Battleship 
“Arkansas,” by the People of That State 

















a lee battleship Arkansas, which is one of 
the fleet visiting New York harbor 
to aid in the Victory Liberty Loan drive, 
was the scene last week of an interesting 
ceremony when the silver service given by 
the State of Arkansas was presented. The 


which they have designed for battleships 
and other vessels of the United States that 
a style more or less American should be 
followed and the spirit of the colonial times 
has been adopted applying to this a sim- 
plicity and beauty of form with decora- 


pertaining to the Federal Government are 
the eagle and the navy seal. 

Throughout the service the designers 
have had constantly in mind beauty of line 
and elastic form and the ornament is ap- 
plied with such restraint as not to inter- 
fere with the proper accentuation of the 
forms. In addition to the decorative ele- 
ments above quoted, a number of the pieces 
shows etched scenes either characteristic of 
the vessel or which will recall to those 
serving upon her the commonwealth whose 
name she bears. 
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SCENE DURING THE PRESENTATION OF THE SILVER SERVICE TO THE U. S. “ARKANSAS” BY THE PEOPLE OF THAT STATE 


presentation was made by Miss Ula Spivey 
of Arkansas. An address was made by 
Gov. G. H. Brough and the function was 
attended by many notables. The D. A. R. 
trophy cup was presented by Mrs. Rosa 
McCain and the Arkansas Travelers’ 
Trophy Cup by Miss Spivey. 

In designing the service for the battle- 
ship Arkansas the designers of the Gorham 
Co. have followed the generally accepted 
style for services of the ships of the United 
States Navy. It has been the feeling of these 
designers in the large number of services 





tive elements emblematic of the State, the 
navy and the Federal Government. 
Throughout this service on the different 
pieces the State seal appears coupled in 
the ornament with the seal of the Navy De- 
partment. The marine features such as the 
dolphin, sea weed, wave ornaments, etc., are 
used typifying the element which is the 
home of the vessel while the State is re- 
called by emblems characteristic of her 
natural products—the apple blossom (the 
State flower), wild rice, and the cotton, as 
well as the apple itself Decorative features 


ihe 
raked ga 


The principal piece is the punch bowl, 
with its accompanying waiter and cups, of 
which there are 24. The bowl itself is a 
monumental piece bearing a handle at each 
end, of the classic acanthus, surmounted by 
a pedestal bearing the American eagle rais- 
ing its wings for flight. Being the most 
monumental piece of the service it is also 
the most elaborately decorated. On one 
side it bears an etching of the new State 
capitol surmounted by the seal of the State 
and flanked by the cotton and. apple chased 
in low relief. The seal of the State is sur- 
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A Satisfied Customer 


is one of the best assets and advertising mediums 
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rounded by a rope ornament typical of the 
Navy, which same ornament runs in the 
border around the bowl. The upper border 
is the oak emblematic of strength. The 
bow! itself is borne upon a base from which 
rises four dolphins supporting the corners, 
and the body of the bowl rises from a wave 
ornament which is chased on the bowl it- 
self. On the other side of the bow] appears 
the old State capital bearing the date 1836 
etched and surmounted by the seal of the 
Navy. Both seals are flanked by cornu- 
copias of the wild rice. 

A large punch ladle is furnished with the 
set, bearing the shield of the United States 
and the eagle at its crest. 

The waiter, on which stands the bowl, is 
plain, almost to the point of severity, giv- 
ing a fitting and proper base for the more 
elaborate pieces above it. The same border 
of the oak is represented in the waiter and 
this border is characteristic of all the pieces 
of the set. The cotton is shown at each 
end of the waiter and recalls the similar 
motif upon the bowl, and a new rendition 
of the seal of the State and Navy depart- 
ments is made more in keeping with the 
shape required by its new application upon 
the ends of the waiter. The handles of the 
waiter are dolphins, whose noses are joined 
by sea-shells. In the center of the well 
appears the Battleship Arkansas, under full 
steam, and the legend, “Presented to the 
U. S. S. Arkansas by the People of Arkan- 
sas.” 

The centerpiece ranks next to the punch 
bowl, and is the next important piece. It 
is arranged so that it can be used either 
as a flower or fruit bowl with a removable 
mesh. It bears the seal of the Navy De- 
partment, flanked by the apple blossom, and 
the State seal, flanked by the wild rice, with 
eagle handles, and the seals surmounted by 
dolphins. The same oak border as in all 
the pieces of the set appears here, but the 
base border is one of bound reeds, typifying 
strength. Attention is called to the care 
with which the Gorham Co. has kept in 
mind constantly not only the service to 
which the pieces were to be put, but alsa 
their decorative value; i. e., the oak, typify- 
ing strength; the bound reeds, typifying 
unity and strength, and all the various fea- 
tures of the State’s natural resources. 

A tea set and urn form an important part 
of the service consisting of a tea, sugar, 
cream and waste bowl, as well as the urn. 
In all these pieces the base is formed by a 
wave ornament, properly emblematic of the 
element in which the vessel floats. Dolphin 
handles also appear, and the rest of the 
decoration, in addition to the border spoken 
of, is given up to the wild rice, apple blos- 
som, and seals of the State and Navy de- 
partments, surmounted in the case of the 
urn by the American eagle. 

In a service of this kind candelabre form 
avery decorative adjunct, and two five-light 
candelabre are furnished. On these appear 
the seal of the State and Navy departments. 
An after-dinner coffee set and a tray is 
furnished, recalling the tea set in line and 
decorative elements, but in the tray appears 
etched a Confederate monument of Little 
Rock. 

The above are the principle decorative 
features, except the water pitcher, which 
is generous in size and capacity, recalling 


THE 


in its decoration the other pieces in the set. 
lt is accompanied by two goblets and a tray 
to match. 

The more strictly service pieces of the 
set bear the same elements of decoration as 
the larger and more monumental pieces, and 
chief among them is the ice bowl bearing 
on one side a scene in the cotton fields of 
Arkansas and on the other a reproduction 
of a drawirig of the United States reserva- 
tions at Hot Springs. 

There are two vegetable dishes, a gravy 
boat and tray and two compotiers, as well 
as a fish dish, with drainer pierced with a 
dolphin, Neptune’s tridents and the legend 
“U. S. S Arkansas.” One of the meat 
dishes is arranged with the new patented 
twin well feature, an improvement on the 
old well and tree of the grandfather’s time. 

There is also a round entree dish, a bread 
dish, an asparagus dish and drainer and two 
olive dishes. These pieces complete the 
service proper, except the cigar box, which, 
although mentioned last, is by no means 
least. This is constructed of copper and 





URN PRESENTED BY THE D. A. R. 


silver, with the inscription “U. S. Arkan- 
sas” on the top. Surrounding the escutch- 
eon of the lock, there appears a rope orna- 
ment encircling the seal of the State. 

The loyal citizens of Arkansas, at least 
some of them, wanted to be remembered 
on the vessel in groups, ‘independent of 
other groups. The commercial travelers of 
the State have given a large open trophy 
cup, bearing a map of the State divided 
into districts and giving the products of 
the different districts, while on the reverse 
will appear the inscription denoting the fact 
that it had been given by them, and on the 
case will appear enameled shields of the 
U. S. in color. 

The Daughters of the American Revolu- 
tion of the State have also given a large 
trophy cup, extremely beautiful and classic 
in outline, surmounted by the eagle and hav- 
ing laurel-wreath handles, the emblem of 
victory. On one side appears the seal of the 
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State, and on the other that of the Daugh- 
ters of the American Revolution. These 
are flanged by the laurel, while down the 
body of the cup and separating the body 
into panels, suitable for inscription, appear 
sea-weed and sea-shells, emblematic of the 
sea, the native element of the vessel. The 
cup is shown above. 

This represents the complete service for 
the battleship, and it is believed that all re- 
quirements for a service of this nature have 
been amply met by the various pieces illus- 
trated here. In addition to this, the two 
decorative pieces above spoken of give ad- 
ditional facilities for ornamental features, 
which should add greatly to the enjoyment 
and usefulness of the set. 

The service was purchased 
Charles F. Stifft, Little Rock, Ark. 


through 





The vessels of the United .States Navy 
whose presentation services have been illus- 
trated and described in THe Jewexers’ Cir- 
CULAR, and the date of the issue in which 
these appeared from time to time, are. as 
follows: 


Vessels, Issue. 
a ee NE en iene SE June 3, 1891 
EN nike xo ik hee ee ca ee July 20, 1892 
MOMGONOUBS 8 66: i Siacesscetiacdces Feb, 15, 1893 
Cincinnati ....cc00. Sept. 26, 1894; Apirl 24, 1895 
P cube. pag, WORT CO COT oper e ee May » 1895 
PMN w winiw g:aivitin ob oe hie. tlcwduae Feb. » 1896 
PEE Po ceecichicdess at ase ence May 13, 1896 
ONS 5.6.59. each bia dna wvnathaceea ene July 22, 1896 
MPN -dclash.s odo cakaehiwcta cheats Oct. 7, 1896 
Os te eescare tasiee wants hee crt April 28, 1897 
DEGTIRCNEDNNE atic ccicivccvtebucet June 9, 1897 
SN ic indo lds onder eewel Dec. 1, 1897 
IOC OCININOUIE ie ii 0.dininvd's viv de deaneen June 7, 1899 
MMOD is arak 6 nia vb ntlcad eo ees Bead June 28, 1899 
Bee OES Pe ee een July 26, 1899 
Ey Me eee ea Aug. 30, 1899 
NS 0 at crab demuds aPiaes bo Sept. 13, 1899 
ode tne 5, lee COE COPTER LOY May 16, 1900 
PEPER Oe CPOE ee April 17, 1901 
POLE OME See eocc ke eR abedon May 22, 1901 
WINE ob dc \'< id tte 0 do aw aoa Nov. 26, 1902 
MD Bilas aincin-eMrv se WAGESA s maces Feb. 11, 1903 
MU onside ee pte ot an Meade March 18, 1903 
Pennsylvania ...... June 24, 1903; Nov. 16, 1904 
Ce ee ey eee April 20, 1904 
fF NEO Pe eT, Pee June 29, 1904 
MN inc eulcie cian cee iaden kawue ton Aug. 2, 1905 
INGORE oi 55.00% di wewadns CoE Lae Aug. 30, 1905 
RONMINE < isfuiass 4 5e he eodis weds Sept. 6, 1905 
TOMI 5 sig ok heeds Sept. 13, 1905; June 26, 1907 
TEN is 8 baad oka viacd pies Oct. 18, 1905 
MIE i eclhelicendcwesconebeoe Nov. 8, 1905 
COMMON oo 6. ace cd cesieuuweaeie Feb. 14, 1906 
Connecticut...... March 14, 1906; Nov. 21, 1906 
PUMMERE® nipeae Goan Sock cctavtbae Nov. 7, 1906 
he CO PETE Te Ea Nov. 14, 1906 
OUD 6.6 0c insslncite se chaceeseel Dec. 19, 1906 
hog TAPCO OPE ey Jan. 2, 1907 
CRANGNOAEE: fences ci abakunceeeh Feb. 13, 1907 
W GRID 9 ac. a0. diw canines acu Feb. 27, 1907 
GOON MNE 0s vaweaeeis June 12, 1907; June 19, 1907 
NAOGE? THE 60s cavniaictice vem Sept. 4, 1907 
Pcducah (punch set) ............ Feb. 19, 1908 
MOMMNEG.  6ccdnvtbidents drawwtion April 1, 1908 
California. .cdsceses May 27, 1908; June 24, 1908 
COMM Nin eKcsi de taedecacuend June 24, 1908 
NOE COPORING Ss. cehiewvien ssacdeath July 29, 1908 
Fe hacen, | OOO LO Te Oct. 25, 1905 
NOG TEMOOE  hni'e cei oceadedt Aug. 26, 1908 
OE EE oT se Jan. 27, 1909 
| de, 1 Un Rr ce went Feb. 17, 1909 
EON: 56h 06.346 6040 above Feb. 24, 1909 
WEMMNINE v can tNeatducecnweeuean April 21, 1909 
Ne OT EET Ee me ms Aug. 18, 1909 
St. Lowa: Commits G60) os ccciccwtwcr Oct. 13, 1909 
Pdi. CEO EO eA. March 9, 1910 
SOUL COPONIE 6 6.0 oicd.a'cd kas deosds April 13, 1910 
PI MNNG oa & aren ec dN easewtieakn een Oct. 5, 1910 
I «aed tne 8 aS ai Sialvo Gad buaseeeeel Nov. 8, 1911 
Dt, TCE PO Ee er re Dec,. 13, 1911 
PI se Sigin cen ddcakvene anda May 8, 1912 
Re eee Sere Dec. 4, 1912 
te EA et March 11, 1914 
Ee MLE CE TREX RTT Cr Nov. 4, 1914 
BE Se ee eatete Be Sept. 13, 1916 
RONG vcs 668 Oh Cee ane May 7, 1919 
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Stern Bros. & Co. 

















OFFICES 


7 68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 














CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 
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Sixty-one Trade Practices Condemned as “Unfair” 
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S a warning to unwary manufacturers 
A who may innocently commit of- 
fences denounced by the Federal Trade 
Commission, a list of sixty-one question- 
able practices is given in a recent bul- 
letin published by the American Specialty 
Manufacturers. No attempt has been 
made to include all acts alleged to con- 
stitute unfair methods of competition, 
but only those of major interest and im- 
portance. ; 

In studying this list, sales managers 
and directors of merchandising policies 
should remember that only are such 
practices condemned when used with the 
purpose, intent and effect of suppressing, 
stifling and destroying competition: 

1. Agreements to give dealers special 
commissions or rebates, provided they 
deal in the seller’s goods exclusively. 

2. Giving cumulative discounts or re- 
bates to dealers whereby they receive at 
the end of a fixed period certain rebates 
or discounts based upon the aggregate 
purchases during that period. 

3. Selling to such dealers only who 
will refrain or agree to refrain from deal- 
ing in competitor’s goods. 

4. Effecting contracts for advertising, 


subject to cancellation if competing 
goods are advertised in the same 
medium. 

5. Guaranteeing customers against 


decline in price of goods purchased, and 
not resold by such customers at the 
time of any subsequent decline in the 
prevailing market price of such goods. 

6. Effecting long-term contracts with 
customers. 

7. Effecting exclusive contracts to 
manufacture or sell, e. g., contracts to 
manufacture exclusively for respondent, 
not to sell to competitors, not to deal in 
any other similar products except with 
the permission of respondent, not to sell 
to non-members of a dealers’ organiza- 
tion. 

8. Agreements with dealers not to 
sell competing goods of a similar color 
or substitutes for or imitations of re- 
spondent’s goods. 

9. Failure to perform numerous con- 
tracts to sell because of an advance in 
the market price of the product sold and 
the surreptitious marketing of such 
product through another concern at the 
higher prices. 

10. Effecting resale price maintenance 
by contract, agreement or refusal to sell. 

ll. Purchasing one’s own products 
from dealers selling such products at less 
than the fixed and standard resale prices. 

12. Inducing and causing contracts 
affecting competitors to be broken, re- 
scinded and delayed. 

13. Claiming, exercising and main- 
taining a monopoly in the sale of 
products. 

14. Procuring others to make bogus 
and spurious requests for estimates from 
competitors. 

15. Inducing, through actual or threat- 


ened withdrawal of patronage, the dis- 
continuance of the furnishing of supplies 
to a competitor. 

16. Effecting commercial bribery 
through the corrupt giving by a seller to 
the employe or agent of a customer or 
prospective customer of any money or 
other thing of value or entertainment 
with the purpose of influencing the re- 
cipient in relation to the business of his 
employer or principal. 

17. Issuing lottery premium coupons. 

18. Wilfully damaging or tampering 
with competitor’s property. 

19. Discriminating in prices between 
purchasers or localities. 

20. Espionage, as through employing 
secret agents to spy upon competitors’ 
business, surreptitiously entering the fac- 
tory of a competitor to procure drawings 
of machinery, procuring trade secrets, 
bribing railroad employes to obtain in- 
formation as to competitors’ shipments, 
trailing delivery and sales agents of 
competitors, requesting employes and 
dealers to spy upon other dealers. 

21. Enticing employes of competitors. 

22. Instituting unwarranted suits 
against competitors. 

23. Interfering with a competitor’s 
business by purchasing from dealers the 
goods of such competitor and substitut- 
ing one’s own, and by following saies- 
men of a competitor to hinder and em- 
barrass them in the performance of their 
duties. 

24. Threatening to sue a competitor 
for the purpose of intimidation. 

25. Threatening to force competitors 
out of business unless they refrain from 
selling in certain territories. 

26. Intimidating, threatening, boy- 
cotting, molesting or obstructing of com- 
petitors, generally. 

27. Dividing of territory and limiting 
of selling area by competitors. 

28. Threatening to cut off dealers’ 
supplies unless purchased from respond- 
ent. 

29. Refusing to sell unless dealers will 
purchase other supplies, unless dealers 
will agree not to sell the products of a 
competitor, unless dealers will agree to 
sell at standard resale prices fixed by the 
seller. 

30. Selling or offering to sell below 
cost or at less than a fair profit. 

31. Selling at less than cost upon the 
condition that the customer will simul- 
taneously purchase other merchandise 
upon which a profit is made or selling 
certain products at a loss and recouping 
on others. 

32. Selling food unfit for human con- 
sumption. 

33. Simulating the trade name, trade- 
mark, cartons, slogans, advertising mat- 
ter or appearance of the product of a 
competitor. 

34. Concealing interest in other con- 
cerns. 

35. Maintenance of bogus independ- 
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ence and cutting of prices through such 
bogus independence. 

36. Agreements whereby equipment 
necessary to handling certain products is 
loaned on condition it shall be used ex- 
clusively in connection with respondent’s 
products. 

37. Selling machines under license 
agreements whereby purchasers may not 
use therewith the supplies of competitors, 
and may not use the seller’s supplies 
either on competitor’s machine or with 
the supplies of competitors. 

38. Entering into an agreement, un- 
derstanding or pool by competitors to 
maintain prices or to allot business. 

39. Locality price cutting. 

40. Threatening to sell and selling di- 
rect to consumers in order to compel 
retailers to handle the seller’s goods ex- 
clusively. 

41. Purchasing entire output of raw 
material. 

42. Infringement of patents, trade- 
marks and copyrights and prosecutions 
for alleged infringement. 

43. Making up cost sheets in reckless 
disregard of true costs. 

44. Impairment of competitive power 
of other concerns through stock control. 

45. Price fixing through contracts, as- 
sociations and combinations. 

46. Effecting a restraint of trade 
through contract, combination or con- 
spiracy. 

47. Organizing of trust to increase 
prices. 

48. Agreements between cor petitors 
to limit output. 

49. False and misleading a lIvertise- 
ment. 

50. Misbranding. 

51. Misrepresentations and fa se state- 
ments, either about one’s own or a com- 
petitor’s merchandise or business. 

52. Defamation, libel, slander, dis- 
paragement of competitor’s goods or 
business. 

53. Passing off goods as of other 
manufacture. 

54. Misuse of letter from Commission 
and disobedience of order by commission. 

55. Agreements between manufac- 
turers, members of an association, and 
laborers whereby the latter do not work 
for non-members or for manufacturers 
not maintaining standard prices. 

56. Appointment by a_ wholesalers’ 
association of committees to confer with 
manufacturers to influence such manu- 
facturers to adopt certain sales methods. 

57. Compelling members of an associ- 
ation against their will to maintain stand- 
ard prices by fines and withdrawals of 
labor. 

58. Publishing of blacklists by an asso- 
ciation. 

59. Inducing organizaticns to influ- 
ence their members not to sell to com- 
petitors. 

60. Inducing and compelling manu- 
facturers, through an association, not to 
recognize certain dealers as legitimate 
jobbers, entitled to buy at jobbers’ 
prices. 

61. Combination of buyers to force 
down purchases by refusal to- purchase.— 
Printer’s Ink. 
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Important Points on Jeweiry Trade of South America 





S. Wedon Rosenthal Reports to National Jewelers Board of Trade on His 
Investigation of Latin American Markets—Trade to Get 
All Details Soon 
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One of the most interesting recent meet- 
ings of the Good and Welfare Committee 
of the National Jewelers Board of Trade 
was that held Thursday morning at the 
rooms of the association, 15 Maiden Lane, 
New York, at which S. W. Rosenthal, the 
investigator appointed by the Government 
to report on the jewelry markets of Latin 
America, made a tentative report to the 
organization. Mr. Rosenthal’s appoint- 
ment by the Government followed action 
by the National Jewelers Board of Trade, 
which agreed to supplement the Govern- 
ment’s compensation with enough to make 
it worth while getting a man who could 
make this investigation properly. Mr. 
Rosenthal’s application was endorsed by 
the Board, and the result of his work has 
vindicated his appointment and justified 
the extra expense incurred im having him 
make the investigation. 

Mr. Rosenthal’s work in South American 
markets will be the subject of a series of 
reports that will be published by the De- 
partment of Commerce in the course of 
the next few months, but before going to 
Washington he made a preliminary report 
to the Board, and also sought to get the 
views of the members as to certain points 
to put up to the Department of Commerce 
in connection with the South American 
trade. 

Mr. Rosenthal, who, as noted in THE 
JeweELers’ CIRCULAR from time to time, has 
for some months studied the demand for 
iewelry lines, silver, silver-plate, clocks, 
watches, etc., in the West Indies, and in 
South and Latin America, made a complete 
tour of South America and the principal 
cities, and brought back with him informa- 
tion that will answer nearly every question 
that will come up by exporting houses 
wishing to get after the jewelry trade of 
the Latin American countries. 

He brought back with him not only sam- 
ples of the various goods required in the 
different sections of South America, but 
photographs of nearly all the lines supplied 
and complete catalogues and price lists of 
the French, German, Austrian and other 
firms that have had the bulk of this trade 
in the past. In addition, he brought back 
with him a list of the principal dealers in 
jewelry in the South American countries, 
with data as to their personnel, their 
standing, their credit and the particular 
lines in which they specialize. 

At the meeting Thursday Mr. Rosenthal 
was formally introduced to the Good and 
Welfare Committee members by Vice-presi- 
dent Arthur Lorsch in the absence of Vice- 
president Bowden, the chairman of the 
Good and Welfare Committee. Mr. Rosen- 
thal said that he had just gotten back from 
South America and wanted to make a brief 
report to the Board before going to Wash- 
ington; that he had a mass of informa- 
tion which he wanted to present before the 
committee, and asked that they take what 
Steps they desired to have it made of use 


to the trade. The information was valu- 
able only if it could be put to use. 

He then gave a brief review of his trip 
to the various centers and cities in South 
America, first explaining about the list he 
had brought back of the retail jewelers of 
the various countries, and the credit in- 
formation connected with them. He said 
that one of his most difficult tasks was to 
obtain this credit information because the 
jeweler in South America considers all 
such information as to his standing his 
own personal property and objects as much 
to giving it out as he would matters con- 
nected with his family affairs. Rosenthal 
had been able to obtain what he did in 
great part through the co-operation of the 
branches of the United States banks, and 
he had impressed on these institutions the 
value of having such information on their 
files because this would give a solid founda- 
tion on which to render credit of all kinds. 

He told of the catalogs that he had ob- 
tained in South America from the various 
German, French, Austrian and _ other 
houses, and said that in some cases he had 
brought the catalogs running many years 
back. He also told very briefly of the 
samples of the various kinds of goods that 
are in the market, and said that with these 
samples, catalogs and price lists it was an 
easy matter for the American manufacturer 
to find out whether it would be profitable 
for him to go into that market. 

The reports which Mr. Rosenthal said he 
had prepared for the Department of Com- 
merce, and soon to be published, would 
contain (1) general information on credit 
conditions; (2) information on the eco- 
nomic conditions; (3) statistics of the im- 
ports of jewelry and other lines for the 
past five years, and (4) a general discus- 
sion as to the type of jewelry sold and the 
methods used in selling this jewelry. 

The conditions in marketing jewelry in 
South America, he said, were entirely dif- 
ferent from marketing them in this coun- 
try. Here we had manufacturer, jobber 
and retailer, while there they have the 
direct importer. This importer may be in 
some cases a retail house or in some cases 
a distributing house. Some of the largest 
importers were purely retail houses. 

He had tried to discuss in his reports the 
various methods of marketing as well as 
shipping and details as to packing, as to 
customs regulations, etc. These greatly 
differed in various places. For instance, 
the methods of packing and shipping for 
Venezuela would not do at all for Argen- 
tine or Brazil, and vice versa, and he gave 
examples of the different kinds of taxes 
imposed and duties levied which required 
different methods of packing—in some 
places the duties being levied on the gross 
weight, others upon the net weight. 

In his work he had endeavored to take 
up each article separately. His report on 
chains alone went into details as to the 
different kind of chains used—Waldemar, 
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Dickens chain, and the different types of 
links, etc., and the same information was 
obtained for other lines, including silver 
and silver-plated ware. 

The reports which will be published will 
be illustrated fully, because most of the 
articles that could not. be clearly described 
were photographed. 

Mr. Rosenthal touched upon certain 
handicaps that the manufacturer has, as 
for instance the custom in Cuba and other 
places of referring to “filled” goods as 
Ore Americano (i. e., American gold), 
which has identified the American manu- 
facturer with “filled” and not solid gold 
goods. 

In answer to the question whether there 
was an opportunity for the American 
jewelry manufacturer in Latin America, he 
said “decidedly yes, with some modifica- 
tions.” 

For instance, our gold filled articles are 
very much better, in fact, superior in 
every way to those of the German and 
Austrian, They will be better liked, and, 
if sold under proper conditions, will have a 
big advantage over competitors. But in 
electroplated gold there is a question as to 
whether the German and Austrian lines 
will come back. What they will do is an 
unknown quantity, but if they manufacture 
the goods and can get them there they will 
have advantages over our manufacturers. 

Even before the war, said Mr. Rosenthal, 
German manufacturers had recognized the 
superiority of American gold-filled wares 
and had even bought gold-filled articles 
themselves in this country to sell in South 
America. 


On solid gold goods, he said, we face a 
peculiar situation. The. South American 
trade recognizes the 18 karat quality. Any- 
thing 18 karat is considered pure or legal 
gold, but anything less is considered low- 
grade gold, and our 14 karat would be 
classified the same as wiih the 12 karat, 
which they want in the low-grade wares. 
The 18 karat quality has the largest sale 
in the fine trade, and particularly in gem 
set articles. In Cuba and Chili 14 karat 
gold is sold to some extent, but in all other 
countries 12 karat gold is in demand in the 
low-grade line. 


He spoke a bit about patterns, saying 
that the South American, as a rule, is not 
fond of plain gold or the simple geometri- 
cal designs common in American wares. 
The natives demand designs of the most 
elaborate character, and these the Germans 
have been very careful to get out. In the 
Argentine, he said, particularly among the 
Italian emigrants and among other work- 
ers the Italian patterns go very well, but 
the Germans have even beat the Italians 
in their own designs by copying the designs 
and elaborating on them and making them 
slightly more artistic. 

A large amount of American goods can 
be sold today, he said, if the quality and 
designs are adjusted to meet the market 
conditions. 

Speaking of terms, he said that much had 
been said about the different terms required 
by South America, but in the end the 
question will simmer down to a condition 
not much different from that existing here, 
namely, season settlements. He recom- 
mended 90-day sight draft without interest, 
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Beautiful Windows to Sell 
La Tausca Pearls in June Week 
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TO MAKE THE ABOVE DISPLAY FOR YOUR WINDOW 


Use La Tausca No, 122 Display stand as a centerpiece. A bow of white ribbon is fastened to the background, the streamers are 
carried forward to the sides of the window. Artificial leaves are festooned from the bow into the corners where hang white wedding 
bells made of crepe paper. Other bells hang on white ribbon below the bow. 


The display stand is elevated on a flat velvet covered box. La Tausca Pearls in “cases are displayed in graduated boxes covered 
with white goods. A bride card is elevated on a metal stand near the background, another at the right hand near the front. Several 
booklets are placed with the merchandise with the La Tausca oval sign in foreground. Let us help you with other windows. Write 
for information and helps 
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Every La Tausca 
Necklace Sold 


over retail counter 





The plan to feature June Week 
(first week in June) throughout the 
country to increase the purchasing 
of Pearls by the public, has been ap- 
proved by jewelers everywhere. 


La Tausca Pearls at this time will 
be specially in demand by gift- 
givers, on account of the unprece- 
dented number of weddings this 
year, beside normal summer gifts 
and graduate presents. 


We have had our window expert 
design a series of beautiful displays 
suitable for any window, some more 
elaborate than others, but all simple 
to arrange and adaptable to local 
conditions and requirements. 


These charming windows will assist you ma- 
terially in increasing your sales in pearls. Will 
you write for description of the windows and 
the beautiful La Tausca Bride and Graduate 
showcards featured in last week’s Jewelers’ Cir- 
cular? Sent free on request. 


LA TAUSCA PEARLS 


KARPELES COMPANY 
56 Pine St., 
PROVIDENCE, R. I. 


Retailers 


Supplied by 
W holesalers Only 
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and-said that the American manufacturer 
can discount these drafts. The one ad- 
vantage of this trade draft in season 
settlements, was that the orders were for 
an entire season or for a year, in most 
cases being for very large quantities of a 
single number, sometimes grosses at a 
time. 

Mr. Rosenthal answered a number of 
questions as to the way the Germans did 
business, and said that often a manufac- 
turer did business with the agent abroad, 
and the agent arranged for the terms in 
South America, the banks practically carry- 
ing the credit. 


Mr. Rosenthal made a number of sug- . 


gestions based on what the Germans had 
done. He said the German manufacturers 
had sent to South America trade papers 
published in German and Spanish telling 
of the German jewelry trade. They had 
paid ‘for these papers for the sake of the 
advertising they had given to German 
wares. He told of the co-operation among 
German manufacturers and the Govern- 
ment, and said that with co-operation here 
we would have little difficulty in getting 
into the markets strongly except, perhaps, 
in the fine platinum goods which he thought 
were very strongly in French hands today. 

He urged that the trade establish a place 
where the South American buyer can come 
up and make his headquarters and get full 
information that he desires in purchasing 
American goods, where the Latin-American 
can come and feel at home and know that 
he is-in safe hands. He said that a large 
number of buyers from South America 
come up to agents in other lines who know 
nothing about the jewelry trade, and when 
they want to make purchases of jewelry 
they are referred to retailers and whole- 
salers and not to the manufacturers or 
headquarters. He cited a number of in- 
stances of this kind, and said that these 
people go back without any knowledge of 
the ramification of the industry that we 
have in this country. 


He also suggested that a central bureau 
be established where translations could be 
made quickly for correspondence to and 
from South America, and also urged that 
the jewelry trade do everything to get pub- 
licity in South American papers along lines 
that will show what great jewelry centers 
we have here in Newark, Providence and 
other cities. 

Mr. Rosenthal’s report was listened ta 
with the deepest attention, and he was ques- 
tioned in detail as to some of the points 
by the committeemen present. Some of 
the committeemen brought up matters 
which they wished him to take up with the 
Department of Commerce at Washington, 
such as the necessity of establishing parcel 
post relations with Chile and doing some- 
thing to put the American manufacturer on 
a par with those of other countries who sell 
in that market. 

Mr. Rosenthal explained the events which 
led up to the present conditions, but said 
that he would take up the request, and also 
the request that our postal authorities be 
properly instructed as to what packages can 
he received by parcel post to various coun- 
tries and not refuse packages which prove 
later to be acceptable in the country to 
which they were addressed. 
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It was decided by the committee that the 
information obtained. by Mr. Rosenthal 
should be given to the trade as a whole at 
a mass meeting to be held in the near 
future, at which Mr. Rosenthal’s facts, to- 
gether with his exhibits and catalogs, 
should be put before all manufacturers in- 
terested. 


Trade Commissioner Rosenthal has pre- 
pared a brief review for the National 
Jewelers’ Board of Trade of his work. It 
follows: 


Latin-America presents an excellent field for 
jewelry and silverware manufacture interested in 
extending their trade as there is general prosper- 
ity in the 21 republics which comprize it. This 
prosperity, he says, is mainly the result of the 
high prices which they have been receiving for 
their native products. 

In normal times these markets have been sup- 
plied with jewelry and_= silverware by Europe, 
largely by Germany, but during the past four 
years very little has been shipped by France and 
England, and nothing by Germany. © Stocks are 
therefore practically exhausted, and the - South 
American jeweler is looking for sources where 
he can replenish his stock. On account of the 
war German manufacturers have lost the good- 
wil! of this trade while American manufacturers 
have gained it. 

Latin-Americans are fastidious dressers, are 
fond of jewelry and lavish in their expenditures 
for it. Even the casual observer remarks that 
much more jewelry is worn in these countries 
than in the United States. ; 


INVESTIGATION OF SouTH AMERICAN MarKETs. 


To aid our manufacturers in making the best 
of this opportunity the United States Department 
of Commerce, with the co-operation of this Board, 
sent a trade commissioner to make a thorough in- 
\esitgation of the jewelry and silverware markets 
of South America. He 
on Sept. 7, 1917. 

The following has been accomplished by the 
government investigation: 

1. Many trade opportunities have been sent 
in from South American jewelers who are in- 
terested in buying goods from American manu- 
facturers. These have been published in the 
Government daily paper, Commerce Reports, 
and frequently in the jewelry trade papers as 
well. 

2. Lists have been compiled of the important 
wholesale and retail jewelry firms in all of the 
markets visited. A thorough investigation has 
been made of the credit standing of these firms. 

3. A limited number of European samples 
of jewelry and silverware have been purchased 
to show our manufacturers the class of goods 


in demand. 
4. An extensive collection of European 
jewelry and silverware catalogues has been 


made, including many from representative man- 
vfacturers abroad 

5. An investigation kas been made of the 
various methods of selling jewelry and silver- 
ware in these markets, including salesmen’s 
itinerary. expenses and similar data. 

6. Methods of shipping, including packing as 
affected by the customs regulations, document- 
ing and customs tariffs, have been studied. 

7. Methods of financing, including sources 
of obtaining credit information, usual terms, 
banking facilities and the various ways of 
handling drafts, have been learned. 

8. Reports have been written on each market 
covering general commercial conditions and the 
importance of the market for jewelry and sil- 
verware, also such important details as styles 
of goods in demand, quality, finish, stamping, 
etc, These will be published in printed form 
by the Department of Commerce, and some of 
them are now in press. 

There are several advantages in having an ex- 
port trade, but that the most important of these 
is the fact that it helps to stabilize business, for 
while there may be a commercial depression in 
one country, it is likely that prosperity will pre- 
vail in others. While Government agents can in- 
dicate where additional trade may be obtained 
and how American manufacturers should go 
about getting it, the Government ‘cannot transact 
the business; the manufacturers must do that for 
themselves. ithe , . 


sailed from New York. 
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Some American jewelry fills the requirements 
of South American markets, but as a rule the 
merchandise sold there is different in. design, qual- 
ity and finish, The demand is for European 
styles, which is natural as the prevailing popula- 
tion is of European origin, and jewelry has been 
mainly imported from there. In all South Amer- 
ican countries 18 karat gold is regarded as the 
Standard, and the better class of trade insists on 
obtaining this grade. Eighteen karat gold is. 
called oro de ley, or legal gold, in distinction 
from other grades, which are known as oro bajo, 
or low grade gold. Comparatively few 14 karat 
goods are sold, but in some of the countries there 
is a substantial trade in lower qualities. One of 
the results of the war has’ been to impress our 
foreign customers with the excellent quality of 
American. gold filled jewelry, and these goods 
are generally admitted to be superior to that 
furnished by our competitors abroad. 

Up To THE AMERICAN MANUFACTURERS. 

At present the trade can practically be had for 
the asking, and it’s squarely up to our manufac- 
turers to make the best of this opportunity, for 
once the Latin-American trade renews its former 
conections in Europe it will probably be much 
more difficult for our firms to break in. The 
impression should not obtain that the foreign 
custemer will buy any kind of goods at any 
nrices, for such is by no means the case. As a 
rule the South American jeweler is thoroughly ac- 
quainted with values as he is accustomed to visit 
the important jewelry centers of Europe period- 
ically for making purchases. 

There are many ways of selling goods in these 
markets among which may be mentioned, adver- 
tising, export commission houses, exporting job- 
bers, local representatives in the territory, export 
agents and salesmen. However, just as in the 
United States, the best way to build up a per- 
manent trade is to send a salesman with a com- 
plete line of samples to personally cover the 
territory and size up the market. If possible the 
traveler should speak Spanish, although this is 
not ahsolutely essential; a knowledge of French 
will be found very useful, especially in Brazil, 
where Portuguese is the prevailing language. ‘ 

Those desiring to communicate with Mr. 
Rosenthal will please address care of the 
Bureau of Foreign and Domestic Com- 
merce, Washington, D. €., or in care of the 
New York office of the National Jewelers’ 


Board of Trade. 








Temporary Receiver Appointed to Take 
Charge of Unique Findings & Supply 
Co. on Petition of the Owners 


ProvipeNcEe, R. I., May 3.—The Unique 
Findings & Supply Co., 36 Garnet St., this 
city is in the hands of Ernest P. B. At- 
wood, an attorney, 90 Union Trust build- 
ing, as temporary receiver. The appoint- 
ment was made by President Justice Tan- 
ner of the Superior Court last Tuesday, on 
the petition of Herman G. Posner, one of 
the principal owners, the action being taken 
for the purpose of closing up the business. 
A statement of the assets and liabilities is 
now being prepared. 

The business was started about 10 years 
ago, and the plant is now taxed on a valua- 
tion of $6,600. The concern ofiginally 
manufactured a line of jewelers’ findings, 
but during the war it has been engaged on 
several contracts and sub-contracts on mili- 
tary goods and has recently been manufac- 
turing a specialty known as a paper clip, 
Herman G. Posner and his son, Albert W. 
Posner, are the principal owners. of the 
business. 








ee 

The Kansas Retail: Jewelers’ Association 
will meet in annual convention May 12, at 
Topeka, in the Chamber of Commerce. An 
excellent program is being prepared and 
two national speakers are expected to make 
the meeting more interesting. 
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PARIS PEARL MARKET 


Great Activity Shown in Early Months of 
Year, Due to Large Demand and 
Scarcity of Gems 


Paris, April 18 (delayed in the mail).— 
The pear] market in this city showed great 
activity through the first three months of 
the year. The restrictions covering the im- 
portation of pearls had much to do with 
producing the scarcity. The stocks con- 
signed here by Indian merchants were 
cleared out and all that was left were a 
few pieces that would ordinarily have been 
considered absolutely unsalable. This 
produced a restricted supply that was most 
abnormal, particularly in view of the large 
demand. 

Orders for pearls have been coming here 
from all parts of the world and never be- 
fore has the pearl trade been so prosperous. 
From information received here it is ap- 
parent that all the neutral countries are 
buying pearls to a greater extent than ever 
before, and reports from Germany show 
no exception to this rule. German firms 
buying continually not only pearls but 
diamonds., Dealers from the neutral 
countries are buying for German account. 

All the dealers in Paris are in the market 
to buy, and as the British government has 
now abolished the restrictions on exporta- 
tions from India, the new goods are 
anxiously awaited to fill up the stocks 
which are absolutely depleted. It is be- 
lieved, of course, that this will result in 
some speculation and that the speculators 
will have a big opportunity for a while, 
but most of the goods arriving from India 
will be absorbed quickly, no matter whether 
the condition of exchange may be favor- 
able or unfavorable. 

It is not a question of price here any 
more. Everybody is willing to pay good 
prices in order to fill up their stocks, be- 
cause the demands on them for goods are 
coming from all over and cannot be satis- 
fied, and the great trouble will be for some 
time to execute orders without unnecessary 
delay. It is a question of being able to 
supply goods without loss of time more 
than it is a question of price. 

Many foreign buyers are already in this 
city, and many more are expected within 
a short time. 











ATTEMPTED HOLD UP FAILS 


Baltimore Jeweler Shows Fight and Negro 
Highwayman’s Efforts Are in Vain 


Bartimore, Mp., May 3.—R. Hillen 
Jenkins, 1327 Mount Royal Ave., formerly 
a member of the firm of Jenkins & Jenkins, 
N. Charles St., had a thrilling experience 
last night when he was held up and shot by 
a negro highwayman, who demanded his 
money and jewelry. Mr. Jenkins, who is 68 
years old, instead of handing over his valu- 
ables, attempted to seize the hold-up man, 
and the highwayman fired, the bullet strik- 
ing Mr. Jenkins on the hand. 

Mr. Jenkins had returned to this city from 
Washington, and he was leaving the stair- 
way of Mount Royal Station when the 
negro jumped from behind an upright and 
shoved the pistol dangerously near Mr. 
Jenkins’ head, demanding his valuables. 
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Mr. Jenkins showed fight and the negro 
pulled the trigger. The highwayman fled, 
but Mr. Jenkins followed him to the street. 

The trail was taken up by citizens and 
policemen, but the negro managed to 
escape. The police were furnished a good 
description of the negro and every effort 
is being made to apprehend him. Mr. 
Jenkins was taken to the Union Protestant 
Infirmary, where his wounded hand was at- 
tended. Mr. Jenkins has been known to 
the jewelry trade of this and other cities 
for nearly half a century. 








ALLEGED “YEGGMAN” CAUGHT 


Pinkerton Detectives Arrest Edward Samuels 
Alias “Louis Davis” Who Escaped from 
a Baltimore, Md., Jail 


BaLtimorE, Mp., May 3.—Trailed through 
a score of States, Edward Samuels, 25 years 
old, alias “Louis Davis,” an alleged yegg- 
man, who escaped from the city jail here 
on July 3, 1918, was caught several days 
ago in Denver, Colo., by operatives of the 
Pinkerton National Detective Agency and 
Federal officials. Samuels was in jail here 
awaiting sentence for attempting to burglar- 
ize the building now occupied by the Castel- 
berg National Jewelry Co., Lexington St. 
and Park Ave., on April 21, 1918. 

Samuels is reputed to be one of the 
cleverest safe-crackers of the younger class 
in this country. He was followed here by 
Pinkerton men from New York on April 
20, 1918, the Pinkerton men having received 
information that Samuels and his confeder- 
ates had designs on a Baltimore jewelry 
store. 

Capt. Clovis E. Duhain and Detective 
Moore, of the Pinkerton staff, informed the 
local police officials of Samuels’ arrival here 
and for seven hours the burglars were 
trailed through streets of the retail district. 
Samuels was arrested by Detective Lieuts. 
Herman Pohler, Lawrence King and C. A. 
Kahler. He was armed with a pistol of 
heavy calibre. The gun was taken from 
him on the street at 2:30 A. M. 

Samuels is wanted here for jail-breaking, 
carrying concealed weapons and for alleged 
complicity in the blowing of the safe in the 
Metropolitan Life Insurance office. He is 
also wanted in New York. Police Marshal 
Carter was advised by wire from Denver 
that Samuels is wanted in Los Angeles and 
that he was taken there for trial. Marshai 
Carter sent a detainer to Los Angeles ask- 
ing that Samuels be held for trial here. 
Pinkerton men throughout the country were 
elated over Samuel’s arrest. 








The new building of the Western Clock 
Co., La Salle, Ill., is a handsome structure. 
It is 370 feet long and 100 feet wide, of 
artistic design, worked out in tapestry brick 
with terra cotta trim. It presents a very 
unusual and attractive appearance for a 
factory. The building is of the saw-tooth 
type. About 60 per cent of the front wall 
is glass. In addition to the saw-tooth 
lights, there are 65 skylights with a south- 
ern exposure. To prevent the glare of 
direct sun rays, these skylights are pro- 
vided with white shades, which are all oper- 
ated by an electric motor from one station. 
One-half of the building houses the restau- 
rant, rest rooms, and lockers. 
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KANSAS CONVENTION 





Plans for Gathering of Jewelers of the State 
at Topeka on May 12 


ToreKa, Kans., May 1.—Kansas jewelers 
are asleep to ‘their own needs and oppor- 
tunities and are missing many a good dol- 
lar as a result of it and their failure to 
unite in the solution of many problems 
facing them. That is the declaration of 
Miss M. L. Addis, of Topeka, secretary of 
the Kansas Retail Jewelers’ Association, in 
announcing the features of the program of 
the annual convention which will be held 
here May 12. 

The value of organization will be em- 
phasized at the convention by many speak- 
ers who will attempt to show the members 
that it is very much to their profit to belong 
to an association and attend the convention. 

The federal tax on jewelry will be dis- 
cussed in detail and its effect on retail 
business figured out. 

The feature of the convention will be 
an address by H. Victor Wright, of Los 
Angeles, Cal., on the work of the Research 
Bureau. The association was very fortun- 
ate in securing Mr. Wright, and his discus- 
sion will be of great interest to all the 
members. 

Col. John Shepherd of New York will 
speak on the jewelry business in 1919, 

The question of repair prices and free 
engraving will be thoroughly discussed. 
The movement in favor of increasing prices 
on repair work is gaining considerable 
strength. Miss Addis pointed out that the 
average jeweler is charging $1.50 for a 
main spring in a watch, the same price he 
has been charging since 1880. In the 
meantime the wages of his bench man have 
been doubled and the cost of materials 
tripled. Free engraving is another thing 
which many jewelers oppose. R. Good- 
holm, of Lindsborg, will discuss this prob- 
lem in detail and will urge the retail jewel- 
ers to get together and agree to charge for 
all engraving. 

The president’s address will be delivered 
by E. L. McDowell, of Arkansas City, Kans. 
He will deal in a general way with the tax 
question, the free engraving problem and 
increased prices for repair work. 

A. L. Oliver, secretary of the Kansas 
State Retail Merchants’ Association, will 
deliver an address on organization work 
and will present a report on the accom- 
plishments of the legislative league during 
the recent session of the legislature as they 
affect the jewelry business. 

In the-evening a banquet will be held 
and the delegates to the convention will be 
entertained at a local theatre. 








Lieut. Roy Wilcox of the Mallet Reserve, 
Motor Transport Corps, returned to this 
country last week on the transport Patricia. 
Lieut. Wilcox, who is the son of George H. 
Wilcox, of the International Silver Co., 
Meriden, Conn., saw much active service 
with the M. T. C. and has been in most of 
the big drives of the American troops and 
also took part in the great offensive by the 
British and French forces. He was at 
Chateau Thierry at St. Mihiel and Cambrai, 
and went through the great Argonne cam- 
paign, which brought the war to an end. 
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ORALS & 
AMEOS 


of Quality 


To Visiting Buyers 





A hearty invitation is hereby 
extended to you to inspect 
our varied stock of original 
and unique cameos and our 
exclusive coral strands. 





F. VITELLI & SON 


277 Broadway, New York 
The House of Cameos 









































THE 


JEWELERS’ 











Note— 


dealers in 
are shown 


direct 
Seer to his local paper for the 


in public for the first time. 


stir up interest in jewe 
interviews in 


best for th 


styles in gems.—THE EDITor. 





| The Latest Jewelry Seen in New York 


The following information is published not only for the benefit of the jeweler, but 
for the benefit of the public, and to give the retail jewelers outside of the large centers in- 
formation as to the very latest articles in jewelry that are shown in the shop windows of big 
: the metropolis, and about such as have been made for customers, and 
his information is right-up-to-the-minute, and gath- 
fore THE JEWELERS’ CrrcuLar goes to press. ; may be gi 

ir Seeere J general information of the people of his district, in order to 
Iry generally, or the information may be used 
his local journals as to the latest styles in jewelry. | ; 
ithout credit to THe Jeweters’ Crrcutar, in any way that the jeweler may feel will prove 

fe e information of the people of kis district, or valuable as a news item on the latest 


The notes may be given by the 


by him as a basis for 


It may be used with or 
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Emeralds, Seen in Jewelry for May, in 
Various Forms 





URING the first week in the month of 
May the Rambler has found it inter- 
esting to jot down notes on the jewels she 
saw which had for their only gem, the 
emerald, the birthmonth stone for May. So 
here are a bevy of beautiful jewels, some 
exceedingly simple, others most elaborate, 
but one and all set with emeralds and noth- 


ing but emeralds. 
a 


Four small emeralds trinkled brightly 
from this delicate filigree framework of a 
circle brooch which was used (as such an 
open-clustered, dainty little brooch should 
be), on a chantilly lace jabot. The lace 
was caught in a knot, or a puff, just below 
this high-standing collar and this brooch, 
with its entwined wreath-and-ribbon de- 
sign, formed a gold encircling border to the 
knot of exquisite lace. 

* ok x 

An emerald studded jewel seen on Fifth 
Ave. one afternoon was a scarf-pin worn 
by one of the Town’s—or rather the Coun- 
try's—famous good dressers. The suit was 
a cutaway, of course, and the scarf-pin and 
the walking stick, the only conspicuous 
jewels were gold; the cane, a gold-headed 
affair, and the pin of geometrical design in 
gold pierced work set at the center of the 
hollow square and at the four corners with 
square, table-cut emeralds. 

* ok O* 

As in other dress accessories and costume 
details, simplicity in jewelry is so often a 
means by which elegance is gained, and, 
in one of the latest tailored bar-pins, this 
much to be desired effect has been achieved. 
There are three smooth-polished emeralds 
counter-sunk in a smooth, high-rounded 
mounting of frosted gold. That is all, and 
yet the vivid colors of the cabochon-cut 
green gems against the dulled gold surface 
and the long, graceful form of the pin, turn 
simplicity to elegance. 

* ok x 

Lockets are a jewel which have been 
much advanced in favor during the last few 
years by their usefulness as keepsake and 
portrait holders. But aside from this at- 
tribute they are fast becoming admired for 
their beauty and recognized as jewels 
of intrinsic worth. The lockets set with 
emeralds seen this week were many, but 
among them all the one most fancied had a 
single faceted emerald and a band of 
green enamel for its sole decoration. The 
locket was of the thinnest, flattest, wafer 
form imaginable of green gold, oblong in 
shape with docked corners and two little 





ornamental links to hang it by. The emerald 
gleaned from the center of the case and 
around the outer edge, just inside the 
beveled border, ran the pin-line of enamel, 
colored exactly to match the gem. 

ee 


Green enamel also appeared on another 
Maytime jewel. This was a wrist-watch 
mounted on a band of green suede. The 
watch case and the slides on the suede 
strap were enameled in concentric circles, 
and on the watch the innermost circle was 
cleverly utilized to form the initials of 
this three-lettered monogram. But the 
emerald which made this jewel a May 
representative has not been mentioned, yet 
it actually made the most noteworthy de- 
tail on this jewel. This emerald composed 
the entire head of the winder. It was so 
cut that the table facet—that is the flat sur- 
face at the top of the gem—was given extra 
breadth and the facets at the sides—the 
shoulders—took the place of the corrugated 
divisions of the ordinary winder. The very 
short stem of the winder matched the pale 
gold of the watch case, and it was spread 
at the top to form the claw setting for the 
emerald. Gems are often set in the tops of 
watch winders but this all-emerald winder is 
a new departure. 

* ok Ox 

An elaborate platinum meshbag also bore 
the May gem, the emerald. Here they 
were in groups of three on the mount, and 
on the ornamental plaque. This plaque was 
in itself a magnificent jewel for it held 
beside the emerald cluster a monogram 
in pierced platinum and a diminutive 
watch surrounded by tiny faceted emeralds. 
In shape the plaque copied the con- 
tour of the mount but in reverse direc- 
tion. The mount was narrow on either side 
—almost a half inch in depth—and rose to 
the height of over two inches in the center, 
while the plaque had its straight line at the 
top and the rounded depth was added by 
the round face of the watch below the three 
large emeralds. The mesh, an exceptionally 
fine one, was a harlequin pattern of palest 
gold and platinum and the handle-chain had 
aternating gold and platinum links. This 
ornate jewel also had an added decoration 
of hand-engraved pierced-work on the 
mount, and although a pierced mounting 
does sound as if the open felt might take 
from the strength and lessen the bag’s 
wearing qualities, still the piercing was so 
cleverly placed that it gave lightness without 
loss of strength. 

x ok x 

What would have been called “opera 
jewels” during the opera season, were used 
at one of the foremost charity functions of 
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the Spring, a few nights ago. There were 
dinner parties before the ball and a concert 
given by famous musicians preceded the 
dancing. The costumes were magnificent. 
They seemed to be a culmination of all that 
had been gorgeous ‘and glorious during this 
past Victory season. The colors were bril- 
liant and the styles everything that is re- 
markable from the waistless gown with the 
snaky train to the transparent—or at least 
opaque—textiled frocks of the debutantes, 
and with such costumes, naturally, the most 
magnificent of jewels were worn. This set 
of emerald jewels had a splendid back- 
ground and foil in a gown of cloth-of-silver 
draped with a plentitude of black lace. They 
were a sautoir necklace entirely composed 
of huge emeralds; a bracelet of a single row 
of box-set calibre emeralds; a brooch used 
as a pretended fastening for a lace flounce 
which did duty as the only sleeve the gown 
possessed—used over the left shoulder—and 
in the coif a spray of emerald foliage 
was used in the lieu of a fillet. 
THE RAMBLER. 








Exhibition of Art Objects at the 
Louvre Museum 





[HE inauguration of the exhibition of 

acquisitions made during the war by 
the national museums recently took place 
in the Louvre Museum, says the London 
Watchmaker. 

These- fine collections of objets dart 
were exhibited in La Caze room. Among 
the most beautiful things on view was a 
remarkable piece of silverware of the 14th 
century—the reliquary of Jancourt (Aube). 
In the gifts and legacies which have been 
made to the Museum we found the unique 
collection of watches from M. Paul Gar- 
nier. This splendid array of 60 antique 
watches of the 16th and 17th centuries was 
greatly admired by an artistic public. Also 
very noticeable was a marvelous ivory vir- 
gin of the 13th century, a silver plaquette 
of the 14th century, and many other pla- 
quettes in bronze of the same period. 

The generous gift of the lamented M. 
Paul Garnier, which enriches the collec- 
tions of the Louvre, states La France Hor- 
logerie, is certainly one of the finest which 
has been contributed for many years. The 
interesting donation of Baron de Schlicht- 
ing consists, among other things, of a very 
fine commode of Cressent, decorated with 
superb bronzes, of the 18th century, and 
an Italian bronze of the 16th century; a 
“Rambling Child,” of the Donaello School. 
A fine piece of brasswork (gift of M. Cha- 
briére-Arles), which is an aquamanile, of 
the 13th century. 

There is a notable series of Persian 
miniatures, objects of Japanese art, and a 
copper Chandelier of Samarcande, the gift 
of M. Georges Marteau. From M. Peytel 
some Moorish dishes and a key of mosque 
encrusted with gold. Some Oriental cer- 
amics, and a very fine sculpture in wood, 
chef-d’euvre of the 13th century donations 
by the legacy of M. Jeuniette. 








Meehan & Tassare, Norborne, Me., are 
successors to the jewelry and novelty busi- 
ness of the late R. F. Meehan. The value of 
the stock is $10,000. 
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Proposed License Bill Meets Strong Opposition 





Chicago Jewelers’ Association Takes Steps to Fight Act That Would Permit 
Regulations and Licenses for Jewelers 

















Cuicaco, May 1.—The jewelry trade of 
this city has been very much exercised 
during the past week on account of House 
pill No. 299 now pending before the 
legislature at Springfield, which proposes 
to amend the existing Cities and Vil- 
‘lages Act by extending almost unlimited 
authority to the Councils and Boards of 
Trustees to license and regulate a large 
number of industries and business houses, 
including jewelry dealers. — 

The members of the Chicago Jewelers’ 
Association held a meeting in their rooms 
in the Mallers building, at which resolu- 
tions were adopted and a committee ap- 
pointed to look after the interests of the 
jewelry trade. The following committee 
was chosen: Wm. F. Juergens, John H. 
Hardin, C. P. Dungan, Harry Radix, 
Walter Buffington and B. M. Englehart. 

This committee, through its attorney, F. 
M. Hickok, is putting up a strong fight 
against the bill and Mr. Hickok says that 
their efforts to enlist the support of other 
trades to help defeat the bill have met 
with enthusiastic response. It seems that 
the jewelry trade was first to discover the 
pernicious qualities of the bill, but so 
quietly has the bill been handled that very 
few trades knew of it until they received 
notice of the action taken by jewelers. 
Except for the activity of the Chicago 
Jewelers’ Association, after the matter 
had been called to its attention by an 
article in THE JEWELER’s CrircuLAR the 
bill would probably have passed without 
opposition. 

Chas. F. Manahan, secretary of the II- 
linois Retail Jewelers’ Association, has 
taken the matter up with all the retail 
jewelers of the State, as every city and 
village in the State is affected, and it is 
expected that through the retail jewelry 
trade of the state strong opposition will 
be offered in every section of the state. 

The following resolutions adopted at the 
meeting of the Chicago Jewelers’ Asso- 
ciation, point out clearly the dangers to 
dealers if the bill is enacted into law: 

Whereas: House Bill No, 299, now pending be- 
fore the State Legislature at Springfield, proposes 
to amend the existing Cities and Villages Act by 
. wholesale extension of authority to the city 
council in cities, and to the boards of trustees in 
villages to license, tax and regulate the industries 
enumerated in Paragraph 98 thereof; and, 
Whereas: While said amendment is designed 
ostensibly. as a taxation measure, it carries with 
it authority to license and regulate any or all 
of said industries; and, 

Whereas - The licensing and regulating, by cities 
and villages, of industries which, in themselves, 
are legitimate and necessary to the welfare of 
the State, is uncalled for as a police measure, 
and opens the door to pernicious intereference 
with and restraint upon trade and commerce; and, 

Whereas: The theory of taxation involved in 
the proposed amendment, if taxation be its real 
Purpose, violates every principle of uniformity 
and equality guaranteed by the constitution of 
this State; now, therefore, be it 
_Resotvep: By the Chicago Jewelers’ Associa- 
tion, that, in its opinion, Paragraph 98 of House 
Bill No. 299, now pending before the State Legis- 
lature at Springfield, should not be enacted into 
Jaw, and that the secretary of this association be 


and he hereby is, instructed to advise the mem- 
bers of the legislature at Springfield, or such 
committees thereof as may have charge of said 
proposed bill, concerning our opposition, and that 
he request said members to defeat said measure. 








REFINERS SUMMONED 





Heads of Chicago Smelting Plants Asked to 
Explain Why They Have Failed to 
Take Out Licenses 


Cuicaco, May 3.—Chicago smelting and 
refining trade had the new second hand 
ordinance recently passed by the city coun- 
cil sharply called to its attention this week, 
when several heads of concerns were sum- 
moned to appear in court and explain why 
they have failed to take out a license. The 
smelters and refiners appeared before 
Judge McKinley, who postponed the hear- 
ing until June 9th. In the meantime it 
is possible that the efforts of the city to ap- 
ply the second hand ordinance in other in- 
dustries will meet with such a set-back at 
the hands of the courts that the scheduled 
hearings of the smelters and refiners can re- 
sult in nothing but dismissals. 

The city, as a matter of fact, has al- 
ready met a severe court reverse in its ef- 
fort to apply the ordinance to concerns 
which trade for the most part in new 
merchandise, and in used articles only as 
a side line. A number of automobile deal- 
ers were summoned to appear before 
Judge Trude, to explain why they had not 
taken out a license. They were represented 
by A. E. Bodley of the Chicago Automobile 
Trade Association, who explained that his 
clients were primarily dealers in new cars, 
and that they had refused to term them- 
selves second-hand dealers because they 
accepted old cars in trade or otherwise. 

Judge Trude took the attorney’s view 
of the matter and dismissed the cases, 
thereby setting a precedent which may or 
may not be followed by other judges. That 
the decision will have its influence, how- 
ever, goes without saying. The city pros- 
ecutor has given no _ indication as _ to 
whether or not he will appeal from Judge 
Trude’s decision. 

Judge Trude did not hand down a writ- 
ten decision, but a record of his remarks 
from the bench, and the line of reasoning 
whereby he reached his decision, will be 
available from the record of the court 
stenographer in the case, and will un- 
doubtedly be used in subsequent argument 
in similar cases. 

In the jewelry and optical trades only a 
small portion of those were summoned who 
might have been summoned, and it is the 
general opinion that the city now plans to 
try out the enforcement of the ordinance 
in different lines of business, by summon- 
ing a few representative men from each 
line. . 

The postponement to June 9th will give 
members of the trade time to prepare a 
strong argument, as to why they should 
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not be included under the terms of the 
ordinance. Some action on the part of the 
city authorities has been expected for some 
time. The plan of the Chicago Jewelers’ 
Association to introduce a substitute ordi- 
nance into the city council has proceeded 
slowly, but if the local courts should ren- 
der a few favorable decisions in similar 
cases involving the ordinance, there will be 
no need of taking this step, as the ordi- 
nance will become null and void because of 
decisions from the bench barring its ap- 
plication to concerns which are primarily 
dealers in new merchandise, and dealers in 
used merchandise only incidentally. 

The jewelers still strongly object to be 
classes as “junk dealers,” as they feel 
would be the case if they meekly submitted 
to the second-hand ordinance. 








THEFTS IN DIAMOND MINES 


Native Workers Subjected to X-Ray Exam- 
ination to Discover Diamonds Which 
Have Been Swallowed 2s nt ste 

Los Ancetgs, Cal., April 30.—Apropos of 
the recent publication in this country of the 
fact that the diamond mining companies in 
South Africa have adopted the plan of sub- 
jecting the miners to X-ray examination 
when they leave the mines to ascertain 
whether or not they have swallowed any 
of the stones or concealed them in any way 
in or on their persons, data in a letter re- 
ceived by G. H. England, of this city, from 
L. S. Williams, general manager of the De 
Beers Consolidated Mines, Ltd., Kimberley, 
are of especial interest. 

Mr. England had written Mr. Williams, 
who entertained him at Kimberley a few 
years ago, asking for information in regard 
to this method of theft, and Mr. Williams, 
in reply, inclosed the record of the dia- 
monds swallowed by one native. 

Following is the record: 
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Jewelers’ Gold Bars Withdrawn and Ex- 
changed in New York 
Week Ended May 3, 1919. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. 
Gold bars paid depositors........... 


$887,402.43 

347,460.92 

TOC <...<cccccaevekeectuncene $1,234,863.35 

Of this the gold bars exchanged for gold coin 
are reported as follows: 





pS ae ee Peres $154,808.46 
ae meer rr 171,617.43 
Ag BO. o<deeecupdaddnsstaiest 111,591.34 
MGF SE  isnktgncccaseeyesoumuets 133,316.52 
WES. se oncctademtccedases. gana 174,465.62 
Mae S cv ecissicccvimeresetscucean 141,603.06 

Tet... .0cscqrateekewererneedes $887,402.43 








R. J. Dale, of Superior, Ariz. recently 
took over the plant, fixtures and good will 
of the City Cleaning Works. He has em- 
ployed a first-class workman and will con- 
duct the cleaning establishment in con- 
junction with the jewelry business. 
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PROVIDENCE FIGHTERS HOME 


Jewelers Active in Welcoming Boys of the 
Yankee Division Who Have Returned 
from Overseas 


Provence, R. I., May 5.—Today has 
been a general holiday in this city, on the 
ion of 
ye to honor the triumphal return of 
its hero sons, and the glorious memory of 
‘ts hero dead. Practically all places of 
business were closed—stores, offices and 
manufacturies—and the centre of the city 
was a mass of decorations, the most 
elaborate ever seen here. 

The thoroughfares were literally packed 
by thousands and thousands of persons 
who flocked here to participate in the 
welcome home reception. It was a whole- 
souled, unselfish, inspiring and patriotic 
tribute to the boys in service, and the great 
success was a glowing tribute to the 
indefatigable efforts and _ energies of 
Arthur Henius, head of the precious 
stone house of Henius & Co., who, as 
chairman of both the State and municipal 
welcome home committee has been untir- 
ing in planning and carrying out the ar- 
rangements for this great day in the his- 
tory of Rhode Island. 

The line was made up largely of Rhode 
Island’s contingent of the famous 
“Yankee” or 26th Division of the Amer- 
ican Expeditionary Forces and included 
the Field Artillery commands that were re- 
cruited and organized from the “Mother of 
Batteries” as it has become historically 
known—Battery A of Rhode Island, which 
at the time of the Spanish-American War 
was commanded by Captain Edgar R. 
Barker and Captain Henry Walcott, of the 
Walcott Mfg. Co. both manufacturing 
jewelers. At the time that it enlisted for 
the great World War, it was commanded 
by Major Ralph S. Hamilton, Jr., of Ham- 
ilton & Hamilton, Jr. 


The parade was reviewed by Governor 
R. Livingston Beekman, who is a stock- 
holder and director of the International 
Silver Co., with whom were Major Gen. 
Clarence R. Edwards, former commander 
of the 26th Division and Rear Admiral 
William Sims, who commanded the Amer- 
ican naval forces in Europe during the war. 

Others upon the reviewing stand in- 
cluded Lieut. Governor Emery J. San 
Souci, of J. O. San Souci & Co.; Repre- 
sentatives William F. Sears with The 
Shepard Co, and Adamo R. Aiello; 
Former Mayor Henry Fletcher; Aldermen 
E. Merle Bixby, superintendent of the sil- 
ver department of The Shepard Co., and 
Joseph Baker, Jr.; Col. Joseph Samuels, of 
J. Samuels & Bro., Inc. (The Outlet Co), 
aide-de-camp to Governor Beeckman, and 
Councilman William A. Schofield, Percy 
A. Harden, Clarence M. Dunbar, Axel H. 
Helander, C. Walter Pabodie and How- 
ard R. Slade. Also Col. H. Anthony Dyer, 
a director of Tilden-Thurber Corp., George 
W. Parks. 

Unlike previous welcome home demon- 
strations this one was entirely military and 
the civilians on committees, etc., were 
tliminated. Among the marching men were 
more than 100 who went from the manu- 
facturing jewelry establishments and the 





the big parade and demon-: 
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allied industries, while several well known 
jewelry circles were conspicuous among 
the officers. The latter included: Major 
Harold R. Barker, 103rd Field Artillery, 
son of Capt. Edgar R. Barker; Capt. John 
J. Collins, 73rd Heavy Artillery, of the 
publicity department of the Ostby & Barton 
Cos 

Lieut. Frederick B. Thurber, superin- 
tendent of the Tilden-Thurber Corp., com- 
manded the Naval and Marine Corps Di- 
vision, Ensign Robert C. Chapin, assistant 
treasurer of Chapin & Hollister Co., being 
in command of one of the companies. 

Among the places of business along the 
route of march that were decorated were 
Edward Arnold, G. R. Alexander, Leo 
Grossman, Herbert S. Tanner, J. Putney 
& Co., Doleman Optical Co., Browning- 
King Co., Callender, McAuslan & Troup 
Co., The Shepard Co., Dimond Co., Til- 
den-Thurber Corp., B. H. Gladding Co., 
Empire Jewelry Store, Weybosset Jewelry 
Co., Weybosset Diamond Co., Quinn & Co., 
The Outlet Co. (J. Samuels & Bro. Co.), 
Belcher & Loomis Co., Albert Walker Co., 
Henius & Co., John F, Allen, Kaplan & Co. 
Throughout the city, everywhere, flags 
were displayed and many places of busi- 
ness and private residences, even though 
off the line of march were profusely deco- 
rated, 








WINS SERVICE CROSS 
Sol Catalano Decorated for Bravery While 
Fighting on the Western Front 


Sol Catalano, for five years a bookkeeper 
with the American Watch Case Co., 15 
Maiden Lane, New York, is another rep- 
resentative of the jewelry trade who dis- 
tinguished himself while serving overseas 
and who won a Distinguished Service 
Cross. He was called to the colors in 
Sept., 1917, and went abroad in Jan., 1918, 
with Co. C., Machine Gun Corps, 305th In- 
fantry, 77th Division. 

On the morning of Sept. 2, 1918, Corp. 
Catalano, with four men and one officer, 
set out to do patrol duty. They crossed 
the Vesle River and entered the town ot 
Bazoches to reconnoitre the enemy’s posi- 
tions. Having done so the patrol was 
practically surrounded by the enemy and 
subjected to heavy fire from machine guns. 
During the heroic withdrawal which fol- 
lowed, Corp. Catalano remained behind to 
help his comrades get safely away, and sin- 
gle-handed drove off a group of six enemy 
riflemen, being thus largely responsible for 
the successful withdrawal of the major part 
of the patrol with very valuable informa- 
tion. 

In his encounter with the six Boches, 
Corp. Catalano was severely wounded, but 
continued fighting until exhausted by loss 
of blood. He was later brought bac! to 
the lines and then to a hospital. He <e- 
turned to this country about a month ago 
in first class shape, and it is only now that 
the story of his heroic deed is coming out. 








Between 1 and 2 a. M. on April 30, an 
iron shutter on a rear window in the store 
of I. M. Goldberg, St. Paris, O., was pried 
open and $300 worth of plated ware and 
wrist watches stolen. 
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HIGHER TELEPHONE RATES 





New Arrangement Hits Jewelry Concerns— 
Protests Being Filed 

Provipence, R. I., May 3—May Day 
came upon the industrial concerns of this. 
city and vicinity with startling and over- 
whelming significance because of the very 
drastic increase and changes in the tele- 
phone rates. Several of the changes are: 
very radical, especially the elimination of. 
the unlimited service for business firms.. 
Under the new schedule only 70 calls per 
month is allowable on each line for the flat. 
rate, an extra charge being made for all. 
calls exceeding that number. 

For some concerns—the New England. 
Manufacturing Jewelers’ and _ Silver- 
smiths’ Association, the Manufacturing 
Jewelers’ Board of Trade, the National 
Jewelers’ Board of Trade, the Providence 
Chamber of Commerce, Dun’s and Brad- 
street’s agencies—for instance which do the. 
larger proportion of their business over the: 
telephone, will find the new order of things. 
almost prohibitive. 

The local representative of one of these: 
associations, speaking to THE JEWELERS” 
CIRCULAR correspondent in this connection 
this morning said: “I don’t know what 
we will do. I figured the matter up rough- 
ly yesterday afternoon and was astounded to 
find that what we had been paying $120 a year 
for, was going to cost us between $850 and’ 
$900 under the new plan. The matter will 
be taken up at the next meeting of our 
directors but whether it will do any good 
or not is a question. Any protest that we- 
might make would serve one good purpose, 
at any rate. It would show to the author- 
ities and those responsible for the new 
order, that we were thoroughly aroused, at 
the same time it would strengthen any 
move for a betterment that might be made- 
by the city or State authorities.” 

With an average of approximately 500 
calls a week, each, on a conservative esti- 
mate, the three jewelers’ associations re- 
ferred to are going to be hard hit, one of 
the especially noticeable features in their 
business being in connection with the daily 
reports of buyers at the local hotels that 
are sent out every morning to their mem- 
bers by each of these agencies. 

It is understood that the directorate of 
each of these associations will consider the 
telephone rates at their next meetings. Al- 
ready Mayor Gainer and the City Council 
have filed protests; the State Publicity 
Utilities Commission and the Providence 
Chamber of Commerce, have taken similar 
action and the State Attorney General has 
been instructed to take such steps as may 
be legally necessary to secure an injunc- 
tion against the Providence Telephone 
Company, enjoining it from carrying into- 
operation the increased rates that have 
been announced. 








One morning recently the window of the 
store of Jules Renaud’s Son, Keokuk, Ia., 
was smashed and 18 or 20 unmounted white 
sapphires were stolen. Within half an hour 
the police arrested a negro and the evidence 
against him being quite complete, he has. 
been held for the Grand Jury. 
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HOLD QUARTERLY MEETING 


Members of the Sterling Silverware Manu- 
facturers Meet in New York and 
Spend a Day at Golf ' 

The quarterly meeting of the association 
of the Sterling Silverware Manufacturers 
was held at the Commodore, New York, 
Tuesday evening, April 29, following a din- 
ner at 7 o'clock. Among the matters of 
business transacted, of interest to the trade 
in general, was the recommendation of the 
committee on the stamping of silverware, 
suggesting certain amendments to the pres- 
ent National Stamping Law by the addition 
of the word “silver” to certain portions of 
the Act, in order that the same might be 
absolutely clear and not permit of misap- 
prehension or abuse. 

Present were as follows: G. C. Lunt 
and H. S. DuMont, of Rogers, Lunt & Bow- 
len Co.; C. B. Bartlett and G. E. Wells, of 
the Whiting Mfg. Co.; W. A. Kinsman, of 
the Towle Mfg. Co.; C. A. Dunn, of Graff, 
Washbourne & Dunn; G. D. Wilcox, W. 
H. Race and H. D. O’Brien, of the Inter- 
national Silver Co.; C. D. Morris, Floyd 
Wallace and Herbert Foster, of the R. Wal- 
lace & Sons Mfg. Co.; R. Edgar Kirk, 
Rupert A. Nock and S. D. McChesney, of 
the William B. Kerr Co.; G. E. Fahys, H. 
F. Cook and C. W. Harman, of the Alvin 
Mfg. Co.; Henry E. Heywood and F. H. 
Follett, of Frank W. Smith; F. W. How- 
ard, of Frank M. Whiting & Co.; H. A. 
MacFarland, of the Mount Vernon Co.; 
William F. McChesney, H. B. Dominick 
and Bert Crowell, «.f Dominick & Haff; H. 
H. Moulton and Roy “erth, of the William 
B. Durgin Co.; George Carlton Comstock. 
counsel, and Frederick S. Taggart, secre- 
tary. 

Certain amendments to the by-laws were 
considered and adopted, whereby the asso- 
ciation has created a class of membership 
for those in the trade whose aggregate 
yearly business is small, with a proportion- 
ate reduction in initiation fee. This was 
in response to a request from smaller firms 
who would like to join the association, but 
feel that they could not afford the present 
initiation fee. 

The entertainment committee, through G. 
E. Fahys, chairman, announced that the 
president had offered for competition a 
loving cup, to be played for by members of 
the association during the golfing days of 
1919, and to be the permanent possession 
of the member with the average lowest net 
score for the golfing days of this year. A 
vote of thanks to the president was unani- 
mously adopted. 

The following day, April 30, the mem- 
bers of the association were entertained at 
the Nassau Country Club, Glen Cove, Long 
Tsland, by the entertainment committee, 
consisting of Mr. Fahys, Cleveland A. Dunn 
and George E. Wells. In the morning 
twosomes, in competition for the president’s 
cup, were played. After a delicious lunch- 
eon, arranged by the entertainment com- 
mittee, the members played foursomes. 
Some remained to dinner and others came 
through to New York on late afternoon 
trains. 

Those who played in the competition, 
with their net scores, are as follows: 


G. C. Lunt 
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WINDOW SMASHER BUSY 


Thief Escapes With Jewelry Valued at $1,400 
from Store of Indianapolis Merchant 
INDIANAPOLIS, Ind. May 3.—Jewelry 

valued at $1,400 was stolen from the win- 

dow of George S. Kern’s store at 9 N. 

Meridian St., early this morning. It was 

evident that the robbery was committed by 

an expert window smasher, as a diamond 
glass cutter was used to scratch a heavy 

straight line across the window, and a 

blow was struck knocking a hole large 

enough for the thief to lift trays of rings 
and other jewels through it. 

The burglar who broke the window 

mned his work carefully, and ‘i was 
evident that he studied what he wanted 
before smashing the window, for he 
draggea wo diamond pins within reach by 
pulling the black velvet cover on which 
they rested to the south end of the window 
where he could reach the diamonds with 
ease, 

The store is within a few feet of Wash- 
ington and Meridian Sts., the busiest cor- 
ner in the city, and shows the boldness of 
the thief, as there is hardly a minute of the 
night that some person on foot or in an 
automobile is not passing the corner. At 
this time, however, Meridian St., north of 
Washington is closed to traffic, on ac- 
count of the building of the Victory Arch, 
and for this reason, the steady stream of 
machines that use Meridian St. is di- 
verted. This enhanced the thief’s oppor- 
tunities, and allowed him to make his 
escape. 

A partial list of the missing jewelry made 
public by the clerk includes seven cameo 
rings valued at from $25 to $35; eleven 
Scottish Rite rings valued at about $20 
each; two rings set with aquamarines 
valued at $32.50 each; a La Valliere worth 
$50; seven wrist watches valued at from 
$35 to $45 apiece; a wrist watch valued at 
$65; three watches worth from $40 to $65; 
two bar pins set with diamonds valued at 
$27.50 each, and five cameo _ brooches 
worth from $20 to $35 each. 

The exact time of the robbery the police 
are unable to determine. A telephone oper- 
ator on her way to work, discovered the 
broken window and notified the police of 
the theft. 





85 


BUYERS IN PROVIDENCE 


Opening Week of May Purchasing Period 
Finds Fewer Visitors in Town Than 
Usual at this Time 
Provivence, R. I., May 3.—As has been 
the case for several years past during the 
first couple of weeks in May, Providence 
was this week the Mecca of a number of 
jewelry buyers for the west and southwest, 
who annually visit the manufacturing 
jewelry centers looking for new goods. 
This year, while the number during the 
opening week of the buying campaign has 
been fair, it is not so large as usual for 

various reasons. 

With the large number of orders al- 
ready on their books, the manufacturing 
jewelers are experiencing several hand- 
icaps—lack of expert help and a shortage 
of materials of various kinds. Although 
the manufacturers, as a rule, are ready to 
receive their former employes upon their 
return from service, many of the latter are 
not desirous of taking positions where 
they will be housed up inside, but prefer 
outside work, especially during the Sum- 
mer months. 

The manufacturing jewelry industry of 
this city as well as the Attleboros has not 
been so busy in a long time as at present, 
some concerns being forced to even refuse 
orders, especially when placed for delivery 
on a specific date. The industry is one 
of the few throughout the country that is 
reported as being busy beyond a normal 
extent. 

The advance guard of the buyers arrived 
in the city about a week ago and among 
those reported here during the past week 
were the following: Nat H. Eppstein and 
I. F. Rosenberg, of E. & R. Jewelry Co. 
Inc., Chicago; William Rosenfeld, of S. M. 
& R. Co., Chicago; W. D. Kantor and L. 
Lyons, of Kantor, Lyon & Co., Ine, 
Memphis, Tenn.; Mr. Hilb, of Allen Mere 
Co., Denver, Col.; M. H. Kadden, of Kad- 
den Bros., Philadelphia; Jacob Avidan, of 
Lippman, Spier & Hahn, New York city; 
M. Adels and Sam Adels, of M. Adels & Co., 
New York city; D. J. Gleeson, of Gleeson 
Jewelry Co., Louisville, Ky.; C. L. Nors- 
worthy, of C. L. Norsworthy Co., Inc., Dal- 
las, Tex.; Charles P. Davies, of Butler 
Bros. Inc., New York City; M. Levin, of 
M. Levin & Co., Philadelphia; Joseph 
Keho, of Meier & Frank Co., Portland, 
Ore.; M. H. Blank, Famous & Barr Co., St. 
Louis, Mo.; S: H. Block, of S. H. Block & 
Co., Columbus, O.; F. R. Hettinger, of the 
May Co., Cleveland, O.; Jacob Schorsch, 
of Emrich & Schorsch, New York. city; 
Louis C. Wolfson, New York city. 








Charles E. Tribby, Jr., jeweler, has pur- 
chased the business of the A. C. Mayer Co., 
615 15th St. N. W., Washington, D. C. The 
Tribby family has been in the jewelry 
business in that city more than 50 years. 
Mr. Tribby’s grandfather having started in 
the business on Pennsylvania Ave. in 1861. 
Mr. Tribby, Jr., started in business in the 
Metropolitan Bank building in 1909, and a 
year ago moved to temporary quarters at 
1413 G St. A. L. Ebersole, who has been 
connected with Mr. Tribby for 10 years, 
and Edward A. Green will remain. 








86 THE JEWELERS’ CIRCULAR May 7, 1919 


MUUUVNNUNAUU ANOLON 


I 





inguin ey 





Manufacturer of diamond jewelry of the highest class. 

Gems and diamonds and precious stones of every description. : 
Semi-mounted rings of exclusive design and artistic merit. : 

Uptown Office and Factory Downtown Office 

6 West48th Street 12&14: John S treet E 

TELEPHONE {1337 BRYANT TELEPHONE (3#§} CORTLAND ; 
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= New York City- : 
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Established 1884 


Philip Present & Son 


Importers of 
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Represented by 37 Maiden Lane, New York 
LE ROY PRESENT Main Office, Rochester, N. Y. 
MAX LOWENTHAL ‘ Amsterdam, 8 Talpstraat 
M. S. ABELSON Antwerp, 29 Boulevard Leopold 
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NEW FLAG LAW 


Wisconsin Legislature Adds New Sections to 
Statute Protecting the National Emblem 
Muwauxee, Wis. May 2—The Wis- 

consin Legislature has placed a new uni- 
form law on the statute books relating to 
the improper use of the United States flag, 
which will be of considerable interest to 
manufacturing jewelers and other members 
of the trade. The law repeals the bulk of 
an old enactment and supplants it with six 
new sections. They read as follows, the 
sections bearing more = on the jewel- 

appearing in italics: 

i — ty [Published April 28, 1919. 
"CHAPTER 113, LAWS OF 1919. 

N al sections 4575h to 4575k, in- 
Ad a the statutes, and to create six new 

sections to be numbered sections 4575h to 45751, 
inclusive, of the statutes, relating to the dese- 
cration, mutilation or improper use of the flag 
of the United States or of this state and of any 
flag, standard, color, ensign or shield author- 
ized by law, and providing a penalty. 

The people of the state of Wisconsin, represented 
in senate and assembly, do eract as follows: 
Section 1. Sections 4575h to 4575k, inclusive, 
of the statutes, are repealed. 

Section 2. Six new sections are added to the 
statutes to read: Section 4575h. No person shall, 
in any manner, for exhibition or display: 

(a) Place or cause to be placed any word, 
figure, mark, picture, design, drawing or adver- 
tisement of any nature upon any flag, standard, 
solor, ensign or shield of the United States or of 
this state, or authorized by any law of the United 
States or of this state; or 

(b) Expose to public view any such flag, 
standard, color, ensign or shield upon which shall 
have been printed, painted or otherwise produced, 
or to which shall have been attached, appended, 
afixed or annexed any such word, figure, mark, 
picture, design, drawing or advertisement; or 

(c) Expose to public view for sale, manu fac- 
ture or otherwise, or to sell, give or have in pos- 
session for sale, for gift or for use for any pur- 
pose, any substance, being an article of merchan- 
dise, or receptacle, or thing for holding or carry- 
ing merchandise, upon or to which shall have 
been produced or attached any such flag, stand- 
ard, color, ensign or shield, in order to advertise, 
call attention to, decorate, mark or distinguish 
such article or substance. 

Section 45751. No person shall publicly mu- 
tilate, deface, defile, defy, trample upon, or by 
word or act cast contempt upon any such flag, 
standard, color, ensign or shield. : 

Section 45757. Sections 4575k to 45751, tn- 
clusive, shall not apply to any act permitted by 
the statutes of the United States or of this 
state, or by the United States army and navy 
regulations, nor shall it apply to any printed or 
written document or production, stationery, orna- 
ment, picture or jewelry whereon shali be de- 
picted said flag, standard, color, ensign or shield 
with no design or words thereon and discon- 
nected with any advertisement, 

Section 4575k. The words flag, standard, color, 
ensign or shield, as used in sections 4575h to 
4575j inclusive, shall include any flag, standard, 
solor, ensign or shield, or copy, picture or rep- 
resentation thereof, made of any substance or 
represented or produced thereon, and of any Size, 
evidently purporting to be such fiag, standard, 
color, ensign or shield of the United States or of 
this state, or a copy, picture or representation 
thereof. 

Section 45751. 1. Any person violating the 
provisions of section 4575h shall be deemed guilty 
of a misdemeanor and upon conviction thereof 
shall be punished by a fine of not less than ten 
dollars nor more than one hundred dollars. 

2. <Any person violating the provisions of 
section 4575i shall be deemed guilty of a mis- 
demeanor and upon conviction thereof shall be 
punished by a fine or not less than ten dollars 
nor more than one hundred dollars or by impris- 
onment in the county jail not more than sixty 
days or by both such fine and imprisonment in 
the discretion of the court. 

Section 4571a. Sections 4575h to 4575la, in- 
Clusive, of the statutes shall be so construed as 
to effectuate its general purpose and to make uni- 
form the laws of the states which enact them. 

Section 3. No prosecutions pending before any 
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court of this state shall be effected because of 
the repeal of sections 4575h to 4575k, inclusive, 
by section 1 off this act, and all pending prosecu- 
tions under such sections shall be carried through 
to judgment and execution of sentence as if such 
sections were not repealed. 
Section 4. This act shall 
passage and publication. 
Approved April 25, 1919, 


PENNSYLVANIA CONVENTION 


Allentown to Entertain Members of State 
Retail Jewelers’ Association on 
June 26 and 27 
ALLENTOWN, Pa., April 30—The annual 
convention of the Pennsylvania Retail 
Jewelers’ Association will be held in this 
city on June 26 and 27. This decision was 
reached this evening at a meeting of the 
jewelers of this city and the executive 
committee of the organization. The head- 


take effect upon 











IRA LANDES, SECRETARY 


quarters will probably be the Hotel Allen 
and the meetings will be held in the Elk’s 
Hall. From plans already formed it is 
arranged to give the 200 or more visiting 
jewelers the best time that they have ever 
had at any of their gatherings. 

The committee which came from Phil- 
adelphia to arrange for the convention 
was composed of Charles H. MHambly, 
president; William Sutton, secretary; Col. 
J. Warner Hutchins and Ira D. Garman. 

At the conference it was decided to form 
a permanent jewelers organization in AIl- 
lentown, embracing other nearby towns. 
H. C. Keller was elected temporary chair- 
man and chairman of the convention com- 
mittee. Jra Landes was chosen as secretary 
of both the organization and convention 
committee. 

Following the meeting the men were en- 
tertained at the Livingstone Club by Gen- 
eral Harty C. Trexler, who had previously 
taken the Philadelphia visitors on a tour 
of his private game preserve covering 1,700 
acres. Here the jewelers saw the largest 
herd of buffalo in captivity and at least 
300 elk, moose and deer, beside a private 
trout hatchery owned by General Trexler. 
It is planned to take the entire convention 
on a tour of the preserve, probably serving 
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a basket lunch. One evening during the 
convention there will be a dinner. Among 
those who attended the meeting beside the 
Philadelphians were I. A. Deisher, and 
Paul D. Harbach, Reading; H. C. Keller, 
Ira Landis, F. A. Freeman, Mr. Cohen, H. 
A. Wittman and Charles Laubhein, a job- 
ber, of New York. 








JERSEY CONVENTION 


Members of State Retailers’ Organization 
Will Hold Convention at Asbury Park, 
June 22-23 and 24 


Newark, N. J., May 3.—Plans for the 
annual convention of the New Jersey Re- 
tail Jewelers’ Association, which will be 
held at Asbury Park on June 22, 23 and 
24, have been nearly completed. The con- 
vention headquarters will be at the Cole- 
man House. 

The delegates will gather and register on 
Sunday, June 22, and will then go by 
automobiles to De Lisles, where dinner 
will be served. The speakers at this open- 
ing get-together meeting will be Col. 
John L. Shepherd, of New York, and B. J. 
Doyle, of Philadelphia. 

On Monday morning will be held the 
principal business session of the conven- 
tion. Among the speakers will be H. Vic- 
tor Wright, of California, and Robert F. 
Nattan, of the editorial staff of Tue Jewet- 
ERS’ CIRCULAR of New York. 

The annual banquet will be held on 
Monday evening. Meyer D. Rothschild and 
Harry C. Larter, both of New York, will 
be the speakers. 

A. W. Cornelius, of Asbury Park, and 
Sidney T. Holt and George J. Busch, both 
of Newark, comprise the committee in 
charge of the arrangements for the conven- 
tion. 

Most of the jewelers will go to the 
convention by automobile from the various 
sections of the State. President Jean R. 
Tack, of this city, is looking forward to a 
banner convention. 








Paris Wis. Jeweler Sues American Baroness 
for $26,000 Claimed Due on a 
String of Pearls 


MENOMINEE, Mich., May 3.—A civil ac- 
tion of international effect is on the cal- 
endar of the Menominee Circuit Court for 
May. It is that of Maris Hartog, a jeweler 
of Paris and Monte Carlo, against the 
Baroness May de Pallandt Ven Erde, who 
was Miss May Dugas of Menominee before 
her marriage. 

M. Hartog is seeking the recovery of 
$26,000 which he claims is due on a string 
of pearls, valued at $36,000, purchased from 
him by the Baroness, who paid down $10,- 
000. Sawyer & Sawyer of Menominee are 
attorneys for M. Hartog. The counsel was 
unable to say this week whether or not the 
Baroness was expected to be in Menominee 
for the trial. 








On April 18 a diamond ring was stolen 
from J. H. Peare & Son, LaGrande, Ore. 
A man was suspected and placed under 
arrest by the sheriff and the ring subse- 
quently recovered. 
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If YOU Cannot Sign the Peace Treaty— 


TO a Mate = 
a—— v—S at least YOU CAN sign an Order for whatever you require in a——~w. 
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+H. NORDLINGER’S SONS~ 
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Manufacturing Jewelers 


7-11 WEST 45TH STREET NEW YORK CITY 
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Designing, Special Order Work and Repairing Solicited. 


ELK TEETH... || CAMEOS 


All genuine teeth unmounted. After 20 years’ 
handling them I have many good shippers right 

from the fields. Can supply any factory or manu- Importers and Cutters 
facturing jeweler on short notice. Have many . “ 
beautiful pairs of nature-colored tips always on 

hand, sent on selection to responsible jewelers a 1ercio O. 


and manufacturers of emblems. When ordering 




















name about the sizes and number wanted. As Coral and Shell Cameos 
low as the lowest at wholesale ~rices. Faceted 

- cabochoin — of all — —. All 82-84 Nassau Street 
the colors in synthetic sapphires .f fine quality. 

Rough gem minerals for cutters. Lion, cat and NEW YORK 

eagle claws. Price list free. Tel. John 3949 

L. W. STILWELL Deadwood Factory, Torre del Greco (Italy) 














A. g S. ESPOSITER Jobbing Promptly Done at Reasonable Prices. Cutting and Polishing 


27 MAIDEN LANE LA > [ DA @i ES Rubies, Sapphires and 


CORNER OF NASSAU ST. Fine Rough Gem Material Bought for Cash. Emeralds Especially 
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Victory Loan Drive Gains Headway 





Jeweler: 


s’ Committee in Leading Centers Increase Subscriptions from Trade— 
New York Committee Reaches $3,000,000 Mark and Chicago 
Nears $1,000,000 
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Official reports from Washington, D. C,, 
show that the total subscriptions for Vic- 
tory Bonds on Monday reached $1,804,274,- 
650, or but 40.09 per cent. of the minimum 
quota of $4,500,000,000. The St. Louis Dis- 
trict continues to lead in the percentage 
list, with Minneapolis a close second. 

The New York District still is the 
largest individual subscriber, with $410,- 
900,000, divided as follows: New York 
city, $278,407,800; New York State out- 

















AUGUST GOLDSMITH, CHAIRMAN NEW YORK 


JEWELRY COM MITTEE 


side of New York city, $94,474,900; New 
Jersey, $33,887,500; Connecticut, $4,149,- 
700. 

“The best that can be said for this 
total,’ reads a Treasury Department 
comment on the nation’s subscriptions, 
‘is that the percentage of the country’s 
quota subscribed today is almost as high 
as was the percentage of the Fourth 
Liberty Loan quota on a corresponding 
day in the last drive. The discouraging 
feature of the present situation is that 
the total gain since Saturday’s report is 
only $147,295,300. 

“This is about $300,000,000 short of the 
daily average that must be maintained 
from now until the end of the loan, if 
the country’s quota is to be subscribed. 
Five days removed from the final goal in 
the Fourth Liberty Loan campaign, the 
country had subscribed $2,451,053,950, or 
about $650,000,000 more than it has sub- 
scribed in the present loan.” 

Oregon reported today that it has over- 
subscribed its quota and, incidentally, 
challenged the States of Iowa and Michi- 
gan to show that banks in those sections 
did not underwrite a part of their quotas 
announced as filled much earlier in the 
campaign. 





Subscriptions in New York Reach Nearly 
$3,000,000 

The final meeting of the Jewelers’ Vic- 
tory Loan Committee will be held Thurs- 
day at the Bankers’ Club at 12:30 Pp. m. 
Chairman August Goldsmith requests 
that members of the committee make a 
special effort to attend this meeting and 
report fully on all names assigned. It is 
requested that members of the committee 
notify the office of the jewelers’ division 
not later than Thursday morning about 
attending this meeting. The total sub- 
scriptions up to Tuesday morning in the 
New York jewelry and kindred trades re- 
ported to headquarters had _ reached 
$2,700,000. Undoubtedly other subscrip- 
tions not reported at that time will swell 
the total up to yesterday morning to 
about $3,000,000. 

The noon-day luncheon of the New York 
Jewelers’ Victory Loan Committee was held 
at the Bankers’ Club last Friday. The fol- 
lowing team captains reported: Joseph D. 
Little, who has the retail trade, $19,250 and 
a subscription of $50,000 from the Inter- 
national Silver So., making a total of 
$69,250; Leopold Stern, $98,400; Walter 
Kahn, $195,300; Arthur Lorsch, $101500; 
R. G. Monroe (Mr. Robinson reporting), 
$188,950; M. D. Rothschild, $50,000, and 
J. Barfield, $141,600, making a total of 
$1,974,000 up to that time. 

The luncheon was an informal one and 
after the reports of the team captains had 
been received the meeting adjourned. 

NOVELTY JEWELERS’ SUBSCRIPTIONS 

Subscriptions obtained for the Victory 
Loan drive among the members of the Nov- 
elty Jewelers’ Association are reported as a 
total of $102,600 and are as follows: 

Cohen & Rosenberger, Inc,. $25,000; Wie- 
ner Bros., $15,000; D. Lisner & Co., $10,000; 
M. Gugenheim, Inc., $10,000; Rich & Hoch- 
ster, $10,000; Julius Stern, $6,000; Fred & 
Ben Lewenthal Co., Inc., $6,000; Vogel 
Bros. Co., $5,000; Henry W. Fishel & Sons, 
Inc., $5,000; M. Gugenheim, Inc., employees, 
$1,200; Jacob Schorsch, $1,000; Royal Jew- 
elry Mfg. Co., $1,000; M. Freudenberg, 
$1,000; Munter Bros., $500; Ben Felsenthal 
& Co., Inc., $500; Louis Meyer, $300; Elsie 
C. Anton, $100; Samstag & Hilder Bros., 
$5,000. Total, $97,600. 

I. Hochberger & Sons, importers and cut- 
ters of diamonds, 180 Broadway, subscribed 
to $5,000 worth of Liberty Bonds with the 
National Park Bank and $5,000 with the 
Guaranty Trust Co. 





Chicago Jewelry Trade Nears Million Mark 


Cuicaco, May 3.——The Victory Loan 
Committee for the jewelry and optical trade 
has secured subscriptions amounting to 
$704,100 up until 12.30 p. m. Saturday. The 
quota is $1,300,000. John H. Hardin, pres- 
ident of F. A. Hardy & Co., who is chair- 
man of the committee, issued a statement 
through one of his lieutenants, after analyz- 
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ing the figures, that renewed enthusiasm 
must be injected into the campaign with 
the start of this week if the trade is not 
to suffer the disgrace of falling below the 
quota. That the jewelry and_ optical 
trades should fail to reach the mark, how- 
ever, after the excellent showing of the 
four liberty loans during the war, is an 
almost intolerable thought, and it is be- 
lieved that the large companies and their 
employes stand ready with additional sub- 
scriptions, to shoot in at the last minute, 
which will put the industry over the top 
with thousands of dollars to spare. 

A. W. Sproehnle, of Sproehnle & Co., 
has been one of the hardest workers dur- 
ing the past week. When the personnel of 
the committee was chosen Mr. Sproehnle 
found himself unable to consent to serving, 





CHAIRMAN 
JEWELRY AND OPTICAL TRADES COM MITTEE 


JOHN HH. HARDIN, CHICAGO 


because he believed he would be out of the 
city during the period covered by the cam- 
paign. He was delayed in leaving the 
city, however, and has been devoting al- 
most his entire work during the past week 
to the Victory Loan. According to his co- 
workers on the committee he has been a 
tower of strength, and is responsible for 
much of the good showing made. Owing 
to the conservative lines along which this 
campaign as a whole is being conducted, it 
is considered natural by the financial ex- 
perts that the sale of bonds should be slow 
in gaining momentum. The big subscrip- 
tions are expected to come at the end, as 
they did on the occasion of the Fourth Lib- 
erty Loan. While the jewelry and optical 
trades are more than half way on the road 
to reaching the quota, many industries have 
not mustered a fourth of the number of 
subscriptions they must receive in order to 
go over the top. 

Sidney Ball, of the Norris, Alister-Ball 
Co., has been rendering stellar service to 
the committee during the past week. Mr. 
Ball has been devoting a good part of his 
time to the work, and some of the biggest 
subscriptions received thus far have been 
due to his activity. Among the wholesale 
opticians E. S. Craven, of F. A. Hardy has 
been very successful in subscription solic- 
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The Perfect Result 


Any one will tell you that the essentials of fine jewelry are workmanship, materials and 
| design. And as you pick up the various pieces on display in the fine stores throughout 
the country, isn’t it strange that many, while perfect perhaps in design, are lacking in 
workmanship; again where the workmanship is good, the materials are not. 


For years the saying in the trade in regard to Wheeler jewelry has been, “when the 
Wheeler organization tries, Wheeler workmanship succeeds.” 


It has always been taken for granted, and rightly so, that Wheeler materials and 
designs are all that could be asked. These two essentials plus the perfection of Wheeler 
workmanship have helped many of the better jewelers to achieve the distinction they 
now enjoy for selling jewelry of character—perfect in every respect. 


The brooch illustrated is but one of the many perfect pieces in our stock. 


Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


2 Maiden Lane (0) New York 
| 


| Factory: Brooklyn 


















































REED-CRAFT 


in @IEED-CRAFT is an artistic production 
MW} in Green-Brown Calf which outwears 
any other Leather in existence. 


Exquisite hand-tooled designs—beautifully lined and fitted with mir- 
ror, writing tablet and change purse—in all the modish shapes. REED- 


CRAFT Bags are the elite among 
leather bags. 


These attractive bags are ideal for atten- 
tion compelling window displays. They 
make an instant appeal to the woman who 
is looking for something new and different. 
SEND FOR ILLUSTRATED BOOKLET WITH PRICE LIST 


A. L. REED CO. 


Incorporated 1897 
Makers of REED-CRAF T—also a General line of Novelty Leather Goods 
New York City Salesrooms: Factory: 
373 Fifth Avenue. RichmondjHill,? 
One Door Above Altman's NewyYork City,'|N.Y. 
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itation, W. D. Glennon of Almor Coe & 
Co. among the dispensing opticians, Frank 
Kreisel, of the American Optical Co., 
among the optical manufacturers, W. F. 
Juergens among the manufacturing jewel- 
ers, G. V. Dickinson among the wholesale 
watch concerns, Charles T. Rose among 
the clock people, W. J. Buffington of C. D. 
Peacock, Inc., and H. C. Tilden of Spauld- 
ing & Co. among the retailers, J. W. 
Swartchild of Swartchild & Co. among the 
materials and findings concerns, Harry 
Radix of Thos. J. Dee & Co. among the 
assayers and refiners, and A. B. Paulson 
of the Waite, Thresher Co., in charge of 
the flying squadron. This flying squadron 
has lived up to its name, dashing about the 
city in automobiles provided for the pur- 
pose, risking their necks by two-wheeled 
corner turning on the rain-polished as- 
phalt, etc. 

Some of the big subscriptions which have 
been received to date, and which in some 
instances do not represent the total 
amounts which these concerns will event- 
ually subscribe, are Elgin National Watch 
Co., $200,000; Sproehnle & Co., $10,000; N. 
Shure Co., $10,000; Louis Manheimer & 
Bros., $10,000; The Norris, Alister-Ball Co., 
$50,000; Spaulding & Co., $50,000; Almer 
Coe & Co., $15,000; Lebolt & Co., $12,400; 
Lewy Bros. Co., $10,000; Swartchild & Co., 
$13,300; George H. Fuller & Son Co., $16,- 
200; Thos. J. Dee & Co., $6,150; Geneva 
Optical Co., $4,000; Goldsmith Bros., Smelt- 
ing & Refining Co., $7,500. 





Newark Jewelers Working and Subscribing 
in Victory Loan Campaign 

Newark, N. J., May 3.—The Victory 
Liberty Loan campaign is in full swing. 
As in previous loan drives the jewelers of 
the city are doing their full part. Theo- 
dore M. Woodland, of the Jones & Wood- 
land Co., a manufacturing jewelry concern 
at Garden St., and N. J. Railroad Ave., is 
again chairman of the manufacturing 
jewelers and silversmiths sub-committee of 
the general Newark committee. Sidney T. 
Holt, of Frank Holt & Co., is chairman of 
the retail jewelers’ sub-committee, 

The first jewelry company to report 100 
per cent subscriptions by employes in all 
loans, including the fifth, was the Jones & 
Woodland Co. Other locals which have 
thus far registered 100 per cent in Victory 
loan subscriptions are the employes of F. 
B. Scofield & Co., and the Kent & Wood- 
land Co. 

Theodore N. Woodland has already re- 
ported subscriptions from manufacturers 
amounting to over $100,000, but the re- 
turns from the jewelry trade here is far 
from complete yet. Among the earliest 
subscribers are the following: Balbach 
Smelting & Refining Co., $25,000; Louis V. 
Aronson, $15,000; Employes Jones & 
Woodland Co., $13,200; Krementz & Co., 
$10,000; Durand & Co., $10,000; Carl H. 
Lester, $10,000; Jones & Woodland Co., 
$10,000; Henry Blank & Co., $10,000; M. 
Lacler & Co., $10,000; C. L. Carrington, 
$9,000; A. V. Hamburg, Hamburg But- 
ton Co., $5,000; W. C. Edge Jewelry Co., 
$2,100; John J. Jackson Co., $2,050. 

Subscriptions of $2,000 are as follows: 
A. J. Van Stern, Newark Watchcase Co., 
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Ackfeldt & Ackley, employes Hamburg 
Button Co. 


Shafer & Douglas, $1,750; Allsopp-Bliss 
Co., $1,400; Employes A. T. Carrington & 
Co., $1,300. 

Subscriptions of $1,000 were as follows: 
Newark Nickel Plating Co., Philip Krimke, 
Harry Durand, Wallace Henry C. Ward, 
E. T. Carrington, F. B. Scofield & Co., 
Elsie J. Carrington, employes F. B. Sco- 
field & Co. 





Boston Jewelers Report Satisfactory 
Progress in Victory Loan Drive 


Boston, Mass., May 3—The Victory 
Loan campaign is making fairly satisfac- 
tory progress, James Kingman, the chair- 
man of the jewelers’ committee, reports. 
Up to Friday, May 2, $40,000 had been sub- 
scribed. Mr. Kingman points out that the 
campaign is half way through, and that if 
final results are to approximate the total 
of the last loan considerable hustling will 
have to be done, and he urges the indi- 
vidual jewelers and the workers to work 
harder. 

The amount of the contributions to the 
Fourth loan was $475,000, and while it can 
scarcely be expected that this figure will 
be equalled in the present drive, it is hoped 
that the total will bear comparison. 

Mr. Kingman reports that Rubin & Bros., 
who are attending to the outside jewelers, 
are doing exceptionally fine work. Mr. 
Kingman himself is looking after the 
larger establishments, while members in the 
jewelry office buildings are canvassing their 
respective buildings. Many of the jewelers 
are making special Victory Loan displays 
which, with the Robert Morris statue, the 
financier of the American Revolution, are 
attracting a great deal of attention. 





Providence Making Good Progress in Vic- 
tory Loan Campaign. 


ProvivENCE, R. I., May 3.—Providence is 
slowly but steadily and surely working its 
way forward and upward in the Fifth Lib- 
erty Loan, the Victory Loan drive, and 
with nearly half of its apportionment of 
$22,500,000 subscribed the closing of the 
second week finds everybody optimistic 
that, like all previous drives, Rhode Island 
will once more go over the top, and go over 
big. 

Although no special work is being done 
in this campaign along the line of individ- 
ual industry still a sufficient number of 
facts come to the surface to show that, as 
usual, the manufacturing jewelry industry 
and its allied branches are doing good 
work and maintaining the high standard 
that has always marked efforts of every 
character among the jewelers. 

During the last few days there were a 
number of large individual subscriptions 
reported among which were included The 
Outlet Co. (J. Samuels & Bro., Inc.), 
$400,000; John Shepard, Jr., president of 
The Shepard Co., $100,000. The Nichol- 
son File Co., Samuel M. Nicholson and the 
American Screw Co., jointly, made a sub- 
scription of $1,000,000. 

The Brown & Sharpe Mfg. Co. has taken 
$500,000 worth of the bonds, while their 
employes have so far subscribed for $330,- 
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000, which represents 75 per cent of the 
working force that have now subscribed. 

Among the smaller concerns that have 
completed their campaign and filed their 
final report of subscriptions with the in- 
dustrial committee are the following identi- 
fied with the trade: Automatic Gold Chain 
Co., $3,050; Brier Mfg. Co., $4,000; A. T. 
Wall Co., $3,550; Clark & Coombs Co., 
$3,350. The J. T. Slocomb Co. has re- 
ported that 75 per cent of its employes 
have already subscribed. 

At the Victory Loan mass meeting at the 
Emery Theatre last Sunday afternoon, of 
Americans of Swedish descent, a total of 
$46,150 was subscribed, the sale being 
started by George F. Berkander, the man- 
ufacturing jeweler, who pledged $25,000. 
Eric E. Berkander plaved several trombone 
selections during the meeting. 





Evansville Jewelers Help City Over the Top 
in Victory Loan Campaign 


EvANSVILLE, Ind., May 3.—The retail and 
wholesale jewelers of this city are con- 
gratulating themselves on the way they 
helped to “put over” the Victory Liberty 
Loan in Evansville and Vanderburg 
county. It was a great success, and for 
the success of the drive the jewelers de- 
serve a great deal of credit, for many of 
them devoted practically all their time to the 
campaign. The quota for the city of 
Evansville and Vanderburg county was 
$4,612,250, and this quota was passed in 
exactly four days, a record that few cities 
of thé size of Evansville in the United 
States made during the drive. Carter 
Glass, Secretary of the Treasury, passed 
through Evansville a few days after this 
city had passed its quota, and he warmly 
congratulated the people here over their 
fine showing and the splendid spirit mani- 
fested. 

There were 72 teams of seven men each 
that did the campaign work in Evansville, 
and there was a returned soldier on each 
team to help create enthusiasm. Retail 
and wholesale jewelers who took part in 
the drive and who purchased bond in- 
cluded: 

I. Gans and Moses Gans, of I. Gans & Co.; 
A. Bitterman and Arthur Bitterman, of A. 
Bitterman & Son; Theodore and Jack Bit- 
terman, of Bitterman Bros.; Oscar Esslin- 
ger and Mark Salm, of Esslinger & Salm; 
J. M. Boner, of the J. M. Boner Jewelry 
Co.; Ben Kruckemeyer and Mr. Cohn, of 
Kruckemeyer & Cohn; William and 
Charles F. Artes, of the Charles F. Artes 
Co., Inc.; Meyer & Forster, Carl Stocking, 
J. L. Thuman and several others. Some of 
the jewelers here were among the largest 
purchasers of Victory Loan bonds. They 
were also large buyers of bonds in pre- 
vious loan campaigns. 

Because of the fine showing made by 
Evansville in the Fourth Liberty Loan 
campaign, the war department has decided 
to name one of the new United States 
transports Evansville in honor of the city. 
Miss Dorothy Owen, a pretty and accom- 
plished society girl here, has been srlected 
as the sponsor for the city at the ‘ire of 
the launching of the transport, th: time 
and place will be announced at a later 
date. 
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and all other semi-precious stones 
N] } C Is A ’ he Espositer, Varni Co., Inc. 
45-49 John St. NEW YORK 
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For return of 
stolen ring, 
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} diamond sur. 
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American Gem & Pearl Company L. | ONET 


6 West 48th Street, NEW YORK 


LONDON PARIS 
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the genuine pearl. : . 
ania Antique aa Modern Silverware 
We can match any pearl necklace. 
At attractive prices. Now on hand, 
FRANK C. OSMERS ready for immediate shipment. 
NECKL AC ES 15-17 ye 08 ce gente N. Y. Write for Our Present Prices 
elephone Vanderbi 
ATTENTION MANUFACTU Derby & Co., Ltd. 
RERS! (Established 1797) 
Onyx Ring Stones Furnished for any sise ARREAUD & GRISER 44 Clarkenwell Road, London, E.C.1 
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Henry E. Oppenheimer & Co. 


1 Maiden Lane, New York 
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Subscriptions Collected Through the New York Committee 
and Reported Up to Friday 














The Largest Subscribers 

SY errr rrr rer $400,000 
SE NA, TE BOs kb ceasing recaw eek 100,000 
Franklin Savings Bank.......... 100,000 
ee ee 75.000 
mmconia Clock Co .......cexeness 50,000 
Beert TIOTSCN) «nace scienienans 50,000 
Wadsworth Watch Case Co..... 50,000 
aS Ee ae eee ee 50,000 
International Silver Co......... 50.000 
Schenck & Van Haelen and Em- 

a AK Mn a acion dein ene en ee 32,750 
August Goldsmith ................ 30,000 
eo eer ey erere Tr 30,000 
Davidson & Schwab, Inc........ 30,000 
fenariton Ge COs) URCiiaks Seclnenss 30,000 
mnG. Monroe 8: COvcassiacianse 28,000 
Mera te Kadisonsccs acs saan tices 27,000 
Employes of S. L. Van Wezel... 26,55 


Subscriptions of $25,000 
Chas. Adler’s Sons; Eichberg & Co.; L. 
& M. Kahn & Co.; S. L. Van Wezel; 
Reichman N. J.: Weil; Albert 


Bros; 

















EDWIN 5S. LORSCH, SECRETARY.NEW YORK 


JEWELRY COMMITTEE 


Lorsch & Co., Inc.; Cohn & Rosenberger, 
Inc.; Oppenheim & Strauss; Marcus & 
Co., Cartier. 


Subscriptions of $20,000 
Wm. S. Hedges & Co.; Adolphe Pres- 
sel & Cie; L. Heller & Son; Sussfeld, 
Lorsch & Co.; Hipp Didisheim & Bro.; 
Emploves of A. S. Van Wezel ($18,850). 


Subscriptions of $15,000 
Goodfriend Bros.; Wiener Bros.; Wil- 
liam I. Rosenfeld; Charles Keller & Co.; 
Untermeyer, Robbins & Co.; Henry Bo- 
denheimer Co. 
Subscriptions of $10,000 
Col. H. H. Treadwell; Leopold Stern; 


Freudenheim Bros. & Levy; Jonas Koch; 
Max Bernstein: Morris L. Goldstone; 


Henry H. Jacobson; Byron L. Stras. 
burger & Co.; Zach A. Oppenheimer; B. 
& L. Veit; Shiman Bros.; Jaskow Bros.; 
Hy. E. Oppenheimer & Co.; David S. 
Granaat; Hirsch & Flaschner; M. Gugen- 
heim, Inc.; D. Lisner & Co.; Rice & 
Hochster; J. W. Paris; Konijn & Frank; 
Wm. Scheer, Inc.; Zimmern, Rees & Co.; 
Enos Richardson & Co.: William Hot- 
man; Rube R. Fogel; Ingomar Goldsmitk 
& Co.; A. S. Van Wezel, Inc.; I. Ollen- 
dort & Co.; Leo Oettinger; Eduard Van 
Dam; Carter, Gough & Co.; Nat’l Jwls. 
Bd. of Trade. 


Subscriptions from $5,000 to $10,000 

Charles L. Robinson, $9,000; Mount & 
Woodhull, $6,350; Herbert A. Wolff, Re- 
ceiver, $8,000; Julius Stern, $6,000; Fred 
& Ben Lowenthal Co., $6,000; Yankauer, 
Newitter & Platt, $6,000; R. & J. Dreyfus, 
$5,100; Baumgold Bros. & Co., $5,100. 

Subscriptions of $5,000 

Samuel Jacobson; Emanual Jacobson; 
Theo. A. Kohn & Son; Henry Freund & 
Bro.; Bunde & Upmeyer Co.; Julius 
Raunheim; S. H. Nordlinger; Silberman, 
Kohn & Wallenstein; Marcel M. Mira- 
beau; Saunders, Meurer & Co., Inc., Men- 
des Cutting Factories; John Lamont & 
Son; James P. Harper; Frank Jeanne; 
Vogel Bros., Inc.; Henry F. Fishel & 
Son; C. H. Conant & Bro.; Frederick 
Keim; Joseph Schweizer; Jewelers’ Se- 
curity Alliance; H. Z. & H. Oppen- 
heimer; Lazarus P. Kadison; Arthur Si- 
mons: A, Frankfield & Co.; Leon Hirsch: 
Kastenhuber & Lehrfeld: Myrowitz 
Bros.: Bertha Lissauer; Milton Rosen. 
berg; B. E. Plaut; Ephraim Bass; Sadie 
Fox; Emma Plaut; H. S. Plaut; Arthur 
Lorsch: Henry Lorsch; Seth Thomas 
Clock Co.; Crossman Co.; Employes of 
Cartier Co.; Wormser & Mayers; Abra- 
ham Hanu: C. A. Hustlich; Vogel Bros. 
Co. 

Subscriptions from $3,000 to $5,000 

Employes of Henry Kryn, $4,850; 
William Seckels, $4,000; William F. Mc- 
Manus, $4,000; Mortimer C. Foster, $4,000; 
Lovis Grey & Co., $4,000: Employes of 
Solidarity Watch Case Co., $3,250; B. 
Fiege!, $3,200. 


Subscriptions of $3,000 
Irving Baum; Wendell & Co.; A. Wal- 
lach & Co.; Morris Weil: A. J. Cohen; 
Hannah Cohen; Etta C. Lorsch; Bene- 
dict & Warner; Phillip Silverman; F. H. 
McC. Proudfoot. 
Subscriptions of $2.500 
A. R. Katz & Co.; H. & E. O. Belais; 
Englander & Wallach; M. J. Shuster, 
$2,150; J. Bulora Co. 
Subscriptions of $2,000 
H. N. Eliassof; Leys, Christie & Co.; 
[Isaac Cohen; Nathan Hyman Co.; Aaron 
Lauterbach & Bros.; Bella R. Mirabeau; 
Z. H. Oppenheimer; Simon Adler: Clair- 
mont & Nichols Co., Inc.; Samuel Len- 
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kowsky; J. Freudenheim & Sons; Gold- 
muntz Bros. 


Subscriptions of $1,500 

George Korper; Markie, Schaufler & 
Drees; Aisenstein & Woronock; Jacob 
Schoen; Stephen Lane Folgar; Harry A. 
Meyers; Leo M. Sachs; S. G. Brodmar 
Ce: 

Subscriptions from $1,000 to $1,500 

Etta Hendershott, $1,200; Employes of 
M. Gugenheim, $1,200; Louis Tomchin, 
$1,050. 


Subscriptions of $1,000. 

Albert Baum; Henry Armsheimer; J. 
W. Richardson; Miss Carrie Goodfriend; 
Meyer Goodfriend; L. Bergman & Coa.,; 
David J. Frankel; Daniel Price; C. L. 
Bleecker; Louis Feldenheimer; Julius 
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A. F. LOWENTHAL, ASST. SECRETARY 


Klein; Frank G. Moyer; Louis N. Jacobs; 
Herpers Bros.; Henry D. Wilkens; 
Charles Beregow; Lewis Van Wezel; M. 
S. Van Wezel; Royal Jewelry Mfg. Co.; 
Moskowitz Bros.; Jacob Schorsch; 
Henry Friedenberg; S. K. Jonas; Samyel 
Sultan; Maxwell R. Maybaum; Dattel- 
haum & Freedman: Whitelaw Bros.: 
Conjoint Jewelry Corp.; Leo Hauser; S. 
C. Powell & Co.; Adolph Goldsmith & 
Son; W. C. Soloman & Co.; S. C. Powell: 
J.S. A. Sten; M. J. Vigeveno; J. Gottlieb; 
Aaron Kades; William I. Rosenfeld (ad- 
ditional); U S. Specialty Co; William P. 
Talbot; Morris Schoor; J. W. Richard- 
son & Co.: L. Luria & Son; Sol Jacobs; 
Ignatius Schorr; Morris Schorr; H. V. 
Lenau Bonner Mfg. Co.; Ben Shiers & 
Co.; Florence H. Lorsch; Lassner Co.; 
Louis Beilenson; Louis Hirsch; N. H. 
Shiman & Co.; Emile Tas (care A. S. V.); 
Henri M. Didisheim; Herman A. Friese; 
George W. Lomas; W. B. Peck; C. S. 
Grossman; Julius Moss & Bro.; Arthur 
Silberfeld; Moskowitz Bros.; Veit, Hirsch 
& Co.; S. Englander; Ludwig Lehmann; 
M. A. Braxmar; Lewis Jacobs; David 
Goldschmidt. 


Subscriptions from $500 to $1,000 
Elijah P. Rapelye, $800: Holland Diamond Cut- 
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The abl. bleware | 
Ov” Little Gol Solhs & 


Gags: 4 j HY is Little Men and 
Little Women Table- 
ware so popular? Because it 
is well made, reasonable in 
price, especially attractive and 
attractively sold. These are 
the features which make the 
Cose for single Baby Spoon, Made line the leader and a line of 


with Blue or Pink, Moreen or Leather- 

ette covering with satin lining to ° ° 

match. “Mount Vernon” spoon illus- exceptional selling value. 
nae in Leatherette case, about % 

actual size. 























Case for two-piece Baby Set oon 
and Fork). Made with Blue ir Spoon 


ce 

LHe, 4 5 Wen ne or Leatherette covering with 

ibe satin lining to match. ‘Carolina’ set 

CWGTe illustrated in Moreen case. about % 
’ actual size. 

STERLING SILVER TABLEWARE 


REG. U.S. PAT. OFF. 


You will find our line of little 
folks tableware a year-round good 
seller. When featured occasion- 
ally it brings surprising results. 





If you are unfamiliar with the 
pleasure and profit of handling 
LITTLE MEN AND LITTLE 
WOMEN tableware, write us 


and ask for catalogue No. 2s. 

















Case for three-piece Baby Set (Spoon, “ory ° 4 i ” 

Fork and Food Pusher). Made oon 7 he Silver 7 hat Sells Case for three-piece Baby Set (Spoon, 
Blue or Pink, Moreen or Leatherette Knife and Fork). Made with Blue or 
covering with satin lining to match. Pink, Moreen or Leatherette covering 


Enameled “Mother Goose” set illus- with satin lining to match. “Jeffer- 
trated in Leatherette case, about yy 4 son” set illustrated in Moreen case, 
TRADE MARK Be STERLING 


actual size. about % actual size. 


Ne Qger’s, Lint & Dowlen Ce 


Silversmiths 
Greenfield -. “Pass. 


Wew- York - Chicago - San Francesca. 
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ting Co., Inc., $800; Max Hannenheiser, $750; 
Florence E. Harper, $700; Joseph Flashner, $700; 
fernard Konigshberg, $790; William C. Gruner, 
$600; Robert Stoll, $600: Bennett Mfg. Co., $600; 
Lissauer & Co., $550. 


Subscriptions of $500 


Archibald Graham; Latra Jacobi; A. Krolik; 
Albert Straus; M. F. Mannheimer; Moses _B. 
Stern; Munter Bros; S. Nathan & Co.; Ben Fel- 
senthal & Bro.; Honigbaum & Lewis; Samuel 
Lawson; Paul H. Gasswein & Co., Inc.; Charles 
B. Byron; Julius Schonmann; Maurice Brower; 


H. Dreiblatt; I. Castagnetti & Son; Peckham 
Seamless Ring Mfg. Co.; Ignatz Kleinberg; 
Marcus Goldsmid; Christiana A. Harper; Mrs. 
Margaret Harper; George H. Keller; Wm. V. 


Laurino; Louis Nussbaum; Julius Kaufman; Jacob 


Goodfriend; David i, Seckels; Rudolph 
Schweiger; Augustus F. Dejonge; Samuel J. 
Hunter: Charles Roberts; Abel Bros. & Co.; 


Thomas E. Welch;A. Shapiro; M. Schoor; Irv- 
ing Washburn; N. Herman & Son; Leon Abrams; 
Charles E. Mott; Mayer, Miller & Mulligan; 
Dreher Bros. & Wider; P. H. Buckmaster; Mrs. 
Tennie Wood; Frank [.. Wood: Crichton Bros.; 
Smith & Behrens; William G. McDougall; Charles 
C. Pickford; L. H. Herzfelder; Keller Mfg. Co.; 


George J. Doehermann; Schlessinger & Kraus; 
A. & °S. Espositer; Arthur Rosenberg; Henry 
Platoff; Alex. Feldenheimer; William Reiman; 


Joseph Frachman Co.; Henry Alkan & Co.; David 
Bonnist; Arthur Kirkpatrick; Irwin A. Levis; M. 
Hirschberg; J. S. Rose, S. Rose Co.; Sanford 
Spitzel; Frederick M, Rauch; H. L. Ginsberg; 
Herbert L. Blackman; Ben Spicer Co., Inc.: 
James J. Loeb; J. B. Granite; Joseph Anzell; 
Phillip Stern. 


Subscriptions of $400 
Raymond J. Schweizer; Arrow Button Co.; 


Espositer Varni Co.; Uf. Goldsmith; Charles F. 
Wood & Son; Max M. Freund; F. Langjahr & 


Co.; William R. Gardiner; Daniel L. Landon; 
Jewelers’ Fraternal Asso.; Fred Klein & Co. 
($45C). 
Subscriptions of $300 
Fred Spenke; L. Meyer & Bros.; Ludwig 


Jacobi; A. Edward Fisher; Lupshutz & Gcldman; 
A. Jaffe & Son; Oppenheimer & Goldstone; Mor. 
Lenkowitz; Jacob Bikoff & Co.; Louis Cahan; 
Liberchein & Finkelstein; Henry Lewkowitz; Sam 
H. Maybaum; Mrs. M. A. Linherr; S. McDougall; 
Irving Alsberg; F. J. Boesse & Co.; Walter H. 
Walker; Edward S. Smith; Staiger & Sons; 
Shire & Strauss; Jentleson & Kaplan; S. P. Ward; 
Jacob A. Goldberg; Isadore Ackerman. 


Subscriptions of $250 
Jacob Kohn; John S. Darcy; William H. 
Enhaus & Son; Mrs. Mary Tripp Talbot; Hugo 
R. Lehrfeld; Sylvan Levy; Wim. J. Morris. 


Subscriptions of $200 

M. D. Berkner; Frank E. Hafemann; James 
Andres; Alberts; Cecelia L. Leblow; Bagg & Co.; 
Engeldrum & Zimmer Co.; Nathan Bloom; Harry 
V. Clark; B. Schuldberg; Fred C. Backus; Abra- 
ham Halter; David Livingston; Jonas Smit; J. J. 
Sommers Co.; E. Rogge, Jr.; Ralph W. Wilson; 
Rifkin Bros.; Samuel Marmbach, T. E. Willson; 
Alter Gottleib; David Harris; Augustin Raimo; 
Moise Hirsch; Stummer & Karinitz; §. J. Fried- 


lander; L. D. Folkart; Jewelry Manufacturing 
Clearing House; Milton Heyman; Theodore 
Jacobs; Morris Shongurt; McMooster Waxman; 


E. B. Esac; Morris Gincig; J. Bochner & Co.; 
Robert E. Judels; James Lomax; A. S. Kurtz; G. 
Rolandez; Robert Kabus: George P, Zimmerman; 
George W. Lebalt; Paul A. Meyrowitz. 


Subscriptions of $150 
Haimowitz, Rosenthal & Klein; Harry Meyer; 
[Ethel Price; N. J. Astor; S. Borgzinner Co.; 
Schneider & Friedman; Joseph Helmer; Bernard 
Strauss; J. Arthur Connor; Henry F. Rieg; Jacob 


Sarom; Charles H. Bent. 
Subscriptions of $100 
Henrietta) Macoy; Daniel W. Douglas; Ruth 
Goodfriend; Henry B. Goodfriend; Rudolph 


Epstein; Philiip Fellig; Samuel J. Jacobs; Ralph 
Ross; Frances Ricker; Stella V. Apfel; Mrs. 
Jacob Goodfriend; Miss Ray Gross; Jacob Kroll; 
F. Erroll Dickey; H. M. Rich; Sontino Lubrana; 
Lewitt & Gold; Jacob Baschkopf; A. Battiloro; 
Pasqual Lordoni; Vincent Cacari; Fred Melcher; 
Florence Oest; Adolf Strudler; M. Diamondople; 
R. Stoeckel; Daniel Roth; Aaron Greenbaum; 
Robert Stoll; L. Kantor & Co.; C. N. Holmes; 
‘Goodstein & Lefkowitz; Stein & Bondheim; Baer 
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& Wilde Co.; Hoffman Bros.; James McDermott; 
Veit & Jaffee; Louis Smith, care Frackman & 
Sperling; G. E. Andrews; Berlinger Bros., Inc.; 
William Weiser; Berk Bros.; R. H. Barclay; S. 
Nere; Hollinger Armin; Henry Astor; Nathan 
Goodman; Aaron Levin; Max Shud; Samuel Ross; 
Rarney & Holzapfel; Henry Goodman; A. Hol- 
linger; H. Goodman; Cooper Bros.; Barnett 
Nemets; Nathan Goldstein; Max Machlis; Morris 
Broslawsky; Nathan Anusewitz; Abraham Strauss; 
S. Dershinsky; Harry Barotz; Mrs. Ninda Gold- 
berg; Arthur B. Beit; J. Bernstein; Max Honig; 
Leo Graubart; Ida Graubart; Oliver Manes; Louis 
Rabinowitz; ‘Samuel R. Dawson; Mrs. Jennie 
Mooney; James R. Hollywood; Luck Meekin; 
J. J. O’Connor; Ethel Mooney; Alling Trap- 
hagen; H. M. Cohn; E. C. North; Fred Fischer; 
Samuel Levy; Arthur Deckert; Anna E. Zenker; 
Frank Bertoncini; B. Roede; Hubert Finke; 
Nicholas F., Hannon; Morris A. Peck; Louis 
Aisenstein; Baskin Bros.; Raskin Bros.; Ben Bal- 
mages; A. Ginsberg; Harry L. Price; Henry O. 


Arnzen; David Kleinbard; B. & I. Moskowitz 
Bros.; John Boylan; Ladilaus Matray; Morris 
Sapo; Morris L. Warshaw; Max Gelula; Max 
Kleinman; Isaac Korper; Charles A. Parker; 
Perelman & Sorin; William Annexstein; Leo 
Nazareth; Charles Ludwig; Elsie C. Anton; 
Adriatic Art Jewelry Co.; S. Ginsberg; Alex. 


Arnstein, cate Charles Wolfson Co.; A. J. Black- 
burn; Ida M. Richer; Esther Lenson; Phil 
Schneider; Philippine Perpente; M. Nass; Arthur 
Corley; Mildred E. Davison; Joseph Eisenstein; 
Herman Charles; Louis N. Marx; John W. Braut- 
man; Edward H. Madlenger; F. A. Klusman; 
Sol. M. Roskin; John Otto Veit; J. M. Jablow 
& Co.; Emillo Sabatilli; Louis Cohen; employes 
of P. A. Meyrowitz; Robert Hofman; E. P. 
Phillips; Timothy Callahan; Bernard Harris & 
Co.; Walter Sichel; Lester Veit; R. J. Irwine. 


Subscriptions of $50 

Miss Sarah D. Keegan; Frances Greenzeig; 
Samuel Epstein; Irwin Roswell Meyer; Erna H. 
Meyer; Benj. H. Norz; Charles Seitz; Charles 
E. Wilson; Madeline Girardi; F. C. Graetenuti; 
Arthur Braude; G. & S. Gentile & Bro.; Pauline 
Rosenthal; Hugo Becker; Arthur Apol; Marathon 
Co.; Mildred Tallamsen, care Concord Watch Co.; 
. D. Rummel: S. FE. offman; Naftal Mirel; 
Abe Rubin; C. R. McLeod; Albert E. Lane, care 
Abel Bros.; Sydney Graubard, care Abel Bros.; 
Emilio Mele; Louis Friedman; William L. Hur- 
witz; Morris Barkas; Emma G. Leiss; Ernest 
Collenberg; A. Deckett; Jack Le Roy; Mrs. W. 
Deckett; Mrs. Bertha Weinscock; Theo. Coords; 
Dorothy Deutsch; William Lapin; Anna M 
Wagner; Lillias S. Elliott; Morris Shapiro; 
Samuel Turk; Richard P. Farrell; Miles Cooling; 
Herman Handelsman; Robert J. Irbine; Irene S. 
Quirk; Minnie Reiner; Alfred F. Walker; Ger- 
trude McDermott; George R. Curtis; Louise 
Reitz; Molly Bernstein; Joseph Faikis; Herman 
H, Frame; John H. Wundes; Herman Berghuys: 
John P. Couture; Rudolph Weber; John Sones; 
Frank Crane; William H. Herbold; Margaret E. 
Herbold; Dietrich Weiss; Martin Benson; Alfred 
Funke; A. Trottc; H. Roede; B. Roede, Jr.; 
Daniel A. Kretschman; W. C. Ramsey; S. Yam- 
polsky; Mrs. Marie Geddes; Charles Geddes; 
Agusta Molrein; Hattie Goldman; Frank Gara- 
foia; Bessie Damsky; Lillian Abrams; Bernard 
Sommy; Lampert, Meyerhoff & Co., Inc.; Carl 
Ruttman; Charles Topper; Sigmund Keller; Mor- 
ris Nemetz; Anna Tatz, care Leon Hirsch; Al- 
bert Gross; Miss Jean Fabian; Charles S. Perry; 
Elizabeth G. Wagner; David Price; L. Bemel- 
mans; N. Gamse; J. M. Andrews; Miss Rose 
Daily, care M. J. Schuster; H. Kurisky; Johanna 
Rothschild; Miss Edith Wolf; Rose Wolf; Her- 
man Bach; H. Singer; Isidor Goldberg; Joseph 
Phillips; Henry S. Kramer; Janet J. Kramer. 
Pirdie Ellis Moore;*Maurice Karasik; J. & B. 
Graf; Eloise Frees; T. E. Jank; Marie Stouge 
Scholz; Sara Schwartz; Henry Crojan; Grace 
Sincox; Ethel McHugh; Viclet C. Lecester; Jacob- 
son & Neuwirth; Robert Klabundy; Harry Amols; 
F. G. Ott; Saul Goldschmidt. 








Montana Retail Jewelers Organize Associa- 
tion and Elect Officers and Board 
of Directors 


HetenA, Mont., April 30.--L. F. Ver- 
Beckmoes, Anaconda, was elected president 
of the Jewelers’ State Association at the 
meeting here recently when the organiza- 
tion was perfected. Leslie F. Gage of Boze- 
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man is vice-president; S. O. Suseta, Great 
Falls, secretary, and Frank Jacquemin, 
Helena, treasurer. 

The board of directors is composed of 
O. L. Skeie, Roundup; C. L. Christie, 
Butte; R. Rosenberg, Butte; M. Hammer- 
slough, Anaconda, and Claude P. Steffens, 
Bozeman. 





Developments in the Case Against Henry 
Gerard Now in Jail at Detroit, Mich. 


The National Jewelers Board of Trade, 
through its counsel, has been active in con- 
nection with the prosecution of Henry 
Gerard and his wife, and has co-operated 
with other trade organizations, not only in 
apprehending and placing them in jail, but 
also in unearthing their past records. 

The indications at present are that this 
same couple operated at Leavenworth, 
Kans., under the name of “Noble,” in De- 
troit as “Patrick,” in Newburgh, N. Y., as 
“Stewart,” in Plainfield, N. J., as ‘Stein,” 
in Yonkers, N. Y., as “Stutz,” in Memphis, 
Tenn., as “Taylor,” in Jackson, Miss., as 
“Tailor,” in Portsmouth, O., as “W. E. 
Evans,” in Erie, Pa., as “Cole,” in Sioux 
City, Ia, as “Hall,” and in Hoquiam, 
Wash., as “F. Gordon Fowler.” Some op- 
erations also’ were carried out in Denver, 
Seattle and San Francisco, which may be 
connected at some later date with this same 
couple. The record so far discloses a num- 
ber of previous arrests, and the liabilities, 
taking in all the various failures, will be 
probably more than a quarter of a million 
dollars. 

The present indications are that the de- 
fendants will bitterly contest the trial and 
will be represented by eminent counsel. 

No case related to the jewelry trade has 
caused more thought than this matter in- 
volving Henry Gerard. At times the story 
of his various manipulations read like a 
dime novel. In many instances, creditors’ 
claims against Gerard in his former adven- 
tures were never even filed in the bank- 
ruptcy courts, and the claims at present are 
piling up in great numbers and in large 
amounts. 

Mr. Doyle, representing Greenbaum, 
Wolff & Ernst in Detroit, has spent months 
on this case, and will assist the District 
Attorney in the prosecution at the time of 
the trial. 


CALHOUN PLEADS GUILTY 











Sunbury, Pa., Jeweler Admits Violation of 
Bankruptcy Act, and Will Be Sen- 
tenced on June 2 


Sunsury, Pa., May 6.—William H. Cal- 
houn, of this place, who has been under 
indictment on a charge of violating the 
Bankruptcy Act, pleaded guilty to the crime 
in court at Harrisburg today and will be 
sentenced on June 2. 

Indictments were obtained against Cal- 
houn through the use of the fighting fund 
of the National Jewelers Board of Trade. 








The Gardner Jewelery Co., Gardner, 
Kans., has opened for business in the Ter- 
rell building. James Shean is manager of 
the store. In addition to jewelry and sil- 
verware a stock of musical instruments 
will be carried. 
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Here is W. W. W. Graduation Cut No. 6! " 


This is one of a series of 25 newspaper cuts—original, exclusive, at- 
tractive—all of which is part of the wonderful W. W. W. SERVICE. 
They are yours for the asking. 





White, Wile & Warner 


Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N. Y. 
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RADUATION Da? | 
is GIFT DAY 


ES, it is the greatest day in the life of the ks or the 

girl. They stand at the threshold of life, ready to assume I 
it’s greater responsibilities. Could there be a more opportune ’ 
time for a gift in commemoration of this event ? 








occasion. 








Mothers and Fathers shou/d do it as a duty. 
For around the gift is woven so much of unfor- 
gettable romance. Friends will do well to give 
Graduation Day presents—it is a sure token of 
deepest regard. 

Rings, of course, make the best gifts for this 
occasion. And nowadays, rings come in so 
many wonderful designs and patterns that there 
is a ring for every type of person and for every 


Or perhaps it is a watch—or a piece 
of handsome jewelry. If it be a ring then 
you must surely see our line of W. W. W. 
Gem Set rings. We recommend them because 
they are fully guaranteed—which is not always 
true of gem set rings. If a stone is lost, the 
manufacturer replaces it with another. ‘That’s 
how sure they are of the setting. It is a thing 
to remember, 


(Your name here) 
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Oscar Kookses Pleads Guilty 








Witness Whose False Testimony Caused Conviction of the Goldmuntz Brothers, 
Admits Charge of Larceny—Ex-Judge Jerome Explains the Case 

















Oscar Kookses, a bankrupt jeweler, who 
in Dec., 1917, fled to Canada from his cred- 
itors, taking with him a large quantity of 
diamonds which he had obtained from sev- 
eral diamond dealers in and about Maiden 
Lane, New York, pleaded guilty last 
Wednesday, before Judge Rosalsky in Gen- 
eral Sessions, to a charge of grand larceny, 
and was remanded until today for sentence. 

The production of a transcript of a con- 
viction in a court in Austria in 1912, for 
false statements, caused him to plead guilty 
in Judge Rosalsky’s court, General Ses- 
sions. Morris Davidson, a jeweler at 90 
Nassau St., had accused Kookses of stealing 
50 diamonds, valued at $3,500, which were 
obtained by his representation that he had 
a customer willing to pay $10,000 for the 
gems. Assistant District Attorney Rorke 
told the court that Kookses had been de- 
ported from Austria after serving a prison 
sentence of 18 months. 

Former District Attorney William Trav- 
ers Jerome appeared before the court and 
said he was present “as a private citizen 
whose duty is to inform the court that 
Kookses had been responsible for the ar- 
rest, trial and conviction of innocent men 
in the United States Court on charges of 
conspiracy to defraud creditors of Kookses.” 

Explaining, Mr. Jerome said that the 
convictions of the men in the Federal courts 
were later set aside, but that Kookses had 
caused them much humiliation. 

In an interview with a reporter for THE 
JeweLers’ CircuLar, Mr. Jerome, who is 
not only a former District Attorney, but 
also a former criminal court judge, was 
later asked to explain in full the charges 
he had made, and stated: 

“In Dec., 1917, Kookses, a diamond 
broker, obtained a large quantity of dia- 
monds on memorandum from a number of 
diamond dealers, among whom were Gold- 
muntz Bros., 87 Maiden Lane; Morris 
Davidson, 90 Nassau St., and many others. 
After his flight an involuntary petition in 
bankruptcy was filed against him. Follow- 
ing the petition, Goldmuntz Bros. learned 
through relatives of Kookses where he was 
hiding in Canada, and sent two agents there 
to recover the gems. Kookses was located 
by the two men sent after him and he gave 
them a package of diamonds which he 
told them was a part of those he received 
from Goldmuntz Bros. on memorandum. 
In order to avoid complications with the 
customs authorities and not desiring to pay 
duty on the gems, Goldmuntz Bros., after 
correspondence, sold the diamonds to 
Douglas Meyer in Canada for $1,125. 

“Shortly thereafter Kookses was indicted 
in the State Court on a grand larceny 
charge, the complaint being made by Mor- 
ris Davidson. Kookses was later induced 
to return to the United States and was 
admitted to bail. 

“Thereafter a distinct and positive effort 
was made to hound the Goldmuntz boys, 
it being claimed by Kookses that they took 
$12,500 worth of diamonds from him in- 


stead of one package of their own goods 
(which they always admitted they had 
taken and which of course they had a right 
to take, as the title had not passed, Kookses 
having received the goods on memorandum 
only). 

“In spite of Kookses’ threats, Goldmuntz 
Bros. refused to submit to extortion. The 
parties interested then went to the United 
States District Attorney and upon the testi- 
mony of Kookses an indictment was found 
in the Federal Court against the Goldmuntz 
brothers and others. The charge was that 
they had taken from him when bankrupt, 
without his consent, a quantity of diamonds, 
after the petition in bankruptcy had been 
filed. Messrs. Goldmuntz and the others 
were brought to trial in the Spring of 1918, 
and after three weeks all were convicted 
and sentenced, but the judge stayed execu- 
tion pending an appeal to the United States 
Circuit Court of Appeals.” 

Mr. Jerome laid emphasis on the follow- 
ing: 

“T was shocked by the result of the trial, 
because after a most careful and painstak- 
ing investigation, I was satisfied that the 
whole thing was a frameup, and I did not 
believe that it was possible to put over so 
dastardly and wicked a thing. I do not 
mean to suggest that the District Attorney 
or his assistant was at all knowingly a 
party to this, but they, as well as the court 
and jury, were deceived and misled by 
Kookses in no small part, and I believe 
others, who have not as yet been brought 
to justice. The testimony of Kookses at 
the trial opened lines of inquiry for the de- 
fendant, of which they had known nothing, 
but which when investigated caused the 
convictions of Goldmuntz Bros. and the 
others to be upset. 

“At the trial of Goldmuntz Bros., Kook- 
ses had sworn that the package of dia- 
monds had been taken away from him by 
their agents. There is no better evidence 
of the falsity of this than that found in the 
fact that he pleaded guilty to having stolen 
the property, although such an admission 
may involve heavy punishment.” 

Kookses will come up for sentence to- 
day. The crimes to which he pleaded 
guilty are punishable by 10 years in prison.” 

Mr. Jerome concluded by saying: “I 
have, in my experience as a judge, and 
also as District Attorney of this county, 
known a few cases in which people had 
been ‘framed-up’ and convicted of perjury 
when they were innocent of the crime 
charged against them, but I have never 
known of one more rank and wicked than 
the above.” 








The partnership formerly conducted un- 
der the name of Brett & Allen, jewelers and 
opticians, Beverly, Mass., has been dissolved 
by mutual consent. The jewelry business is 
to be continued under the name of H. P. 
Brett & Co., and the optical business will 
be carried on by J. M. Allen at another 
location. . 


CIRCULAR 


97 
EXPORT REGULATIONS 





Jewelers’ War Service Committee Issues 
Bulletin on Changes as to Gold 
Jewelry 
The Jewelers’ War Service Committee 
has given out the following statement rela- 
tive to the regulations of the War Trade 
Board on the exportation of gold jewelry 
and in reference to inventories and amorti- 

zation of war plants. 
EXPORTATION OF GOLD JEWELRY. 

“The present regulations of the War 
Trade Board permit the export of gold 
jewelry containing not to exceed 65 per 
cent. gold bullion value to Cuba, the West 
Indies, Mexico, Central America and South 
America, and to other countries where the 
gold bullion value of jewelry to be ex- 
ported does not exceed 45 per cent. of the 
selling value, under licenses issued by the 
War Trade Board of Washington. 

“In view of probable changes not only in 
the percentage of gold contained in jewelry 
for export, but also of the procedure re- 
garding such exports, any of those in- 
terested in this matter are requested to 
consult with Secretary F. C. Backus, of 
the National Jewelers’ Board of Trade, 
who will be glad to give them the latest 
information on this subject. Also those 
who have entered into an agreement to 
import gold into the United States against 
exports previously made, are also requested 
to consult with Mr. Backus, regarding 
probable changes in the regulations on this 
point. 
INVENTORIES AND AMORTIZATION 

PLANTS. 

“Any jewelers who have installed machin- 
ery or purchased material for the purpose 
of making war supplies for the United 
States Government, either through direct 
or indirect contracts are requested to con- 
sult with Secretary Backus, of the Na- 
tional Jewelers’ Board of Trade, in order 
that the trade may make ah expression to 
the proper authorities and advise as to the 
best method of making inventory and cal- 
culating losses on such material and equip- 
ment as cannot be used in the jewelers’ 
regular business.” 


OF WAR 








Trial of Otto L. Sonne, Utica, N. Y., Set for 
June Term of Court 

The trial of Otto L. Sonne, retail jeweler 
of Utica, N. Y., who was indicted several 
months ago by the Grand Jury of Oneida 
County on numerous counts, all arising out 
of his failure, is set for the June trial term 
of the Oneida County Court, which will be 
held at Utica. 

The case against Sonne will be presented 
by District Attorney Lee, who will be as- 
sisted by Greenbaum, Wolff & Ernst, gen- 
eral counsel for the National Jewelers 
Board of Trade, and by Southworth & 
Scanlon, the attorneys of Greenbaum, 
Wolff & Ernst in Utica. 

It is expected that several of the Maiden 
Lane creditors who appeared before the 
Grand Jury, will be called as witnesses in 
the case against Sonne when it comes up 
for trial. 


Edward A. Moser, Canton, O., has 
sold out to Thomas Kendall & Son. 











98 





THE JEWELERS’ CIRCULAR 











JEWELERS:— 


Do Your Duty to Your Country 





You are making MORE MONEY— 

Your business is MORE PROSPEROUS— 

Your customers are PAYING MORE PROMPTLY— 
YOU are in a BETTER FINANCIAL POSITION than 


you have been for years. 


ALL THIS IS DUE TO WAR CONDITIONS. 


NOW:— 


UPHOLD the honor of the jewelry trade. 


Make the last Liberty Loan campaign something to be 
proud of. 
BUY VICTORY NOTES to your last dollar and the limit 


of your credit. 
FURTHER 


Help your committee. 
Don’t make us call on you twice. 
_If our solicitor has not seen you, send your subscription to 














_the Jewelers’ Liberty Loan Committee, 15 Maiden Lane. 
SUBSCRIBE WILLINGLY and freely—not grudgingly. 








REMEMBER jou have profited greatly. 





If you subscribe through a school, local organization, theatre or your 
bank, send in particulars to your committee, stating the amount and 
the bank where it is to be paid. 





JEWELERS’ LIBERTY LOAN COMMITTEE 


15-17-19 MAIDEN LANE 


Phone Cortland 4725 


NEW YORK, N. Y. 
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Interpretations of Tax on Jewelry and Other Lines 





Internal Revenue Commissioner Issues Regulations Relating to Sections 900-902 
and 905 of the War Revenue Tax Bill. 














Wasuineton, D. C., May 3.—The Inter: 
nal Revenue Department has issued a serie 
of regulations under the general paragraphs 
of Title 9 of the new Revenue Tax Law, 
which includes not only the tax on jew- 
elry and kindred lines covered in section 
905, but also includes regulations of Sec- 
tion 900 (covering the tax on sales by man- 
ufacturers, producers and importers of cer- 
tain sporting goods and other articles). 
Section 902, which covers the tax on paint- 
ings, sculptures and works of art, and Sec- 
tion 904, the luxury tax. 

As far as the jewelry tax is concerned, 
the regulations make it clear that the taxes 
on jewelry, whether real or imitation, and 
jewelry is defined as “articles to be worn on 
the person or apparel for the purpose of 
adornment, such as brooches, rings, chains, 
cuff buttons, necklaces, fobs and shoe 
buckles.” Articles carried in a handbag or 
carried in a pocket, such as cigarette cases, 
eyeglass cases, pencils, powder boxes, gar- 
ter buckles, purses, are taxable as jewelry 
only if ornamented with precious or 
semi-precious stones or imitations thereof. 
The regulations point out that while such 
articles cannot be taxed as jewelry, they 
can, if made of precious metals or imita- 
tions thereof, be taxed under another sec- 
tion of the law. 

Second-hand taxable articles of the kind 
described in the regulations are not ex- 
empt from taxation when sold by a dealer, 
but are taxable on the price at which sold. 
As in excise taxes, the tax is payable in 
respect to a sale whether or not the pur- 
chase price is actually collected. Discounts 
for cash or other discounts made subse- 
quently to the sale cannot be deducted in 
computing the price for the purpose of the 
tax. Commissions to agents and other ex- 
penses of the sale are not deductible from 
the price. 

Monthly returns of the tax are required 
In the case of a private owner who has no 
place of business, returns should be made 
to the Collector of Internal Revenue of the 
district in which the owner resides. An 
itinerant dealer should make return and pay 
the tax to the collector for the district 
where the sales are made. 

The tax is on the actual sales price of 
the goods, and not on the list price, where 
that differs from the sales price. If the 
price of the article is increased to cover the 
tax, the tax is on such increased price. 


TAXES ON SIDE LINES. 


In regard to Section 900, which includes 
among other articles carried by the jew- 
elry trade, gramophones, phonographs, 
player pianos, talking machines and records, 
cameras, photographic films and _ plates, 
hunting knives, thermos and thermostatic 
bottles, cigar and cigarette holders of meer- 
schaum or amber, humidors, smoking stands, 
etc. The new regulations say that the tax 
is payable by the manufacturer, producer or 
importer on sales made directly through 
him or by his agent. It is measured by the 


pr ce for which the article is sold, and not 
on the list price where that differs from 
the sales price. If the price of a taxable 
article is increased to cover the tax, the tax 
is on such increased price. 

The tax is payable on a sale whether or 
not the purchase price is actually collected. 
Discounts for cash or other discounts made 
subsequently to the sale cannot be deducted 
in computing the price for the purposes of 
the tax. Commissions to agents and other 
expenses of the sale are not deductible. 

If articles sold are returned and the sale 
rescinded, no tax is payable. If already 
paid it may be credited against the tax in- 
cluded in a subsequent monthly return. 

The regulations define certain articles 
which are and are not taxable. Baseball, 
football and basket ball trousers and shoes 
are taxable, but jerseys and sweaters are 
not taxable unless specially made or dec- 
orated in such way as to identify them as 
part of a uniform. Gymnasium and play- 
ground apparatus are not taxable. The tax 
on sporting goods is 10 per cent. 

WORKS OF ART. 

Under Section 902 the tax on the sales of 
works of art is 10 per cent. and is the 
same on such articles as sculptures, paint- 
ings, statuary, art, porcelains and bronzes, 
when sold by any person other than the 
artist or to an educational institution or 
public art museum. The tax attaches 
whether the sale is made directly by the 
owner or through his agent. If made 
through the agent, the tax is payable by 
the owner, but the agent may make return 
and pay the tax for the owner. 

Certain points of general application to 
these sections are enunciated, as for in- 
stance : 

The tax does not attach to the sale of 
an article which is shipped to a foreign des- 
tination by the manufacturer himself, or 
sold by him for export and exported by the 
purchaser. 

The law requires that monthly returns 
and payment of the tax be made on or be- 
fore the last day of each month, covering 
all proceedings for the preceding month, 
the first return to cover all transactions 
after February 25, 1919, and before April 
1, 1919. 

The penalty for failure to make a re- 
turn and pay the tax within the time pre- 
scribed is a fine of not more than $1,000, 
and for wilful refusal a fine of not more 
than $10,000, or imprisonment for one year. 
If a manufacturer or other vendor misrep- 
resents the tax, he is guilty of a misde- 
meanor and is liable to a fine of $1,000 and 
imprisonment for one year. 





In referring to the jewelry and other 
taxes, many of the daily newspapers did 
not go into detail in regard to the rulings 
of the Commissioner, and in their sum- 
maries created an entirely erroneous im- 
pression as to what the regulations were. 
Some of them lumped the decisions as to 
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jewelry art goods, luxuries and transporta- 
tion in the way as to create the impression 
that what was said about one clause re- 
ferred to another, while others only quoted 
sufficient of the regulations to make it ap- 
pear that jewelry was defined as “articles 
to be worn for adornment” and that articles 
in a handbag or a pocketbook, such as 
cigarette boxes, vanity cases and powder 
puffs were taxable only when ornamented 
with precious stones. They forgot to call 
attention to the fact that these are taxable 
as jewelry under these conditions, while 
they are also taxable without being jewelry, 
under Section 905, no matter how they are 
sold or carried, if they are made-of, orna- 
mented, mounted or fitted with precious or 
imitation precious metal or ivory. 





The Regulations in Full 
Wasuincton, D. C., May 5.—The full 
text of the new regulations covering the 
enforcement of the jewelry tax were made 
public this morning as follows: 

Sec, 905. That on and ‘after April 1, 1919, 
there shall be levied, assessed, collected and 
paid (in liew of the tax imposed by subdivision 
(e) of section 600 of the Revenue Act of 1917) 
upon all articles commcnly or commercially 
known as jewelry, whether real or imitation; 
pearls, precious and senti-precious stones, and 
imitations thereof; articles made of, or orna- 
mented, mounted or fitted with, precious metals 
or imitations thereof or ivory (not including 
surgical instruments); watches; clocks; opera 
glasses; lorgnettes; marine glasses; field glasses; 
and binoculars; upon any of the above when 
sold by or for a dealer or his estate for con- 
sumption or use, a tax equivalent to five per 
centum of the price for which so sold. 


Art. 17. Effective’ Date—The tax is 
effective as to all sales made on or after 
April 1, 1919, superseding the manufactur- 
er’s tax imposed by section 600 of the Rev- 
enue Act of 1917. 

Art. 18. Use of Terms—For the pur- 
pose of the tax and as used in these reg- 
ulations, the term “dealer” means any. in- 
dividual, partnership, association, or cor- 
poration engaged in the business of selling 
for profit any of the enumerated articles to 
a purchaser for consumption or use, and 
the estate of such a dealer. Thus, a dealer 
may be a manufacturer, jobber, whole- 
saler, retailer, mail-order house, installment 
house, trustee in bankruptcy, receiver, 
pawnbroker, or peddler, if the sale is for 
consumption or use; but a casual sale, not 
in the course of trade or business, by an in- 
dividual of any of the enumerated articles, 
does not constitute the vendor a “dealer” 
within the meaning of section 905. An auc- 
tioneer or broker is a dealer within the 
meaning of the act in respect to all sales 
made by him of articles in which he has 
title, but not in respect to articles which 
he is selling as an agent. 

ArT. 19. Articles Taxpaid Under Other 
Acts.—(a) The tax is on the sale by or for 
a dealer or his estate when any of the enu- 
merated articles are sold for consumption or 
use, regardless of whether or not a tax 
under any other law, or any other tax un- 
der this act, has been previously paid on 
such articles. (b) Articles in respect to 
which the manufacturer’s excise tax im- 
posed by section 600 of the revenue act of 
1917 has been paid are taxable under sec- 
tion 905 when sold for consumption or use 
by or for a dealer or his estate. (c) The 
tax imposed upon the manufacturer’s sale 
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Change of Name 


We beg to announce the 
incorporation of the firm of 


HIPP. DIDISHEIM & BRO. 


The name of the 
new corporation is 


HIPP. DIDISHEIM CO., Inc. 








| May 7, 1919. 


of jewelry, under section 600 of the Revenue 
Act of 1917, is not a “corresponding tax” 
to the tax imposed by section 905 for the 
purpose of section 1312 of the act. 

Art. 20. Consumption or Use.—An ar- 
ticle is sold “for consumption or use” within 
the meaning of section 905 of the act if it 
js sold for any other purpose than to be 
sold, leased, or otherwise disposed of for 
profit, whether or not after change in form 
by process of manufacture. 

Unless the purchaser is a wholesaler, re- 
tailer, or manufacturer customarily engaged 
in the business of selling or further manu- 
facturing the articles in respect to which 
the applicability of the tax is in question, 
the sale to such purchaser will be deemed to 
be for consumption or use, unless the con- 
trary is clearly shown. 


Common or Commercial Jewelry 

Art. 21. Jewelry—The following articles 

are taxable as jewelry: 
_ (1) Articles to be worn on the person 
or apparel for purpose of adornment, which 
according to general custom or ordinary 
usage are worn so as to be displayed, such 
as brooches, rings, chains, cuff buttons, 
necklaces, fobs, and shoe buckles. Such 
articles are taxable regardless of the sub- 
stance of which made (except as provided 
in subdivision (1) of article 22), and re- 
gardless of their utilitarian value. 

The term “worn on the person” as used 
in this paragraph does not include articles 
to be carried in the hand or hung over the 
arm, such as bags or purses. 

(2) Articles to be carried in the hand, 
or hung on the arm, or carried or worn 
concealed on the person, whether in pocket 
or bag or under the outer garment, such 
as cigarette cases, eyeglass cases, pencils, 
powder boxes, garter buckles, purses or 
hand bags. Such articles are taxable as 
jewelry only if made of or ornamented, 
mounted or fitted with, pearls, precious or 
semi-precious stones, or imitations thereof; 
but if so made, ornamented, mounted or 
fitted, they are taxable regardless of their 
utilitarian value. See also Article 24. 

(3) Articles not taxable under the fol- 
lowing Articles may be taxable by reason 
of being articles commonly or commercially 
known as jewelry, real or imitation. It 
should be carefully noted that the rulings 
in this article are only as to articles tax- 
able as jewelry. Articles which are not 
taxable as jewelry may be taxable under 
Articles 23 or 24. Thus a_ cigarette 
case, if made of, or ornamented, mounted, 
or fitted with, a precious metal or 
imitation thereof, although not taxable 
under this article is taxable under 
Article 24. It should also be noted that 

the examples given in this article are not 
intended to be exhaustive, but merely illus- 
trative. 
Articles not Taxable 

Art. 22. Articles Not Taxable—(1) 
The following articles of personal adorn- 
tent and not taxable under section 905, un- 
less ornamented, mounted or fitted with 

‘ “pearls, precious or semi-precious stones, or 
imitations thereof: (a) Articles made of 
textiles or feathers; (b) hat trimmings 
(not including hat pins); (c) shoe trim- 
mings (not including buckles made of 
‘Precious metal or imitations thereof, or 
Ivory); (d) buttons ordinarily worn per- 
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manently attached to wearing apparel. 

(2) Articles used as ornaments for 
wearing apparel are taxable if coming 
within the classification of subdivision (1) 
or (2) of Article 22, or if within the pro- 
visions of any of the following Articles. 

Pearls, Stones and Imitations 

Art. 23. Pearls, Precious and Semi- 
Precious Stones and Imitations Thereof.— 
The tax attaches to the sale of all pearls and 
precious or semi-precious stones, whether 
real or imitation, cut or uncut, whether or not 
drilled, mounted, or matched, and whether 
or not temporarily or permanently strung, 
and whether with or without clasps. 
Articles Made of Precious Metals or Imita- 

tions or Ivory 

Art. 24. Articles Made of, or Orna- 
mented, Mounted or Fitted with Precious 
Metals or Imitations Thereof or Ivory.— 
The term “precious metals” includes silver, 
gold, platinum and all metals more valuable 
than these. The term “imitations thereof” 
includes only platings or alloys of any of 
the above materials. 

The following articles are not taxable 
under the clause of. section 905 construed 
in this article: (1) Articles made of imi- 
tation ivory; (2) surgical instruments; (3) 
articles merely ornamented or overlaid with 
gold or silver leaf or paint, such as pic- 
ture frames, books, and Christmas cards. 

Glassware, china, pottery and like ar- 
ticles are only taxable if ornamented, 
mounted or fitted with precious metals or 
imitations thereof, but are not taxable when 
ornamented with gold or silver leaf or 
paint. 

It should be carefully noted, however, 
that the articles above enumerated, although 
not taxable as “articles made of, or orna- 
mented, mounted, or fitted with, precious 
metals or imitations thereof or ivory,” may 
be taxable as jewelry. Thus a hatpin with 
a head of imitation ivory is taxable as 
jewelry. For articles taxable as jewelry 
see Article 21. 

Watches and Clocks 

Art. 25. Watches and Clocks—Watch 
or clock movements solid separately are 
taxable. Watch or clock cases sold sepa- 
rately are taxable when made of, or orna- 
mented, mounted or fitted with precious 
metals or imitations thereof or genuine 
ivory. Watches and clocks sold complete 
are taxable regardless of the substance of 
which made. Watch or clock cases and 
movements sold separately but intended to 
be used together are taxable. 

Opera Glasses, Etc. 

Art. 26. Opera Glasses, Lorgnettes, Ma- 
rine Glasses, Fiel Glasses and Binoculars. 
—The enumeration in the statute includes 
only portable instruments. Instruments of 
the character enumerated, which by reason 
of their size or weight are ordinarily 
mounted upon tripods or other bases, are 
not taxable. 

Second-Hand Articles 

Art. 27. Second-Hand Articles.— Ar- 
ticles coming within the enumeration of sec- 
tion 905 are not exempt from taxation when 
sold by a dealer for consumption or use at 
second-hand or after being used, but are 
taxable on the price for which sold. 


s 


Repairs 
Art. 28. Repairs. — Ordinary 


repairs 
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which do not increase the value of the ar- 
ticle repaired are not taxable, but repairs 
involving the addition of precious metals or 
imitations thereof or ivory are taxable upon 
the price of the added parts, which will be 
presumed to be the price charged for the 
job unless the contrary is shown. 


Regulations Covering Statuary, Art Por- 
celains and Bronzes 

The regulations give definitions of sculp- 
ture, statuary, art porcelains and bronzes 
which are very important. Sculpture does 
not include articles furnished in connection 
with the erection or construction of a build- 
ing, cut glass ware, engravings on metal, 
wood, shell or stone, etc., or furniture, 
altars, candlesticks, chandeliers, etc., or ar- 
ticles designed for a utilitarian purpose. 
The definitions of statuary and art porce- 
lain bronzes are: 


Statuary 

Art. 13, Articles Taxed: Statuary—The term 
“statuary” means any producticn (whether an- 
tique or modern and whether original, replica, 
copy, or reproduction) cut, carved or otherwise 
wrought by hand from marble, stone, alabaster, 
agate, crystal,- jade, lapis lazuli, or other semi- 
precious stone, terra cotta, ivory, bone, wood, 
clay, wax, metal or other substance, when such 
production is a representation in the round of the 
human or animal form (irrespective of size), 
whether real, mythical, fabulous or allegorical. 
The term “statuary” shall not be understedd to 
include (a) such productions as are in the nature 
of material, work or labor furnished in connec- 
tion with the erection or construction of a build- 
ing and which form an integral part thereof, (b) 
dolls or toys, or (c) such productions as are de- 
signed for a primarily useful purpose. 


Art Porcelains 


Art. 14. Artieles Taxed: Art Porcelains—The 
term “art procelains’” means that class of articles 
covered by sculpture and statuary as defined im 
articles 11 and 13 by whatever process made when 
such articles are made wholly or in chief value 
(a) of any ceramic production of translucent ware, 
of hard or soft paste, whether vitrified or semi- 
vitrified, by whatever name known; or (b) of 
that which is commonly or commercially known as 
porcelain, in either case, whether or not decorated, 
colored or ornamented, whether modern or an- 
tique, and whether originals, replicas, copies or 


’ reproductions, which are of such a character that 


the use to which under general custom or ordinary 
usage they should be put (irrespective of the 
use to which the purchaser intends to put them) 
is entirely or principally an ornamental or decora- 
tive one as distinguished from a useful or utili- 
tarian one. The term “art porcelains” shall not 
be understood to-include (a) such articles as are 
in the nature of material work, or labor furnished 
in connection with the erection or construction 
of a building and which form an integral part 
thereof, or (b) tableware or other articles de- 
signed for a primarily useful purpose. 


Bronzes 

Art. 15. Articles Taxed: Bronzes—The term 
“bronzes” means that class of articles covered by 
“sculpture” and “statuary” as defined in articles 
11 and 13 by whatever process made, when such 
articles are made wholly or in chief value of that 
substance which is commonly or commercially 
known as bronze, whether such articles are 
modern or antique, and whether originals, re- 
plicas, copies or reproductions, which are of such 
a character that the use to which under general 
custom or ordinary usage they should be put (ir- 
respective of the use to which the purchaser in- 
tends to put them) is entirely or principally am 
ornamental or decorative one as distinguished’ 
from a useful or utilitarian one. The term: 
“bronzes” shall not be understood to include (a) 
architectural bronzes, (b) such articles as are im 
the nature of material, work or labor furnished im 
connection with the erection or construction of a 
building, and which form an integral part thereof, 
(c)medals, memorial or commemorative tablets, or 
(d) such articles as are designed for a primarily 
useful purpose. The sale to an artist by a 
foundry of a casting ‘made from the -ariét’s model 
is not subject to the tax. 
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INDESTRUCTIBLE & 
PEARLS 


DIRECT TO RETAIL JEWELERS 





SIX QUALITIES — 
All Shades All Lengths 





PERMANENT GUARANTEE—WILL NOT PEEL, CRACK 
OR DISCOLOR. NOT AFFECTED BY HEAT OR COLD. 





WRITE FOR EXCLUSIVE SALES PLAN 


Imported and Distributed Exclusively by 


BLAUER-GOLDSTONE CO. 


Manufacturers of Gold and Diamond Jewelry 
5 N. WABASH AVE. CHICAGO, ILL. 
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DEATH OF CLAUDE E. RANGE 


Prominent Tampa, Fla., Jeweler Succumbs 
to An Attack of Heart Failure, Follow- 
ing a Period of Sickness—Remains 

to Be Sent to Old Home 


Tampa, Fla., May 2.—Tomorrow morn- 
ing at 9.30 o’clock a short, simple funeral 
service will be held at the residence of the 
late Claude E. Range, 930 South Dakota 
Ave, Suburb Beautiful, after which Mr. 
Range’s body will be taken by his wife and 
family to their old home in Trenton, Mo., 
for interment. 

Mr. Range died suddenly at home Wed- 
nesday night about 10.30 o’clock from heart 
failure, having been ill less than half an 
hour, although he had not been in robust 





THE LATE CLAUDE E. RANGE 


health since he suffered a severe attack of 
the influenza early in the Winter. 

Claude Ernest Range, member of the 
Beckwith-Range Jewelry Co., one of the 
largest and best known jewelry concerns 
in the south, was born at Trenton, Mo., 
March 6, 1871. He spent his young man- 
hood in his home town, being early con- 
nected as a member of the firm with the 
jewelry company, which, after changes in 
the firm name, is now known as the Pen- 
nell Jewelry Co., and in which company 
he was still financially interested at the 
time of his death. Going to Denver, he 
became one of the firm of J. C. Bloom 
& Co., jewelers, and during his stay of four 
years in Colorado City he was an active 
member of the firm. 

Mr. Range came to Tampa and became 
president of the Beckwith-Range Jewelry 
Co, March 1, 1916, and since his connec- 
tion with this important Tampa concern 
he had steadily grown in the confidence and 
esteem: of the people of South Florida. 
Being of a naturally social disposition he 
became affiliated with many and various 
Organizations, among which were the 
Masons, Elks and Knights Templar, and 
he was also a Noble of the Mystic Shrine. 
As a citizen of Tampa he was _ highly 
esteemed for his patriotic spirit and the 
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generous giving of himself to all things 
that looked for the furtherance and better- 
ment of his adopted city. He was a mem- 
ber of the Tampa Board of Trade, Tampa 
Rotary Club, a director of the South 
Florida Fair Association, and closely con- 
nected with all civic movements. 

Mr. Range leaves, beside his widow, who 
was Miss Anna Carnes of Trenton, Mo., 
one child, a daughter, Miss Elizabeth 
Range. There also survive him his mother, 
Mrs. J. L. Nichols, and her husband, his 
stepfather; a half sister, Mrs. J. H. Mc- 
Kiddy of Kansas City, Mo.; two half 
brothers, Norris A. Nichols, editor of The 
American, El Reno, Okla., and Lee M. 
Nichols of Tulsa, Okla. 

Mrs. Range’s mother, Mrs. James B. 
Carnes, and her sister, Miss Elizabeth 
Carnes, and brother James T. Carnes, who 
have been visiting Mr. and Mrs. Range 
here for some time, will accompany her to- 
morrow to Trenton. They were to have left 
next week for home after a pleasant Winter 
in Florida. 

It is expected that the arrival in Trenton 
will be Monday evening and that the inter- 
ment will be Tuesday morning, at which 
time his old Masonic Lodge will have 
charge of the ceremonies and pay its last 
tribute to the departed brother. 

Mr. Range was for years active in asso- 
ciation work both in the American National 
Retail Jewelers’ Association and in the asso- 
ciation of the Missouri retailers, his old 
home State. He was a man of unusually 
pleasing personality and made friends with 
everyone with whom he came in contact. 








HOLD IMPORTANT MEETING 





New England Directors of National Jewelers 
Board of Trade Meet at Providence 
Office—Resolutions of Re- 
spect Adopted 


Provipence, R. I., May 5.—An important 
meeting of the New England directors of 
the National Jewelers Board of Trade was 
held at the Providence office at noon today, 
with a full attendance, Honorary Vice- 
President Theodore W. Foster presiding. 
Several matters that had been scheduled for 
consideration were necessarily postponed 
because of the big welcome home parade to 
Rhode Island soldiers. : 

In accordance with the recent change in 
the by-laws of the board, the New England 
directorate voted to hold the first meeting 
of the members of the association in New 
England in Providence on June 9 at 1 
o'clock. 

The following resolutions were passed on 
the recent death of Henry W. Patterson, 
of Boston, a member of the New England 


directorate : : 
tod in his infinite wisdom has calle 
to gy home — — = colleague, 
; terson, therefore be 1 ’ 

ee ee ee the New England | i ga 
of the National Jewelers Board of ‘Trade, in 
meeting assembled, deeply deplore the loss of - 
whose intimate relations with this Board ~ 
many years as a director, has endeared himse 

to those of us who had been privileged to asso- 
ciate with him through his earnest devotion to 
the interests of this organization and by his ster- 


ling integrity, manliness and upright life, had 


won the respect and friendship of all who knew 
im, Be it also ‘ 
“Renan That we extend to his bereaved 
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family the deep, carnest sympathy of those so 
long affiliatel with him and share in their grief. 

Resotvep, As a further mark of respect to his 
memory, that a copy of these resolutions be in- 
scribed upon the records of the Board and that 
a copy be presented to his family. 








OPEN MARKET FOR SILVER 





Restrictions on Exportation and Price Re- 
moved by Federal Reserve Board 


WasHINGTON, May 5.—Restrictions on the 
export of silver and standardization of 
the price at $1.01% per fine ounce were 
removed today by the Federal Reserve 
Board, thus in effect establishing a free 
market for silver in the United States and 
throughout the world. War-time restric- 
tions were placed on_ silver last 
August 15, : 

“The occasion which required these 
limitations on the export of silver having 
now passed,” said the board’s announce- 
ment, “the Federal Reserve Board will 
hereafter, unless a Government necessity 
may again arise, resume its former policy 
of granting freely and without condition 
all applications for the export of silver 
bullion or of silver coin of foreign mint- 
age. 

“This change of the policy of granting 
licenses does not do away with the ne- 
cessity of filing an application for licenses 
to export silver bullion or silver coin of 
foreign mintage. Such applications must, 
as heretofore, be filed through the Fed- 
eral Reserve banks of the appropriate 
district, but such applications will be 
freely granted. 

“The Secretary of the Treasury does 
not contemplate any further sales of 
silver under the Pittman Act except to 
the directors of the Mint.” 

The Pittman Act authorized the melt- 
ing down of silver dollars held in the 
Government vaults and their sale to 
Allies. It also established a price of $1 
an ounce at which the Government must 
buy silver. Approximately 200,000,000 
ounces of silver, obtained from the silver 
dollars, have been shipped to India since 
April 23, 1918, to meet demands for coin- 
age there. Director of the Mint Baker, 
under the new situation, may buy from 
himself silver obtained from melting the 
dollars and use it for the subsidiary coin- 
age of half dollars, quarters and dimes. 
Federal Reserve notes of about $200,000,- 
000 have been issued to replace silver 
certificates withdrawn when silver dol- 
lars were melted. 

Most officials here believe the market 
price of silver will rise with the restric- 
tions removed. Since the American 
price dominates the world price, the 
action of the Reserve Board and the 
Treasury is expected to have world-wide 
effect. 





Davis & Freeman, jewelers, at Atlanta, 
Ga., have announced the addition to their 
sales force of H. H. Atkinson, in point 
of service, one of the oldest jewelry sales- 
men of Atlanta. Mr. Atkinson is one of 
the best known salesmen of jewelry in the 
State. His joining Davis & Freeman is in 
the nature of a reunion, as he was with the 
firm years ago, in its earlier days. 
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Most Timely Suggestions 




















APPROPRIATE SUGGESTION 


for a gift to the Chaplain of a Battalion. 
NE cine a PRK RES SE $7.50 











ce gnneonacpmeagen complete with service chevrons. 
ROOSEVELT BUSTS 
Sculp. Sara Johnson Hart, cast by Caproni & Bro. 


Indestructible Copper Bronze 
(Metal) 


Weight 5 lbs. 8 oz., in bronze or Verd. green finish, 
$12.00 each, also made in solid bronze. 
In 4 Ib. 8 oz. weight. 





NE SS See eS $7.00 
Co ea ee 7.00 
ee 5.00 








HONOR ROLL TABLET 


for any number of names. Made in solid bronze, 
weight about 70 Ibs., price $350.00 (as illustrated). 
A good suggestion for a jeweler to make to members 
of his community for Memorial Day. For churches, 
municipalities, institutions, lodges, etc. 








Military Medals for Presentation Purposes 
Special Designs Sent on Application 








Mount Royal Corp. 


14 W. 40th St., New York, N. Y. 






































TRADE CONDITIONS 


The month of April closed with practically all 
f tke largest manufacturing jewelry concerns 
orking on the 48-hour a week schedule, a ma- 
He hout any reduction in the scale of wages, 


. tJ vit 
eS tually an increase of about 15 per 


This is vir 
cent in wages, and, to a great extent has been 
voluntarily on the part of the manufacturers. 


Business continues rushing and much difficulty is 
being experienced in obtaining good help at the 
benches. As a rule the manufacturers are desir- 
ous of taking back their employes who went into 
service and give them as good positions as they 
feft, but many of the manufacturers have found 
that many of the young men do not want to go 
into the shops to work, preferring out-door occu- 
tion. It has been a long time since the daily 
newspapers have carried so many advertisements 
for help wanted as at the present time, and one 
jndication of the scarcity of good help is seen in 
the fact that more than one “ad’’ has been con- 
tinued day after day, notwithstanding that its 
announcements were far above the average in 
tempting offers. There has been a steady visita- 
tion from buyers and many good-sized orders are 
said to have been placed. On the other hand, 
it is reported that a number of large orders have 
been refused by certain manufacturers because of 
a time limit that was placed on them that pre- 
* cluded all possibility of the work being com- 
pleted in the time called for. Prices also have 
shown a decided improvement. 





Louis E. Ladd of this city has been 
granted a patent on a cuff button. 

Charles H. Field is making extensive re- 
pairs to his factory building, 113 Chest- 
nut St. 

Harriet Goslin has been appointed by 
the Municipal Court as executrix of the 
estate of the late Albert J. Robinson. 

R. H. Kimball, Inc., jewelry jobbers, 
have taken offices and stock rooms on the 
second floor of the Holmes building, 97 
Fountain St. 

John Broadman is owner of the Wash- 
ington Jewelry Co., 33 Eddy St., accord- 
ing to his statement filed with the city 
clerk’s office. 

Harold L. McAuslan, who has been over- 
seas since last summer as secretary of the 
Yy. M. C. A,, arrived at his home in this 
city last Sunday night. 

The Venetian Shoppe, 385 Westminster 
St, is being conducted by Mildred Woolf, 
according to her statement as filed at the 
office of the city clerk. 

The addition which J. C. Doran & Sons 
are erecting to their building on Bassett 
St, is nearing completion and will be ready 
for occupancy in about a fortnight. ; 

Archie Bellin and Jacob Kolodoff hav 
fled their statement at the office of the 
city clerk that they are owners of the Bellin 
& Kolodoff Mfg. Co., 157 Orange St. 

The Ostby & Barton Co. and Blanding 
& Blanding are represented by a team in 
the Rhode Island Amateur Baseball League 
that has a schedule running to Sept. 1. 

Major Harold R. Barker, of the 103rd 
Field Artillery, son of Edgar R. Barker, 
was discharged from Camp Devens last 
week after 18 months’ overseas service. 

Blanding & Blanding has increased its 
¢apital stock from $150,000 to $200,000 ac- 
cording to a certificate filed at the office 
of the Secretary of State the past week. 

Mitchell J. Hamilburg is now represent- 
ing the L. J. Anshen Co. of this city in 
the New England States. He was form- 
erly with the Boston Jewelry Mfg. Co., 
Boston. 

At the 15th annual meeting of the Rhode 
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Island Humane Educational Society, held 
last Wednesday, Barton A. Ballou, of B. A. 
Ballou & Co., Inc., was elected one of the 
vice-presidents. 

The chain making plant and business 
conducted by the late Moses Einstein, at 
153 Bluff Ave., Edgewood, are being of- 
fered for sale by his widow in order to 
settle the estate. 

The Franklin Jewelry Co., 197 Eddy St., 
is being conducted by Morris Newman, 
Hyman Churchin and William Brown, 
according to their statement filed at the 
city clerk’s office. 

Henry Henius, of Henius & Co., arrived 
home last Friday from several weeks in 
Europe during which he visited the dia- 
mond markets of Holland and secured a 
considerable stock. 


According to information filed at the 
city clerk’s office, John Petrozella, Mat- 
thias McGorty, Jr., and Anthony De Louise 
are the owners of the Providence Stone 
Setting Co., 38 Empire St. ‘ 

Frank W. Matteson, a director of the 
Gorham Mfg. Co., was elected president 
of the Providence, Warren & Bristol Rail- 
road Co. at the annual meeting of the 
stockholders last Monday. 

William F. Quarters, Jr., has been ap- 
pointed by the Municipal Court of this city 
as an administrator of his father’s estate, 
with a bond of $7,000. He will continue 
the business for the present. 

Milton Sulzberger, of the manufacturing 
jewelry firm of Sulzberger Bros., has the 
sympathy of the trade in the death of his 
wife on Wednesday last. Mrs. Sulzberger 
was a daughter of the late Isaac Hahn. 

A fire started from an undetermined 
cause did slight damage but raised consid- 
erable excitement Thursday afternoon in 
the building, 43 Sabin St. The blaze started 
in a partition in the shop of William F. 
Almy Co. 

The bronze memorial tablet in memory 
of 45 deceased members that was un- 
veiled last week by the Ladies’ Union Aid 
Association, one of the oldest Jewish or- 
ganizations in the State, was made by the 
Gorham Mfg. Co. 

The inventory of the estate of the late 
George Hamilton has been filed with the 
clerk of the Municipal Court showing the 
total value at $16,399, included in which are 
2,346 shares of The George Hamilton Co., 
Inc., valued at $9,384. 

Frederick D. Carr of the Ostby & Bar- 
ton Co., and Col. H. Anthony Dyer, a di- 
rector of the Tilden-Thurber Corp., were 
elected members of the executive council 
at the annual meeting of the Churchmen’s 
Club last Wednesday night. 


The quarterly meeting of the Rhode Is- 
land Society of Optometry will be held 
Friday evening, May 9, at the parlors of 
the Narragansett Hotel for the considera- 
tion of regular business. A special lecture 
meeting will be held on May 16. 

Subscriptions of $100 from Everett L. 
Spencer; $100 from Charles A. Russell; 
$50 from Mrs. Charles A. Russell; $25 
from R. L. Griffith & Son Co., and $10 from 
Alfred K. Potter were received the past 
week for the Lakeside Home fund. 

The Diamond Company’s Employes’ 
Mutual Benefit Association held a social 
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and dance in Andrews Assembly Hall last 
Tuesday evening at which there were more 
than 350 present. During intermission, the 
president, Frederick Lipp, read a letter 
from Abe Dimond regretting his inabil- 
ity to be present but enclosing a check of 
$100 for the association. 

Clarence O. Watson, of the Watson Co., 
Attleboro, and George H. Cahoone of the 
George H. Cahoone Co. of the New Eng- 
land directorate of the National Jewelers’ 
Board of Trade and Frank L.-Odell, man- 
ager of the Providence office, represented 
the Board at the funeral of Henry W. Pat- 
terson at Boston on Friday. A large floral 
design was sent by the National Board. 

At the annual election of the corpora- 
tion of the Cranston Street-Roger Williams 
Baptist Church held last Monday evening, 
Henry Fletcher and Norman S. Case were 
elected members of the property commit- 
tee; John Fletcher, committee on . pews; 
Charles E. Westcott, committee on pulpit 
supply; Mrs. Henry Fletcher, committee 
on music, and Wallace L. Pond, committee 
on religious education. The latter was 
also elected superintendent of the Sunday 
school. 

The employes of the L. J. Anshen Co., 
manufacturing pewelers, 158 Pine St., per- 
sented Bernard Abel, who has been half 
owner and general factory superintendent, 
with a beautiful traveling bag to show their 
regard for him, both as’an employer and 
friend. The occasion, Saturday afternoon, 
was the retirement of Mr. Abel to engage in 
business of manufacturing jewelry with a 
new concern of which he will be the head. 
He was overcome by surprise and pleas- 
ure, but thanked his associates for their 
gift. 








Harrisburg, Pa. 





Charles Brenner, son of N. Brenner, up- 
town pawnbroker, has been recently dis- 
charged from the Navy. 

The silver loving cup awarded to the win- 
ner of the airplane race by D. H. Caplan 
& Son was won by Lieutenant Maurice H. 
Murphy. 

One of the recent additions to the force 
at Jacob Tausig’s Sons, pawnbrokers’ and 
jewelers, is George Springer. He formerly 
conducted a jewelry store at 206 Market St. 

Julius Kamsky, son of L. Kamsky, man- 
ufacturing jeweler, .is going into the busi- 
ness of his father at the close of the school 
term. Mr. Kamsky will then have both of 
his sons in the business. 

Harrisburg, with a Liberty Loan quota 
of $4,669,418, came to the end of its three 
days’ campaign lacking $1,253,518 of reach- 
ing that total. Most of the jewelers have 
been helping vigorously in the drive. 

Ross H. Boas, son of Jeweler C. R. Boas, 
has received the honors of being decorated 
with the Distinguished Service Cross and 
being given the commission of captain in 
the United States Army for service in 
France. 








Wise E. Dalton, who enlisted in the 
Emory Hospital Unit about a year. ago, and 
served about ten months overseas, has re- 
turned to his old position with Loftis Bros. 
& Co., Atlanta, Ga. 
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STERLING 


(GORHAM Silverware for Children has that distinctive quality of 

merit found in all branches of silversmithing in which we are. 
engaged. Nowhere is this more appreciated than by jewelers who 
sell Gorham Silverware. The workmanship, the beauty of our 
designs and the diversity of our patterns, as well as the character of 
Gorham service, and the integrity of Gorham prices are. attested to 
daily by Retail Jewelers the world over. 


Gorham Silverware is offered for sale through jewelers exclusively. 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


NEW YORK: 15, 17, 19 Maiden Lane Branches: = CyiCaGO: 10 South Wabash Avenue Ee a 
SAN FRANCISCO: 140 Geary Street LONDON: Ely Place 
Works: Providence, New York, Birmingham 
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Don’t Use NE or two con- 
Ambiguous Terms troversies be- 
tween jewelers and 


As To Qualit ‘ 
y their customers, that 


have recently come under our notice, could 
have been avoided had the jeweler, in 
selling his merchandise, used terms describ- 
ing the quality that the customer clearly 
understood. The trouble in at least two 
cases called to our attention lay in the fact 
that the jeweler used terms that had a 
trade meaning to him, of which his cus- 
tomers were ignorant; though he had 
honestly described the article from his own 
(trade) standpoint, he created in the cus- 
tomer’s mind an idea that there were qual- 
ities in the goods that they did not possess. 
Herce the controversy which, in one case, 
has led to a lawsuit and another a threat 
of criminal proceedings. 

There is a lesson in the above for all 
dealers. If you wish to keep your custom- 
er’s confidence, if you wish to be known 
as a man of absolute probity and integ- 
rity, be sure that you do not use, and 
that you do not let your clerks use, terms 
of description which your customers do 
not fully understand; above all, when you 
do use terms of description, use them cor- 
rectly. For instance, if you sell a so- 
called “scientific” or a synthetic stone, do 
not call it “reconstructed,” or do not apply 
either terms to an imitation or a doublet. 
When you use a term, “Gold-filled,” “Solid 
gold,” “Sheffield,” see to it that your cus- 
tomer understands exactly what it means. 
If he does not, tell him. Never use a 
term yourself or allow your clerks to use 
a term of which they do not know clearly 
the meaning. 

It is through the misuse of names and the 
use of ambiguous terms alluding to quality, 
that the “faker” and swindler who poses as 
a jeweler, is able to do his greatest busi- 
ness with the public. It is in the juggling 
of these terms that he is able to swindle 
and “get away with it.” Little by little the 
ordinary buyer is learning this. Little by 
little through knowledge borne by sad ex- 
perience, the buyer is becoming wary of 
the man who uses a descriptive term that 
is not clear and precise in its meaning. If 
you do not want your customer to confuse 
you with the “faker” and “near-jeweler,” 
be especially careful in your use of de- 
scriptive terms. Say what you mean in 
words the customer can fully understand. 





Prohibition 
And the Retail 
Jewelry Trade 


A RADICAL change 

will come over 
the country July 1 
when prohibition 
goes into effect, and this change will affect 
not only the habits and customs of men 
in their social life, but also in their busi- 
ness life, and it will have a marked effect 
upon real estate and cause a distinct upset 
in conditions of taxation for the purpose 
of producing the revenue that formerly 
came from the liquor interests. The pro- 
hibitionists claim that in addition to rais- 
ing the moral standard of the community 
by the elimination of drunkenness, there 
will be a large increase in the savings of 
the people, due to the fact that much money 
which heretofore went for liquor will re- 
main in their hands. In fact, various esti- 
mates as to the amount of money that wili 
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be available for other lines run up to 
extraordinarily large figures, so far up the 
millions as to astonish the ordinary mer- 
chant who is not a statistician. 

If these figures are correct, and if our 
prohibitionist friends are right in their 
theory that this money will be available 
for the purchase of other merchandise, it 
is distinctly to the interest of the jeweler to 
take steps to see that he gets his share of 
the business that should result. Through 
his local association, his State organization, 
and by his individual effort, he should lose 
no opportunity to teach the public the im- 
portance of jewelry as gift and keepsake, 
its enduring qualities in contrast to other 
luxuries and its value, both intrinsic and 
sentimental, which decreases but little, and 
often increases as the years go on. He 
should lose no opportunity to point out 
that jewelry is about the only luxury that 
has qualities that cause it often to be con- 
sidered as an investment as well as some- 
thing that gives pleasure. 

As the money formerly spent for liquor 
is to go into other merchandise, the jeweler 
should feel no hesitancy in stating his own 
cause to the spenders who are to have this 
money. He at least can offer them some- 
thing that will endure, something that will 
give continual pleasure and something in 
which the value remains. The florist, the 
candy man, the soda fountain and all the 
other merchants will go for their share, 
yet all they can offer is something that will 
give but temporary pleasure, often followed 
with bad results, and the sale is always fol- 
lowed by the consumption, disappearance 
or at least depreciation in value of the 
article purchased. 

We should like to hear from jewelers in 
States that have gone “dry” in recent years 
as to whether there has been any marked 
increase in the amount of merchandise sold, 
and if so, whether jewelers have received 
their share of the money formerly spent 
in liquor that was later put into other mer- 
chandise. Hints as to any campaigns (ad- 
vertising or business) used to bring jewelry 
to the attention of those who had the 
money to spend, might now prove interest- 
ing and suggestive to members of our in- 
dustry in all sections of the country when 
the nation goes “dry” July 1. 





Information HE National Jew- 
Of Value to elers Board of 
Exporters Trade is to be con- 


gratulated on the 
foresight which it showed a year or so ago 
in raising a fund to make possible the send- 
ing of the right man to South America to 
investigate the jewelry markets there. The 
United States Government and Department 
of Commerce had decided on making an 
investigation of the jewelry markets, but the 
compensation offered by the Government 
was not sufficient to attract a man of the 
calibre necessary to do this work as it 
should be done. Therefore, by arrange- 
ment with this department the National 
Jewelers Board of Trade raised a fund 
to augment the compensation to be given 
to the Government’s investigator, and 
made it possible to engage the man that 
both the Government agents and the Board 
wanted for the position. 
This investigator has now returned, and 
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the information he brings back amply yin- 
dicates the Board and the Government for 
making the arrangement that they did, and 
justifies to the utmost the raising of this 
extra money by the jewelry trade, as it 
has produced a dividend in information 
worth many times the original sum con. 
tributed by the industry. 

The information gained on this trip will 
be made public in a general way at a mass- 
meeting to be held under the auspices of 
the National Jewelers Board of Trade in 
New York cjty, at which samples of the 
various goods used in South America as 
well as photographs of many other lines 
will be exhibited, together with the catalogs 
and price lists of the Austrian, German, 
French and other firms that have had the 
South American jewelry trade in their con- 
trol for many years past. The investigator 
will explain in detail the conditions which 
exist and which have to be overcome, not 
only as to shipment and packing, but as to 
credits and treatment of customers, all of 
which conditions differ in various parts of 
Latin America. 

This general information will be supple- 
+ mented by detailed information in the way 
Aen, 4 of reports on conditions in the various 

: countries separately, which will be pub 
lished by the Department of Commerce, 
Some of these reports are already on the 
press and the others are finished and all 
will be issued from time to time, beginning 


@ ® 
at an early date. These reports will con- 
tain detailed information about the methods 
of doing business, the goods used, together 


with the statistics giving the amount of 
watches, clocks, jewelry and _ silverware 
OF that have been exported from the various 
countries of the world to the different 
markets in South America in previous 

years. 
In other words, as a result of the action 
of the National Jewelers Board of Trade, 
the jewelry trade of this country will for 
° e the first time get first-hand information as 
| Diamonds and Workmanship of the Best to South American conditions, such as 
would have been impossible to obtain 
through any private agency, and which 
never would have been obtained through 
a Government agency if our industry had 
not co-operated to send the right kind of 
investigator. With the information at hand, 
our manufacturers will be in the position 
to judge whether or not they wish to go 


into the South American market and get 
Add a couple of an idea of exactly where they can and 
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18 Kt Green Gold with Diamonds set in Platinum. 
| You can. buy one of these handsome Diamond 
Pins complete at the same price that an all Plati- 


num Mounting would cost. 


: ° where they cannot make an impression 

these attractive bars to your stock and doing i tone a a ee 
4 : : saved to our trade in the way of losses 
business will become a habit. from fruitless investigations alone will be 


many times the total expended by the trade 
in getting the information which is now 
available. 


& 
Market Prices for Silver Bars 
ross egue In The following are the quotations of silver 


bars in London and New York as reported 
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Berger & Kronstadt have moved from 
105 Cana! St. to 131 Liberty St. 

Mayer, Miller & Mulligan, formerly at 
12 John St., moved May 1 to 90 Nassau St. 

Baruch Bros. & Barend, diamond cutters 
and polishers, are now located at 123 Lib- 
erty St. 

Morris Poser, diamond importer, 87 Nas- 
sau St., has moved to new quarters in 12 
John St. 

M. Landau, diamond importer, 71 Nassau 
St. is now located in new quarters at 12 
John St. 

A. Dominus, pearl improver, has removed 


from 71 Nassau St. to larger quarters at_ 


12 John St. 

L. Berger, manufacturing jeweler, 103 
Goerck St., has moved to new quarters at 
36 Eldridge St. 

Samuel Gottesman, representative of 
Louis Moss, 9 Maiden Lane, is calling on 
the trade in the middle west. 

H. R. Roemmelt, representative of 
Palmer & Capron, 9 Maiden Lane, left 
Monday to call on the trade in the west. 

The T. I. Smith Co. is now located in 
Rooms 407-408, No. 9 Maiden Lane. 
Charles F. Langdon is the local manager. 

R. Gsell, Swiss manufacturers’ agent, has 
moved his offices from 54 Maiden Lane to 
the Silversmiths’ building, 15 Maiden Lane. 

Harry Frank, New York representative 
of Silverman Bros., 9 Maiden Lane, is 
spending two weeks at the factory at Prov- 
idence. 


J. H. Miles, importer of diamonds and 
jobber of American watches, has moved 
from 54 Maiden Lane to room 55, 12 
John St. 

Thomas E. Smith, New York representa- 
tive of the Capron Co., 9 Maiden Lane, is 
spending two weeks at the factory at Prov- 
idence, R. I. 

Charles I. Katz, diamond importer, 87 
Nassau St., has returned from the diamond 
market of Amsterdam and expects to visit 
his trade shortly. 

S. Simmons, watchmaker and jeweler, 65 
Nassau St., where he had been for the past 
ten years, has moved his offices to new 
quarters at 15 John St. 

The regular monthly meeting of the Jew- 
elers’ 24-Karat Club will be held on Wed- 
nesday, May 21, at 3 p. M. in the rooms of 
the organization, 15 Maiden Lane. 

Scognamiglio & Son, dealers in corals 
and cameos at 9 Maiden Lane, have moved 
their offices from Room 1006 in that build- 
ing to Room 802, two floors below. 

A number of concerns in the Maiden 
Lane district were closed on Tuesday be- 
cause of the parade of the 77th Division. 

C. S. Bliss, New York representative of 
the Bugbee & Niles Co., 9 Maiden Lane, 


left Sunday to call on the trade in Phila- 
delphia, Baltimore and Washington. 

Max Z. Stein, New York representative 
of R. L. Griffith & Son, and the Finberg 
Mfg. Co., 9 Maiden Lane, called on the 
trade in Baltimore and Washington last 
week, 

R. H. Booth, New York representative of 
J. F. Sturdy’s Sons Co., and the Sturtevant- 
Whiting Co., 15 Maiden Lane, called on the 
trade in the Middle Atlantic States last 
week. 

The New York Watchmakers’ Society 


Dorothy Light has been announced. The 
reception will take place in the Ellsmere, 
126th St. and Lenox Ave., June 1, at 2 
Pp. M. The young man is the son of B. 
Salter, a diamond dealer at 109 Delancy St. 

Frank C. Hutchinson is now located as a 
dealer in diamonds, precious stones and 
jewelry at 366 Fifth Ave. He was formerly 
a member of the partnership of Henry & 
Hutchinson, which has been dissolved. F. 
J. Ulrich will be associated with Mr. Hutch- 
inson as a representative. 

The semi-monthly meeting of the Greater 








During the 4 months of this year, Jan. 1 to 
April 30, the Jewelers’ Circular published 
383 pages more advertising than did the 
six other jewelry journals combined, and 





1362 pages more than any one of them. 


The Jewelers’ Circular is the ONE GREAT 
MEDIUM between the buyers and sellers. 


Here Are the Figures: 
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held its regular monthly meeting last even- 
ing at the assembly rooms, 193 Third Ave., 
after THe Jeweters’ Crrcucar had gone to 
press. 

B. & L. Veit, Inc., through their attor- 
neys, Kamen & Ostertay, recently obtained 
a judgment in the First District Court of 
Manhattan against Murray Blanke for 
$210.92. 

L. W. Sweet & Co., Inc., through their 
attorney, Henry T. Schaefer, recently ob- 
tained a judgment in the First District 
Court of Manhattan against Elizabeth 
Force for $48.22. 

Henry B. Goodfriend, son of Jacob Good- 
friend of Goodfriend Bros., 9 Maiden Lane, 
has been discharged from the service. He 
had served with the Ambulance Section 512 
for 20 months on both the French and 
Italian fronts. 

Henry Green, who has recently been dis- 
charged from the service after a year’s 
service overseas, is now representing the 
Silverman-Blum Co., Providence, R. I., at 
the New York office, 9 Maiden Lane. He 
will cover the eastern territory. 

The engagement of John Salter to 


New York Engravers’ and Chasers’ Society 
was held last Thursday evening, May 1, at 
the Forward building, 175 East Broadway. 
Only the usual business of the meeting was 
transacted. The next meeting will be held 
on Thursday evening, May 15. 

The Artcraft Clock Co. is the name of a 
concern recently incorporated under the 
New York State law to manufacture clocks, 
etc., with a capital of $10,000. The incor- 
porators are Aaron Frankenberg, 1200 Mad- 
ison Ave.; Max Teicher, 557 W. 150th St., 
and H. Eliot Reid, 137 Joralemon St. 
Brooklyn. 

The Better Gold Corporation is the name 
of a concern that has obtained a charter of 
incorporation to engage in business in 
Brooklyn, to manufacture gold-leaf, ribbon 
gold, etc. The capital is $20,000 and the in- 
corporators are Borden D. Whiting, West 
Orange, N. J.; William F. Jeffreys, New- 
ark, N. J., and Amma M. Steincamp, 113 
Minna St., Brooklyn, N. Y. 

Morris Malawirsta, through his attor- 
neys, Barnett & Gablow, recently succeed- 
ed in obtaining a judgment in the Second 

(New York Notes continued on page 111.) 
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District Court of Manhattan against Harry 
Goldstein for $43.40. 

Ignatz Nebenzahl & Co. have moved 
from 170 Broadway to 9 Maiden Lane. 

Joseph Riskin, diamond dealer, formerly 
at 71 Nassau St., is now located in new 
offices at 542 Fifth Ave. 

Mr. Schriver, of Schriver & Smith, Phil- 
adelphia, Pa., was in town last week and 
stopped at the Breslin Hotel. 

Samuel Abeloff, for 25 years at 54 
Maiden Lane, has moved and now occupies 
much larger quarters at 21 Maiden Lane. 

Joseph Haskell, diamond importer, left 
on Monday for a trip through the south- 
west. Mr. Haskell is now located at 65 
Nassau St. 

N. Gamse, dealer in fine watches, 9 
Maiden Lane, has removed to new quarters 
in the same building and now occupies 
Room 1008. 

J. W. Treadwell, counsel for a number 
of silversmiths, whose office is at 11 John 
St., died suddenly Monday morning, after 
an illness of a week. 

The Levitan, Crawford Co., Inc., dia- 
mond setter, 71 Nassau St., has moved its 
offices from Room 608 to 601, where it will 
occupy much larger quarters. 

Les Lénere Perle Co., formerly at 9 
Maiden Lane, has moved to more spacious 
quarters at 14 John St., and not 14 Maiden 
Lane as stated in last week’s issue. 

Julius Blitz and H. W. Sluyter have 
formed a partnership and will do diamond 
cutting and polishing in 106 Fulton St., 
under the style of Sluyter & Blitz. 

Among the Canadian buyers in town dur- 
ing the past week were T. H. Lee, of T. H. 
Lee & Son Co., Ltd, Toronto, and Mr. 
Eastbury, of the Goldsmith Stock Co. of 
Canada, Ltd. 

Harry Janowitz, a jeweler and opti- 
cian at 12 E. 125th St., has been confined 
to his home for the past three weeks with 
pleurisy. He is recovering and will be 
at his store again in a few days. 

S. Mathan & Co., precious and imitation 
stone importers, 71 Nassau St., have in- 
stalled new fixtures and have made com- 
plete alterations to enable them to accom- 
modate two extra clerks to attend to their 
increasing business. 

The Oweenee Novelty Co., Inc., is the 
name of a new corporation incorporated 
under the laws of the State of New York. 
The incorporators are Joseph A. Krokus, 
George A. Schutte, and John Schutte, 1240 
Flatbush Ave., Brooklyn. 

Saul Laks, formerly salesman for Fein- 
gold & Gelb, 9 Maiden Lane, has recently 
gone into business for himself as a jobber 
and will deal exclusively in American and 
Swiss watches. He has established offices 
in room 710, 49 Maiden Lane. 

The Artcraft Clock Co., Inc., a recently 
established corporation, has established its 
offices in the Masonic Temple building, 23d 
and 24th Sts. and Sixth Ave. Max Teicher, 
one of the members of the company, will 
leave Saturday on a trip to the Pacific 
Coast. 
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Alex W. Rothschild & Co. is the name 
of a new concern incorporated under the 
laws of the State of New York with a 
capital of $25,000. The incorporators are 
Alex W. Rothschild, 460 W. 149th St.; 
Frank E. Karelsen, Jr., 10 W. 87th St., 
and Samuel Katz, 1378 College Ave., 
Bronx, New York. 

The buyers of H. Steele & Co., wholesale 
dealers in notions and jewelry, San An- 
tonio, Tex., are expected in New York 
about May 13. They will be here for the 
purpose of purchasing the opening stock 
for the concern, which was recently or- 
ganized in San Antonio, and will make a 
specialty of selling to dealers in southwest 
Texas and northern Mexico. 

Nathaniel A. Peikes, son of M. J. Peikes 
of M. J. Peikes & Son, manufacturing 
jeweler, 167 Canal St., is back again at 
business, after a service of 10 months in 
the U. S. Navy. Mr. Peikes was discharged 
Saturday. His last trip was on the U. S. S. 
America, the transport which brought back 
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time Liberty Bond. It is one 
of the best securities from an 
investment standpoint that 
has ever been offered by the 
United States Government. 


It’s a Victory Loan. 
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the 307th and 308th Divisions of the 77th, 
or Liberty Division, which paraded yester- 
day. 

Evelyn, Comtesse de Perigny, who is 
the daughter of the late Jabez Bostwick, 
of 800 Fifth Ave., and whose husband 
served as a sub-lieutenant in the 19th 
French Dragoons through the war, was 
sued in the Supreme Court yesterday for 
$37,000 for jewelry purchased in October, 
1917,. in Paris, for which the Comtesse 
agreed to pay by a bill of exchange due 
Jan. 5, 1918. The gems included a neck- 
lace of 75 pearls, $19,000; brooch set with 
black pearl and two white pearls, $11,- 
000, and ring worth $4,000. The suit is 
brought on an assigned claim of Lloyds, 
which guaranteed payment. The defend- 
ant owns a residence in Paris and an 
estate at Boulogne-sur-Seine. The prop- 
erty of the defendant was attached in the 
suit. 

The Gorham Co. will hold its annual 
outing and field day on Saturday, June 14, 
1919, at the Eastern Boulevard Hotel 
and Park, Eastern Boulevard and Fort 
Schuyler Road, Westchester, New York. 
The games will commence at 2 Pp. m., and 
dinner will be served at 7 p. m. Those 
desiring to attend may obtain tickets 
from any member of the committee be- 
fore June 1. The committee is composed 
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of George H. Cook, chairman; Julius 
Berick, William R. Ferguson, John A. 
Lyons, McPherson Reeder, Ernest Re- 
bentisch and John T. Hackett. The field 
events will include a baseball game, 
“Buds” vs. “Gobs,” between former army 
and navy men, a flag race, 100-yard dash, 
fat man’s race, shoe race and other 
events. 








George Righter, with R. M. Cooper & 
Son, 713 Sansom St., was taken ill with 
the grippe on Friday and is confined to 
his home, Camac and Silver Sts. 

_William Fisher, son of Joseph Fisher, a 
diamond importer of 720 Sansom St., has 
been taken into the business, and the firm 
name in the future will be Joseph Fisher 
& Son. 

M. E. Gordon, of the firm of Aisenstein 
& Gordon, 712 Sansom St., has purchased 
a new home at 5922 Walnut St., but will 
not occupy it until Fall. He will sell his 
present residence at 2013 S. 17th St. 

Paymaster Merritt Hurlburt, son of Will- 
iam Hurlburt, of H. O. Hurlburt & Sons, 
has been honorably discharged from the 
Navy, and will take charge of the watch 
department at the Hurlburt store. During 
his naval service he was one of the pay- 
oo at the Wissahickon Barracks, Cape 

ay. 

James Wheeler, Sr., of Wheeler & Son, 
Salem, N. J., stopped at a supply house on 
Sansom St. the other day and was greeted 
with, “Just saw your son, Jimmy, Jr.” 
James Wheeler, Sr., got all excited. “I 
didn’t even know he was home from 
France,” said he, as he started back for 
Salem to see that the young soldier got 
the proper reception when he reached home. 

Jewelers ‘throughout the city are taking 
advantage of the big real estate boom 
which has been under way in the city for 
several weeks, and several of them are re- 
ported to have made as high as $20,000 re- 
cently. This side issue, coupled with a 
mighty good business throughout the trade, 
has resulted in flourishing accounts at the 
Bank of Commerce, where most of the San- 
som St. jewelers are depositors. J. Netter, 
vice-president of the bank, told one of the 
jewelers last week that never before in 
the history of the bank had jewelers’ ac- 
counts been as large as at the present time. 








Fariy one morning recently a man on 
the way to work noticed that the show win- 
dow of the store of S. Joseph & Sons, 400 
Walnut St. Des Moines, Ia., had been 
broken. Going into a hotel, he telephoned 
the police and waited at the store until an 
officer came. The thief evidently tried to 
cut the pane with a cheap disc cutter, hav- 
ing a dull point, and not making much 
progress must have used a stone to make 
a hole near where the watches were on 
display. He secured three expensive 
watches, including a diamond and platinum 
one valued at $700. Two days later cuts 
made with a similar tool were noticed on 
the window of the Frank Schlampp Co.’s 
store, 523 Locust St. 




















































































The concern formerly known as Gray- 
Howes Co., Inc., is now known as Gray- 


Rindell Co., Inc. Jean P. Howes’ inter- 
ests have been taken over by John G. Rin- 
dell. 

The Eureka Pearl Works is the trade 
name which has been filed for the pearl 
novelty business conducted here by George 
Evans, of Bloomfield, and Louis Lazor and 
Lena Lopofsky, of Newark. 

Mr. and Mrs. Frederick C. J. Wiss of 
Fairmont Ave. have taken a cottage for the 
season at Bradley Beach. Mr. and Mrs. 
Robert J. Wiss of Clinton place will occupy 
their home the last of this month. 

Philip Silverstein is on a trip through 
the southern part of California in the in- 
terest of C. Rech & Sons, manufacturers of 
chains and jewelry at 473 Washington St. 
He reports business is very good. 

There was a large attendance at the ex- 
hibition of the work of the pupils of the 
Fawcett Drawing School held the last few 
uays of last week. The exhibit included 
arts and craft work, and was shown in the 
school building, 55 Academy St. 


Philip H. Glorieux, formerly of 944 
Clinton Ave., Irvington, and son of former 
Mayor and Mrs. Glorieux, now of Morris 
Ave., Springfield, has returned from over- 
seas and expects to be mustered out soon. 
He visited friends here a few days ago. 

The Eastern Cutlery Co., is the trade 
name which has been filed for the cutlery 
manufacturing business which is conducted 
at 473 Washington St., by Paul Maunch, of 
3 Springfield Ave., Louis Goodman, 371 
Bank St., Waldeman-Mutz, 471 Avon Ave., 
and Max Shultz, 329 S. 19th St. 


M. Tigner, a jeweler, suffered consider- 
able damage when a fire swept through the 
building in which his store, 103 Market St., 
was located. The total damage is esti- 
mated at $110,000. The cause of the fire is 
not known. It started in the cellar of the 
hardware store of Squire & Ludlow. ' 

Incorporation papers have been filed for 
the Metal Reduction: Co., whose registered 
office is at 122 Lillie St. this city. The 
authorized capital stock is $10,000. The in- 
corporators are M. R. Porter, Embry W. 
Stephenson and Charles W. Howard. The 
company was incorporated for the refining 
of metals. 

William J. Allsopp, a member of the 
Blue and Gray Division—the 29th—still in 
service in France, has secured his discharge 
because of business needs at home and is 
expected home within a few days. He has 
been taken into the firm with his father, 
William I. Allsopp, long a manufacturing 
jeweler of this city. The firm now bears 
the name of Allsopp & Son, Inc. 

Incorporation papers have been filed 
for William P. Short, Inc., whose regis- 
tered office is at 810 Broad St. The com- 
pany was incorporated to take over the 
business of manufacturing optical goods 
now carried on by the estate of W. P. 
Short. The authorized capital stock is 
$25,000. The legal agent is Howard Peck. 
The incorporators are Frank A. Short, Ida 
J. Short and Katherine S. Short. 
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Conrad Rech, Jr., of C. Rech & Sons, 
manufacturers of rings and jewelry at 473 
Washington St., is on two committees of 
citizens in Irvington having to do with 
honoring men who went to the war from 
Irvington. One of these is the reception 
committee to welcome the homecoming 
soldiers on their return, and the other is 
the memorial committee, which is planning 
to erect a monument in honor of Irvington 
soldiers and sailors. 

Joseph Goldman, who conducts a jewelry 
store at 140 Mulberry St., and lives at 253% 
Clinton Ave., has been held in $500 bail for 
the grand jury by Acting Judge Rooney in 
the First Precinct Court, on the charge of 
having received 61 pennyweights, or a 
little over three ounces, of gold. Frederick 
H. Larter of the manufacturing jewelry 
firm of Larter & Son at Parkhurst and 
Austin Sts., charged Goldman with having 
received the gold knowing it to have been 
stolen. The gold, he charged, was taken 
from the factory by Edward Hauff, an 
employe of the Larter firm. Hauff was 
also held in $500 bail to await the action 
of the grand jury charged with the theft of 
the gold. It was testified by Sergeant 
James Bell, who arrested Goldman and 
Hauff, assisted by Lieutenant Farrell, that 
he trailed Hauff from the Larter factory 
to the Goldman store and saw Hauff hand 
Goldman something. When he _ asked 
Goldman what was handed to him, the 
latter, according to his testimony, said it 
was a watch Hauff wanted repaired. Bell 
then testified that when he searched Gold- 
man’s pocket he found seven pieces of gold. 
Bell said that Hauff later admitted stealing 
the gold and that he sold gold to Goldman 
on five different occasions. 





Rochester, N. Y. 





William Levinson, of M. Rosenbloom & 
Co., returned home from a business trip 
to London, Edinburgh, Amsterdam and The 
Hague. 

The regular monthly meeting of the 
Rochester Retail Jewelers’ Association will 
be held Thursday evening at the Hotel 
Seneca. 

Philip Present’s office and store in the 
Chamber of Commerce has undergone a 
complete change in decoration. Roy Pres- 
ent reports business very good in the west, 
where he has been for a few weeks. 

An exhibit of the work of the Art Stu- 
dents’ League of the Mechanics Institute, 
in the Bevier building, was held Thursday 
afternoon. In the collection was a depart- 
ment for the work of the jewelers and 
brass workers; some hand-made jewelry, 
beautiful in design, was shown. The insti- 
tute held a bazaar Wednesday and Thurs- 
day. 

Captain Arthur T. Smith, Company A, 
108th Infantry, who returned recently with 
the 27th men, has a valuable souvenir from 
the Hindenburg line. The prize is a Hun 
rifle and bayonet. Captain Smith saw serv- 
ice in Flanders and Picardy. He has re- 
turned to the L. Sunderlin Co., watch de- 
partment, a position reserved for him when 
he went to fight for Uncle Sam. 

Schaefer & Hartel have moved from 
their old quarters, State and Main Sts. E., 
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two doors east on Main St., where they ex- 
pect to have a formal opening this week, 
if the contractors can get the place re 
Labor troubles here have interfereg and 
delayed the building construction, The 
firm represents, through its predecessors, 
one of the oldest jewelry houses in this city, 
The new store is decorated in gray, with 
solid mahogany wall and showcases, 

Morris Rosenbloom, of M. Rosenbloom & 
Co., has returned home from a business trip 
to England, Scotland and Holland in the 
interest of the Ilex Optical Co. He is of 
the opinion that a trip to England at pres- 
ent is anything but an enjoyable affair, 
Strangers in Great Britain are under the 
strictest surveillance. He said that the 
Russians and Germans, who have means, are 
investing in diamonds at Amsterdam. Mu- 
nition workers over there have invested in 
diamonds. The business in Rotterdam and 
other diamond centers has been reduced 
owing to lack of supplies. 
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David Weishasky returned from an ex- 
tended road trip for Grafner Bros. this 
week. 

C. Lardin and O. N. Williams, well- 
known Buler, Pa., jewelers, called upon 
the trade this week. 

Samuel W. Weinhaus, of the S. Wein- 
haus Co., and Mrs. Weinhaus are at 
French Lick, Ind., for a short rest. 

Emanuel Grafner, of Grafner Bros. 
well-known Liberty St. merchants, is 
among the wholesale jewelers in attend- 
ance at the annual wholesale convention 
in Atlantic City at the Breakers this 
week. 

E. P. Fredin, Midland, Pa., has discon- 
tinued his retail jewelry business because 
of ill health. Mr. Fredin has been look- 
ing about to locate in a place where con- 
ditions will be more suitable to his 
health. 

S. M. Reichblum opened his fourth 
retail jewelry store this last week, the 
new establishment being located at 915 
Liberty Ave. Very attractive quarters 
have been fitted up. Liberty Ave. is 
gradually becoming the “Maiden Lane” 
of Pittsburgh. 

Sam F. Sipe, who is a member of the 
Jewelers’ War Revenue Tax Committee, 
representing the Pittsburgh jewelers, 
says that now that Commissioner Roper 
at Washington has handed down a de- 
cision on jewelry topics he will call a 
mass meeting of all Pittsburgh and west- 
ern Pennsylvania jewelers to .consider 
the decision. The meeting will be held 
in the Chamber of Commerce building, 
and it is expected that there will be a 
large gathering of jewelers. The ques- 
tion, especially for retail jewelers, of how 
to make up reports will be discussed. 








Webb Mfg. Co., 201 Brown-Marx build- 
ing, Birmingham, Ala., dealer in precious 
and semi-precious stones, has been incor- 
porated and has a capital of $20,000, of 
which $10,000 is paid in instead of the full 
capital as previously reported. 
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TRADE CONDITIONS. 


The local trade is swamped with orders, special 
demand being made for watches, diamonds, silver- 
ware and other goods. One of the larger houses 
reports a brisk business in ladies’ diamond 
mounted wrist watches at prices ranging from $350 
to $850. Formerly this class of watch was 
monopolized almost exclusively by the old-estab- 
lished wealthy families, but now the nouveau 
riche are close competitors. One wholesale house 
remarked to THe Jeweters’ Circurar’s representa- 
tive that retailers would be showing good judg- 
ment if they placed their Christmas orders now, 
for the simple reason that the manufacturers are 
being crowded to death with business, and only 
by being very early in the field can the retailers 
expect to get their Christmas orders filled. Re- 
tailers, it is said, have plenty of available cash for 
business and the tendency is to shorten credits, as 
long-time sales are not now looked upon with 
favor. 





Sol Robinson is preparing to open a new 
store in the Blake building. 

William Riley, alias “Omelette,” was ar- 
rested by the police last week charged with 
the larceny of a cameo pin, valued at $7.98, 
from the jewelry department of one of the 
downtown department houses. 

Mr. and Mrs. Woodbury Melcher of 
Brookline announce the engagement of 
their daughter, Miss Dorothy French Mel- 
cher, to Lieutenant Herbert Camp Sneath, 
U. S. N., of New Haven, Conn., Yale 1915. 
Mr. Melcher is of the firm of Schofield, 
Melcher & Schofield, jewelry manufactur- 
ers. The wedding is set for early in June. 

It was inadvertently stated recently that 
the New England Jewelers’ Outing in 
New Hampshire in September next would 
have its headquarters at Maplewood. Mr. 
Pitcherf, the chairman of the committee 
on arrangements, wishes it to be mentioned 
that the exact rendezvous, while in the 
White Mountains, has not yet been defi- 
nitely settled. 

The annual report, just published, of the 
director of the Bureau of Statistics, shows 
that Boston has 62 manufacturers, electro- 
platers, enamelers and engraving establish- 
ments, with a total of capital invested of 
$694,249. The total product is $1,272,039; 
the aggregate wages paid, $364,071, and the 
number of wage earners, 396. Leominster 
has 21 establishments engaged in making 
combs and hairpins, with capital invested, 
$2,325,661; value of product, $4,568,398, and 
wages paid, $1,009,529. Waltham has five 
houses manufacturing watch and clock ma- 
terials; capital invested, $134,500; value of 
product, $250,000; wages paid, $123,685. 

Local jewelers are interested in the dis- 
covery of the German secret of making 
artificial mother-of-pearl, information of 
which has just come to Boston. The imi- 
tation is excellent and represents all the 
beautiful iridescent color effects of mother- 
of-pearl itself. The colors are fixed on a 
gelatine base having a celluloid film, and 
are chemically obtained by interference 
with the incidence of rays of light. Before 
the war the Germans were sending out 
thousands of sheets of the imitation mate- 
rial. When the war began the British ex- 
perts experimented, and after 2,000 at- 
tempts succeeded in unravelling the secret. 
The new material is inflammable. 


Local manufacturers are receiving sub-. 
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stantial orders for medals, rings and other 
tokens which cities and towns intend to 
present on Memorial Day to the boys from 
Over There. The difficulty is that no par- 
ticular design has been accepted as uni- 
versal, so that the manufacturers are called 
upon to execute designs comparatively 
small in quantity but in the aggregate 
reaching large numbers, whereas if one 
special form had been adopted (it being 
announced in Washington recently that 
each returned soldier was to receive a 
medal) the manufacturers would be in a 
better position to know exactly what to do. 
One emblem much favored is a ring bear- 
ing the State seal and the name of the 
town. 











Ha 11 Co. 
has been re-elected chief of the fire depart- 
ment. 

The employes of the Mason Box Co., 
Attleboro Falls, have organized a baseball 
team. 


Several of the local firms allowed their - 


help to go to Boston April 25 to witness 
the parade of the 26th Division. 

Frank Gilbert has been released from 
naval service and will resume his old posi- 
tion as salesman for R. Blackinton & Co. 

George H. Parks, a Providence jeweler, 
was a speaker at a meeting of the Liberty 
Loan workers held recently in Memorial 
Hall. 

Fred A. Howard, of F. M. Whiting & 
Co., has been elected a member of the 
board of governors of the Sterling Silver- 
ware Manufacturers. 

The Helpalot Club, consisting of girls 
from the Webster Co., gave their annual 
entertainment and dance last Tuesday 
evening in Red Men’s hall. 

John Thompson was a member of the re- 
ception committee which entertained Gen- 
eral John Sherburne of the 26th Division 
during his visit to North Attleboro last 
Wednesday evening. 

All of the local firms are still adver- 
tising for help, and although most of the 
jewelers who went to Connecticut at the 
beginning of the war have returned there 
is work for several hundred more men in 
the town. 

The heirs of the John F. Sturdy estate 
have presented the Central Congregational 
Church with a check for $1,000 in memory 
of Mrs. Elizabeth Sturdy who, until her 
death a few weeks ago, was a member of 
the church. 

Judge Fred B. Byram, who has been one 
of the executors of the will of the late 
William Fisher, and who has had the man- 
agement of the J. M. Fisher Co., for the 
past several years, died last Monday morn- 
ing from heart disease. 

The funeral of the late Nathan Swift 
was held recently from his late residence 
on High St. Services were conducted 
by Rev. H. E. Latham of the First 
Universalist Church. A large number of 
jewelers were present. Interment was at 
Sagamore, Mass. The deceased was one 
of the old knights of the road and for 
many years he was the dean of the travel- 
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ing force of the Webster Co. He had many 
friends in the jewelry trade. 

Samuel H. MacPherson, who has been 
employed for the past 12 years with A. 
Stowell & Co., Boston, as a buyer of gold 
jewelry, has accepted a position with R. 
Blackinton & Co., and will assist in en- 
larging the gold jewelry line of that con- 
cern and will also travel in New York 
State and the middlewest in the interest 
of the firm. Mr. MacPherson expects to 
make his initial trip about May 1. 

The Liberty Loan total last week in 
North Attleboro was $175,000. The quota 
of the town is $375,000, and as the shops 
have not as yet been canvassed there is 
little doubt but what the town will go “over 
the top.” The Bugbee & Niles Co. always 
get away with a flying start, and last Thurs- 
day it was announced that the employes 
had subscribed 60 per cent and that by the 


end of the week it was expected the 100 
per cent mark would be reached. 4% 











Edward J. Nolan, jewelry enameler, 
Attleboro, has filed a petition in bankruptcy. 
His liabilities are $864 and his assets $510. 

A. C. Becken of Chicago was in the city 
last week visiting the local jewelers. Sam- 
uel Erswig of Havana was also a local 
visitor during the week. 

Harold Sweet of the R. F. Simmons Co. 
went to Camp Devens last week with his 
automobile and assisted in bringing the 
Attleboro men in the 26th Division home 
to Attleboro. 

The F. M. & J. L. Cobb jewelry factory 
in Mansfield went on a 48-hour a week 
schedule last week. Adjustment of wages 
will be made so that the workers will re- 
ceive pay for 55 hours. 

The R. & M. Co., engraver and designer 
of jewelry, has been organized and will 
occupy space in the Bushee building on 
County St. The members of the firm are: 
Francis McCann and William Rohman. 

A distance of 2,200 miles in 21 days is the 
record of a Tampa, Fla., jeweler, who was 
in Attleboro last week calling on the man- 
ufacturing jewelers. Morry Alexander of 
the firm of Alexander & Reames, wholesale 
jewelers of Tampa, Fla., is the man who. 
made the trip in his automobile. 

The manufacturing jewelers were hard 
hit last week by the new rates issued by 
the Providence Telephone Co., with the ap-. 
proval of Postmaster General Burleson. 
Under the new rates some of the manufac- 
turing concerns will pay as high as a 
thousand dollars a year more for their. 
service. The unlimited service formerly 
allowed local business firms has been taken 
away and now the firms will have to pay a 
specified amount for each call over two a 
day. An injunction may be secured by the 
Attleboro and North. Attleboro officials 
— the company’s putting the rates into 
effect. 





The store of V. W. Huffman & Co., Her- 
ington, Kans., was burglarized recently and 
jewelry valued between $600 and $700 
stolen. 








































































114 THE JEWELERS’ CIRCULAR May 7, 1919, 














| firm yh 
Js your store on By ino RN 
one of these ‘- 








Chi; 342 /NorrHcey Oi 
2 : vi Aanewar Ai 
weace SOUR! \ 

Me ACIFIC 
As __ Ron /-s 
Baltimore eX 


; nA, ack Ohio. RY at 
joanta afel 












—then push the 
sale of the SIX 
position railroad watches 


Railroad men—like all of us—want the most they can get for their 
money. 


They have seen the development of railroad watches from the 
unadjusted up to the three and five position adjusted grades. 


They have noted the greater accuracy which followed increased 
adjustments. 
Now, they know that SIX position watches are superior to five. 


That’s why increasing numbers of men on all the above and other 
roads are asking that you supply them with either a 


SANGAMO BUNN 
SPECIAL ~~ SPECIAL 


—the Illinois watches which are adjusted to SIX positions. 


Be prepared to take advantage of the opportunity these men and 
watches are making for you. 


Illinois Watch Company 
Springfield 









































302 Heyworth Bldg., 29 E. Madison St., 
Chicago 























Chicago Notes. 





_A. W. Sproehnle, of Sproehnle & Co., 
left this week on an eastern business trip. 
P. N. Nelson, of the Nelson & Tuttle Co., 
is making a western business trip this week. 
A. C. Becken of A. C. Becken Co., left 
last week for a business trip to eastern 
cities. 

H. Paul Juergens, of the Juergens & 
Andersen Co., has returned from a pleasure 
trip east. 

I. Plax, of I. Plax & Co., Mallers build- 
ing, is making a business trip through Indi- 
ana and Ohio. 

W. C. Penfold, representing the F. H. 
Sadler Co., has returned from a trip 
through the south. 

William Aisenstein, salesmanager of the 
Wilmarth Mfg. Co., left last week for a 
business trip to Cincinnati. 

George Flanders, Elkhart, Ind., was in 
Chicago last week buying goods, and was 
accompanied by his wife. 

A. L. Gottlieb, of Gottlieb & O'Neil, 
auctioneers, has returned from a business 
trip to Portland, Oregon. 

C. H. Knights, of the C. H. Knights- 
Thearie Co., has returned from his annual 
trip to southern California. 

H. M. Stewart, traveling out of the Chi- 
cago office for Alvin Silver Co., left last 
Thursday for a trip south and west. 

F. X. Wahl & Co., manufacturing jewelers, 
have moved from the Garland building to 
the ninth floor of the Mallers building. 

H. E. Jones, manager of the Chicago 
branch of the Wadsworth Watch Case Co., 
has returned from a western business trip. 

Mr. Patterson, of Patterson Bros., Sault 
Ste. Marie, Can., visited the Chicago trade 
last week en route home from a trip east. 

H. C. Kellum, manager of the Chicago 
office of American Ring Co., is spending 
a few weeks at the factory in Waterbury, 
Conn, 

Carl L. Markert, of Wilmington, III., ac- 
companied by his wife, was in Chicago last 
week buying merchandise and _ visiting 
friends. 

M. J. Yunn, representing Adolphe 
Schwob, Inc., New York, from the Chicago 
office, left last week for a trip of the central 
west cities. 

Edward R. Tyler left Sunday for Forest 
City, Ark., where he will conduct a stock 
reducing auction sale for Boyle & Gustaf- 
son, retail jewelers. 

Bredel & Co., 337 W. Madison St., moved 
May | to larger quarters at the same ad- 
dress. The new offices are about three 


times as large as those formerly occupied. 

J. L. Art, of J. L. Art & Co., auctioneers, 
left Saturday night for Wichita Falls, Tex., 
to visit his brother and look after his oil 
interests in that section. 

The next regular meeting of the Chicago 
Jewelers’ Association will be held some 
time in June. No meeting, so far as is 
known now, will be held in May. 

Harry Miller, representing Hutchison & 
Huestis, Providence, R. I., has returned to 
the Chicago office after a trip of several 
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weeks. Mr. Miller is the star bond sales- 
man in the trade, and is always in Chicago 
during a drive. 

Ed. Moore, western representative for 
the R. F. Simmons Co., with office in Chi- 
cago, returned from a southern trip last 
week and left Sunday for an extended west- 
ern trip, including cities of the Pacific 
Coast. 

Weissner, Schierer & Katz is the name 
of the new firm succeeding to the manu- 
facturing and repairing business of Weiss- 
ner & Pevey, 1400 Mallers building. Both 
Mr. Schierer and Mr. Katz have been asso- 
ciated with the trade here for several years. 

The A. C. Becken Co. has enlarged its 
quarters in the Powers building by taking 
over the adjoining space formerly occupied 
by C. & E. Marshall Co. This portion is 
now occupied by the office and clerical de- 
partment and gives a much more efficient 
arrangement. 

Maier & Sohn are opening up as man- 
ufacturing silversmiths and platers in 617 
Mallers building. Mr. Maier was formerly 
with Wendell & Co., in the silver depart- 
ment, and Mr. Sohn has been associated 
with manufacturing jewelers of this city 
and Cincinnati for several years. 


A stir was created in the trade here 
Monday of last week when it was | an- 


nounced that the men of R. Haefliger’s 4 


shop had gone on a strike. It pro¥ed toy 
be purely a local difficulty and the matter’ 
was quickly adjusted, the men returniég to, 
work on the Thursday following. 
Miss Jennie Jackson, until last W 


day silver buyer for the Marshall Fiefd: 


_ 
: KJ 


Co. retail store, left Sunday for San Frans 


f-* 


cisco, where she will be associated wi 


one of the large stores of that city in 4.’ 
Miss Jackson has been *“, 


similar capacity. 
with the Marshall Field concern for more 
than thirty years, and is well and very 
favorably known in the silver trade. 

Among the retail jewelers visiting the 
Chicago market last week were noted J. R. 
Losey, Plymouth, Ind.; J. G. Mines, Wayne, 
Nebr.; Henry Biskenbusch, Pekin, Il. 

One of the most attractive Victory Loan 
windows on State St. is that of C. D. Pea- 
cock, Inc. On the floor of the window 
is a large map of the United States, with a 
flag pole at the location of Chicago. This 
pole is marked with the millions of Chi- 
cago’s quota, and each day the flag is raised 
to the mark reached with subscriptions. At 
one side is a ruined building with the 
illusion of burning and on the other side 
the cornucopia showing the resources of 
this country. With each bond purchased 
through the Peacock store a small silvered 
replica of the map and flagstaff is given 
as a souvenir. 

M. J. Kelly, Chicago manager for the 
Rogers, Lunt & Bowlen Co., left Sunday for 
New York and will spend a week at the 
factory in Greenfield, Mass., before return- 
ing. The Rogers, Lunt & Bowlen Co. has 
added three men to the traveling force from 
the Chicago office recently, to represent 
them in the plated department. A. E. 
Tilley, formerly with Rockford Silver Plate 
Co., will travel in the’ northwest. Tom 
O’Connell, with the International Silver 
Co., until about a year ago, will call on 
the trade in Illinois, Missouri, Kansas and 
part of Ohio. C. F. Barton, recently with 
Speis Bros., will cover Michigan, Indiana 
and northern part of Ohio. 

More credit men in the jewelry trade are 
wanted to belong to the Chicago Associa- 
tion of Credit Men. The membership com- 
mittee of the Chicago association desires 
to give Chicago the lead over New York 
in membership, and it can do this if it can 
add before May 25 about 175 more mem- 
bers. There are many credit men in the 
local jewelry trade who have become espe- 
cially interested in the large organization 
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ever since the jewelry credit men were 
- formed into a separate group, to meet sepa- 
rately and discuss problems separately. At 
the recent meeting of the State organiza- 
tion in Springfield many jewelry credit men 
were present, and some good constructive 
work, especially with reference to the trade 
acceptance, was done. 

Paul Wittstein, jobber, left Sunday for 
a trip through Wisconsin. 

Reuben Cohn, representing George H. 
Cahoone & Co., has returned from a trip to 
New York and the east. 

Howard C. Rowbotham, manufacturers’ 
agent, returned last Saturday from a six 
weeks’ trip through the southwest. 

John J. Morse, formerly of Chicago, now 
in charge of the San Francisco office of 
the Elgin National Watch Co., is visiting 
friends here this week. 

William F. Engelmann, son of A. Engel- 
mann, 1920 Ogden Ave., returned last week 
from France, where he has been serving 
with the 50th Division, 339th Ambulance 


rps. 

. Robert Kaerber, of Trenkley & Kaerber, 
and president of the Indiana Retail Jewel- 
ers’ Association, spent several days in Chi- 
cago last week purchasing new fixtures for 
his store. He left Saturday for a business 
trip to New York. 

Albert B. Randall, well known in the 
trade, having represented several large 
manufactures for a number of years, is 
proving his salesmanship in the Ist district 
of the 18th Ward. Last Saturday he was 
leading in the Ward, having sold over 
$100,000 of Victory Bonds, thereby helping 
to “finish the job.” 

The opponents of the daylight saving act 
in Illinois have succeeded in passing 
through the House of Representatives of 
the Legislature a resolution calling upon 
Congress to repeal the act. The Chicago 
Association of Commerce frowns upon this 
action of the Legislature, and will probably 
send some delegates to Springfield to argue 
against the passage of the measure through 
the Senate. 








Pacific Northwest. 





Mrs. F. A. Home, wife of F. A. Home, 
jeweler of Ellensburg, Wash., is in Boston, 
Mass., paying a visit to her daughter, who 
resides in that city. 

Due to the failing health of R. E. Lar- 
away, jeweler of Marshfield, Ore., the bus- 
iness will be discontinued as soon as the 
stock is sold. With that in view the firm 
is conducting an auction sale. 

Portland jewelers reported a remarkable 
Easter business. The number of valuable 
gifts which were purchased in that city 
were said to be unusual for the time of 
year, and it is the opinion of the merchants 
of the Northwest that such buying is indic- 
ative of the prosperity of the district. One 
Portland jeweler states that his firm did 
100 per cent more business this year than 
in 1918. 








R. D. Mitchell’s “Gift Shop” was recently 
opened at Carrollton, Me., with a concert 
by Tatman’s orchestra. The shop is beau- 
tifully fitted up with mahogany show cases 
and wall cases and the class of goods car- 
ried is of the best. 
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S. H. Bauman, president of the Bauman- 
Massa Jewelry Co., and his wife, are at 
Excelsior Springs, Mo. 

J. Fikuart and bride, of Frankfort, Mo., 
were in St. Louis during the past week 
on their honeymoon trip. 

Jack Grosse, of the Hess & Culbertson 
Jewelry Co., has been touring Illinois the 
past week with a tank train, making Vic- 
tory Loan speeches. 

All the manufacturing jewelers and the 
downtown jewelry stores closed Monday 
afternoon to permit their employes to join 
in the welcome to the 128th St. Louis Artil- 
lery. 

James A. Bainbridge, Marion, Ill.; Au- 
gust Klocke, of the Klocke Jewelry Co., 
Gillespie, Ill., and Adam Hafner, De Soto, 
Mo., were in St. Louis during the past 
week. 

The Mercantile Club building, at 7th and 
Locust Sts., in which is the store of the F. 
W. Drosten Jewelry Co., has been sold, but 
the Drosten lease will not be disturbed for 
the present. 

George J. Hess, of the Hess & Culbert- 
son Jewelry Co., and his wife, are expected 
back in a few days from California, where 
they spent the past two months. Their re- 
turn is hastened by the illness of S. D. 
Culbertson. 

Oliver Selle, of the E. H. Kortkamp 
Jewelry Co., has returned from Providence, 
R. I., where he arranged for the manufac- 
ture of a “non-slip” belt buckle which he 
has patented. Mr. Selle’s honor cross is 
going well. 

Mack Burnstine has started on a three 
weeks’ trip through Tennessee, Alabama, 
Louisiana and Mississippi. A. A. Klinger, 
of the Burnstine firm, has returned from a 
southern trip, and Ben Leavitt has re- 
turned from a trip through Iowa and 
Kansas. 

Ferris E. Reeve, formerly employed by 
the Mermod, Jaccard & King Jewelry Co., 
of this city, is now in business for himself 
under the name of Betteridge & Reeve, 
Inc., at 512 5th Ave. New York. The 
concern handles silverware, watches and 
jewelry. 

E. F. Maritz, of the Maritz Jewelry Mfg. 
Co., has received word that his son, Ray- 
mond Maritz, who was in the American 
Ambulance service in France for upwards 
of two years, has sailed for home. He re- 
ceived his discharge in France some time 
ago and returns as a civilian. 

Samuel Kober, of the Harris Kober Im- 
porting Co., left Friday for Philadelphia to 
see his sister, Miss Flora Kober, who went 
to the home of another brother there, fol- 
lowing her arrival at New York from over- 
seas, where she served as a nurse with 
Hospital Unit No. 21 of St. Louis. 

Two men entered the jewelry store of 
Morris Finkel at 1822 S. Broadway at 4 
o’clock Monday afternoon, April 28, and 
asked his wife, Mrs. Rebecca Finkel, to 
show them some diamonds. She was about 
to take a tray of diamonds from a show- 
case when one of the men reached over the 
counter and struck her on the head with a 
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revolver. She creamed and the other man 
ran behind the counter and struck her 
again. She continued to scream and the 
men ran out without getting anything. Mrs 
Finkel was taken to the City Hospital with 
scalp wounds and cuts on her face. 

A negro entered the store of the Meyer. 
Hurwitz Jewelry Co., 228 Collinsville Ave 
East St. Leuis, Saturday at noon, and 
asked to be shown a diamond Stickpin 
which was on display in the window. As 
Miss Maria Brittin, the clerk, turned to 
get it, the negro snatched a watch that had 
been left to be repaired and fled. 

Persons who do fraudulent buying on 
charge accounts of others are going to be 
prosecuted by the Associated Retail Credit 
Men of St. Louis. At the last meeting a 
resolution was adopted calling for the prose- 
cution of such individuals. It was. stated 
that it had become a common practice for 
dishonest persons to make purchases on the 
charge accounts of others. A _ resolution 
was also adopted calling for the enforce- 
ment of the State law on the passing of 
bad checks. 

Edward Bray, 22 years old, of 3512 Wash- 
ington Ave., who took part in the daylight 
robbery of the Loan & Jewelry Co.’s jewel- 
ry store at 804 N. Grand Ave., March 15, 
when jewelry valued at $4,185 was taken, 
pleaded guilty to a first degree robbery 
charge and was tentenced to 12 years in 
the penitentiary. He also was charged un- 
der the habitual criminal act and might 
have been sent up for life. The Circuit 
Attorney’s office made a proposition that 
he plead guilty and take 14 years. He 
made a counter proposition to make it 12 
years and this was accepted. Michael Cum- 
mins, 23 years old, arrested with Bray, is 
awaiting trial on a robbery charge. 








Trade Gossip. 





Salz Bros., 71 W. 35th St. New York 
city, have issued a new catalog showing a 
comprehensive assortment of fountain pens 
and clutch pencils as well as ink tablets. 

SS 


Oliver M. Farrand, diamond dealer, 65 
Nassau St., New York, has made extensive 
improvements on his original invention, the 
Farrand Keyless Lock, for which he ex- 
pects to obtain a new patent soon. 

* * x 


An attractive electric display sign is be- 
ing distributed by the Oneida Community, 
Ltd., among dealers in Community Plate. 
It consists of reproductions of two beau- 
tiful paintings, especially made for the 
Community by Coles Phillips, in a hand- 
some mahogany finish frame, 13 by 16 
inches in size. These pictures are on 4 
glass plate which is illuminated from the 
rear by electricity. By a clever arrange- 
ment only one of these pictures is visible 
at a time. As the viewpoint of the passer- 
by changes, one picture vanishes and the 
other appears. This in itself arrests the 
attention of the public, while the pictures, 
which are two of the most beautiful of 
Coles Phillips’ works, awaken general ad- 
miration. The changing pictures provide a 
striking display for any store and also can 
be used effectively on counters, in display 
cases, elevators, etc. 
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TRADE CONDITIONS 


The retail jewelry trade in Milwaukee is in a 
healthy condition, and the volume of transactions 
at this time is excellent, despite the effect of the 
per cent. war tax. Platinum goods are mov- 
ing well, and diamond trade is of good propor- 
tions. Ladies’ wrist watches are in good demand. 
Business in silverware is increasing to a very 
satisfactory extent with the opening of the wed- 
ding season. Considerable demand also _is. at- 
tributable to anniversaries. In wedding rings, a 
trend toward the higher class and fancy goods in 
platinum and jeweled designs is noted. Modern- 
ization of old wedding rings is becoming general. 
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Walter A. Bloedel has received his 
honorable discharge from the service, 
and has resumed his duties at the Bloedel 
Jewelry Co.’s store, 215 Grand Ave. He 
is the eldest son of Herman H. Bloedel, 
general manager. ; 

E. F. Schwartzburg, formerly in busi- 
-ngss at North Milwaukee, Wis., but for 
more than a year engaged in military 
duties, has joined the force of the Ed- 
ward J. Jensen Co. 418 11th Ave., as 
expert jeweler and watchmaker. 

Mrs. Henry W. Rank, wife of the sec- 
retary and treasurer of the Rank & Mot- 
teram Co., Iron Block, took a leading 
part in the benefit given at the Alhambra 
Theatre for the House of the Good Shep- 
herd maintenance fund during the past 
week. 

A new jewelry store will be opened 
May 15 at Chippewa Falls, Wis., by Mar- 
tin Grip, an experienced jeweler and 
watchmaker. He has leased a store on 
W. Spring St., which he will share with 
Helland Bros., dealers in musical instru- 
ments and manufacturers of violins. 

The H. F. Vanderbie jewelry store, 219 
South Barstow St., Eu Claire, Wis., had 
a narrow escape from destruction by fire 
on the morning of April 24, when a de- 
fective chimney flue caused a blaze be- 
tween the ceiling and second floor. The 
loss was kept down to about $75 by 
prompt action of the fire department. 

The largest subscription to the Victory 
Loan coming from a single jewelry house 
in Milwaukee was that of $18,400 made 
by the Bunde & Upmeyer Co., Plankin- 
ton Arcade, and its employes. The 
amount was credited to the jewelers’ di- 
vision and assisted materially in enabling 
the committee in exceeding its apportion- 
ment. 

The Christensen-Aalseth Co., Edger- 
ton, Wis., which recently opened a new 
jewelry store, has added a complete op- 
tical department. Trace Christensen, 
senior member of the firm, who is con- 
ducting his store at Stoughton, Wis., and 
is a registered optometrist, will go to 
Edgerton every Tuesday to handle the 
optical work. 

The Archie Tegtmeyers, a bowling 
team composed of employes of Archie 
Tegtmeyer, retail jeweler, Grand Ave. 
and 4th St., Milwaukee, lost the last of 
a series of three championship games 
with a squad from the Boszhardt-Possin 
Co., wholesale jewelers, Security build- 
ing, on April 29. There was strong 
tivalry between the two teams, which 
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are composed of some of the best bowl- 
ers in Milwaukee. 

The sympathy of the entire trade goes 
out to Thomas J. Dale, Kenosha, Wis., 
over the death of his wife, who passed 
away April 24 after a lingering illness. 
Mrs. Dale was a native of Milwaukee, 
and since her marriage was one of the 
most charming women in Kenosha social 
circles. She was active in religious and 
charitable work. 

An.estimated loss of more than $200 was 
sustained by S. Dalin, a retail jeweler, 6306 
Greenfield Ave., in West Allis, on the 
night of April 27, when burglars entered 
his store through a side window and looted 
a show case of 71 gold rings, 26 gold 
chains and two pairs of gold earrings. It is 
believed the burglary was committed by 
amateurs. Arrests are expected to be made 
momentarily. 

Thomas Bruhy, West Bend, Wis., who 
with Mrs. Bruhy went south early in 
April on a recreation trip, has returned 
home and spent a day in the Milwaukee 
trade during the past week. Mr. Bruhy 
says his wife’s health is much improved 
as the result of the trip. Mrs. Bruhy 
has suffered greatly from the shock of 
the death of her son, Ensign Harvey A. 
Bruhy, who was killed in an airplane acci- 
dent in Texas several months ago. 

Among the out-of-town visitors to the 
manufacturing and wholesale houses in 
Milwaukee during the past week was A. 
Tobin, Ironwood, Mich., who made pub- 
lic the fact that he is planning to open a 
branch store in a mining community 
about seven miles from Ironwood. Other 
visitors included the following Wisconsin 
retailers: F. H. Coburn, East Troy; 
Henry Bayer, Whitewater; G. A. Franke, 
Neosho; A. M. Lang, Kaukauna; Joseph 
S. Grasser, Sheboygan; U. Amidon, Hart- 
ford, and Morris Schneider, Burlington. 

The Manitowoc Plating Works, es- 
tablished in 1911 at Manitowoc, Wis., by 
Walter J. Machowitz, who had previously 
been engaged in the same line of business 
at Waterloo, Ia., has been incorporated 
with a capital stock of $35,000. The action 
is taken to modernize the manner of con- 
ducting the business. The company is 
erecting a complete new plant which will 
cost about $25,000 and be ready about June 
1. Officers of the corporation are: Pres- 
ident, W. J. Wachowitz; vice-president, 
Stanley Buretta; secretary and treasurer, 
Edwin Butz. Mr. Buretta is works man- 
ager and Mr. Butz the office manager. 

The Boszhardt-Possin Co., Milwaukee, 
manufacturing and wholesale jewelers, is 
now comfortably settled in its new quar- 
ters on the seventh floor of the Security 
building, Grand Ave., and 2nd St. While 
the installation of new equipment, fix- 
tures, wall cases and some of the ma- 
chinery was not completed until the end 
of the week, the company was ready to 
do business as usual on the morning of 
May 1. The force has been increased 
materially, one of the latest additions to 
the staff being Emerson Waldhier, who 
for 10 years was connected with R. W. 
Bayley & Co., Beaver Dam, Wis., as ex- 
pert jeweler and watchmaker. 

Louis W. Bunde, president of. the 
Bunde & Upmeyer Co., Plankinton Ar- 
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cade, left April 29 for New York on‘a 
combined business and pleasure trip. The 
business is in connection with the New 
York office of the Bunde & Upmeyer Ce., 
and the pleasure is to welcome home his 
son, Louis R. Bunde, who is returning 
from France and occupied Germany as a 
member of the famous 32nd Division. 
Mr. Bunde also will look after the home- 
coming of Gordon Warnke, son of Ed- 
ward H. Warnke, president of the E. H. 
Warnke Co., 508 Enterprise Bldg., who 
is a member of the same unit as Mr. Bun- 
de’s son, the 120th Field Artillery. Gen- 
erous Milwaukee people have sent a 
check for $5,000 to New York to be used 
by a committee, of which Mr. Bunde is 
a member, to royally entertain Mil- 
waukee soldiers as they leave the boat to 
go te the demobilization camp. 
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R. B. Crawford, Winnfield, La. was a 


visitor recently. 

L. A. Thompson, formerly with Coleman 
E. Adler, is now with the White Bros. Co. 

H. Becker, of Houston, Tex., spent a 
few days in New Orleans recently. He 
reports good business in the Texas city. 

W. E. Taylor is still confined to his home 
by illness, and his physician believes that 
it may be a month before he can return to 
work. 

New Orleans jewelers, like other mer- 
chants, took a holiday Monday, April 28, 
to welcome the homecoming of New Or- 
leans troops. 

Advices have been received that W. D. 
Cleary, of the W. E. Taylor Co., enlisted, 
is now on his way home from France and 
will soon resume his position. 

Joseph Lucas, Orange, Tex., made the 
trip with the highway boosters from Gal- 
veston to New Orleans recently and spent 
a few days in the latter terminus. 

Vic Lizana, formerly with the: W. E. 
Taylor Co., has made arrangements to re- 
sume his old position to help out in the 
rush of business during the illness of Mr. 
Taylor. 

W. Pohlman and J. W. Hecker, of the 
Hausmann, Inc., took advantage of the two 
days’ holiday, Sunday and Monday, to 
make a trip to Grand Isle on the Gult 
Coast. They went in their own launch, 
and surf bathing and fishing were enjoyed. 

The Leonard Krower & Son baseball team: 
defeated the Emile Heres, Sunday, in @ 
close game. The score was 11 to 10. The 
Krower establishment closed Saturday 
afternoon to permit employes to participate 
in the opening of the Southern League 
baseball season. The establishment was 
also closed all day Monday for the home- 
coming of the New Orleans troops. 

The D. H. Holmes Co. department store,. 
which has a large jewelry department,. 
showed its patriotism recently in its reply 
to a letter received from a local organiza- 
tion seeking to find jobs for returned sol- 
diers. Across the face of a letter the 
Holmes company received, it replied: “We: 
will give each one a better job, or the same 
old job with better pay, and.be as proud’ 
of him as every member of his family is.” 
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NLIKE Judy O’Grady and the Colonel’s 
Lady, tires are not all alike under the skin. 
There is a fundamental difference between 
Silvertown Cords and other tires, which begins 
with their elegant outside, and goes right to the 
heart of the tire. 









The difference, scientific and structural, is CABLE- 
CORD, and the specially wrapped process of 
building up the Silvertown body. 


A look into the unique construction of the 
Silvertown Tire will delight your appreciation of 
mechanical perfection. 






You will see how cable-cord, a fusion of cord 
and rubber—40 per cent rubber—is made into a 
thong-like cable, flexible yet tough as whip leather. 


You will see how the cable-cord is wrapped di- 
agonally across the breadth of the tire. 






The complete rubber saturation insulates a Silver- 
town against inside frictional heat, which often 
burns up tires on high-powered cars. 


The spiral-wrapped body, sturdy and sinewy yet 
supple, absorbs the jolt and jar of rough roads 
much as a spring coil takes up the shock of a blow. 








Try Silvertowns on your car. You will find it a 
smoother running car, easier to guide. ° 


Then you discover your gasoline goes further; 
and finally your tires last longer. 





Once you ride on Silvertowns, you will always 
ride on the tires with the Twin Red Diamonds :- 
on the sidewall. 


Buy Goodrich Tires from a Dealer 
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George Germain of the E. Bastheim Co. 
js in San Francisco at present, calling on 
the local trade. 

Fred Roth, president of M. Schussler & 
Co. has returned to San Francisco after 
a short trip to New York. 

Harry Harris, identified with the jewelry 
business of Sam Raphael, will open a retail 
store at 249 Powell St., carrying a com- 
plete line of jewelry and diamonds. 

Charles Branstead, formerly representing 
R. Wallace & Sons in California, has 
opened a retail store in Berkeley, Cal., 
where he made his home some years ago. 

J. L. Sale, of Carrau & Green, has been 
confined to a local hospital for about a 
week. It is expected that he will be able 
to resume his duties with the firm in a short 
time. 

W. F. Fulton, manufacturers’ representa- 
tive of San Francisco, left the latter part 
of the week for Santa Barbara for the 
golf finals. He expects to remain in the 
south for a week or ten days. 

L. Mead, Santa Clara, was in San Fran- 
cisco to take part in the meeting of the 
Islam Temple Shrine on May 3. It is ex- 
pected that Mr. Mead will “walk the hot 
sands of the desert” on that date. 

Mr. and Mrs. A. L. Thomas, Newport, 
Ore., are spending the early Spring tour- 
ing the State of California. This week 
they stopped in San Francisco, calling on 
various friends on the way south. 

B. Shemanski, who recently closed out 
his jewelry business at Tonopah, Nev., is 
in San Francisco at present. It is under- 
stood that Mr. Shemanski is planning to 
re-engage in business in Seattle, Wash., be- 
fore long. 

Julius Behrend, optometrist, and Harry 
Behrend, jeweler, both of San Francisco, 
are back from the war after many months 
of service. They have resumed business 
in their former location in the Fillmore St. 
district. 

H. Cohn & Co., operating under the name 
of the Diamond House, 928 Market St., are 
holding a closing-out sale on account of 
the expiration of the present lease on the 
premises. It is understood that they will 
discontinue business at this address. 

H. V. Sweasey, salesman for A. I. Hall 
& Son, is leaving for the Hawaiian Islands 
the end of the month. The trip will be a 
combination of business and pleasure, as 
Mr. Sweasey will spend part of the time 
resting from his work of the past year. 

Herbert Brant, formerly with the 
Alphonse Jeddis Co. of this city,, returned 
April 22 with the 347th Regiment of the 
91st Division, and will resume his associa- 
tion with the E. Bastheim Co. of Los 
Angeles, with which he was connected prior 
to his enlistment. 

J. W. Hutchinson, one of the pioneer 
manufacturing jewelers of Oakland, Cal., 
who retired from active business some time 
ago, has decided to reopen a store there. 
He is located at 1322 Broadway, and will 
manufacture as in the past. His shop is 
equipped with new machinery. 

The meeting of the creditors of John 
Condemi, Monterey, Cal., was held on the 
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21st of April before Judge Bias, referee in 
bankruptcy at Santa Cruz. The trustee sub- 
mitted the first report, which was approved 
by the court. A 10 per cent dividend will 
be divided among the creditors in the near 
future. 

The following out-of-town jewelers were 
in San Francisco during the past week: 
Frank Poole, Marysville; Will Ryder of 
George Ryder & Son, San Jose; W. C. 
Lean, San Jose; Ben Joseph, King City; 
A. S. Miller, Pittsburg; Carl F. Thomson, 
Scotia; David Glickman, Santa Rosa; Geo. 
E. Bangle, Vallejo; L. L. Bridge, Dinuba, 
and A. S. Shaddow, Fresno, Cal. 

A. Isaacs, proprietor of a retail jewelry 
store at 101 Geray St., has reported to the 
police the disappearance of three trays of 
jewelry, valued at $300, from his shop. He 
stated that the loss was noticed after a 
man entered his establishment and pur- 
chased a $10 cigarette case, paying for the 
article with a $50 bill. Mr. Isaacs is of the 
opinion that the jewelry was taken while 
he was making change for the customer. 

A. G. Benard, sales manager of A. I. 
Hall & Son, just returned from Los An- 
geles. Mr. Benard stated that he found 
conditions most favorable in the southern 
office, and announces that Arthur Klingele 
has been added to the sales force there. 
Mr. Klingele has been connected with the 
main office in San Francisco for some years. 
Carl Cole has left the Seattle office of the 
firm to spend a few weeks at headquarters 
getting acquainted with the manner in 
which business is conducted at the main 
office. The first Spring picnic of the friends 
and employes of the company will be held 
on May 4th at Camp Taylor, Marin county. 
The camp is a beautiful spot among the 
redwoods, and the members of the force are 
looking forward with pleasure to the day’s 
outing. 

After apparently recovering from an ill- 
ness of more than two weeks’ duration, 
Miss Myra Treat, daughter of the late 
Walter P. Treat, one of the founders of 
the jewelry firm of Shreve, Treat & 
Ecret, San Francisco, was found dead at 
her home on April 22 by her relatives who 
had been away from the house the greater 
part of the day. Miss Treat was still suf- 
fering from the effects of a recent attack 
of influenza, and it is thought that she took 
a dose of poison in mistake for some tonic 
which her physician had given her. The 
bottle containing the poison was similar 
to the one which held the tonic, and in- 
vestigation led to the discovery that the 
poison had been measured out and diluted 
exactly according to the directions left for 
the tonic. Miss Treat was a great favorite 
in a large circle of friends and her death 
came as a great shock to all who knew her. 
She is survived by her mother and one 
sister, Miss Irene Treat. She was a grad- 
uate of the University of California and a 
member of the Kappa Alpha Theta society. 








Pacific Coast Notes. 


M. M. Lichtenstein, jeweler of Bakers- 
field, Cal., donated a handsome award to 
the person who collected the largest amount 
of money for the benefit of the Day Nursery 
in that city. 

C. A. Dreiss, Chico, Cal., recenty re- 
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ceived word of the death of L. A. Fitzpat- 
rick, former jeweler of Chico, who died at 
El Paso, Texas, after a lingering illness. 
He is survived by a family living at Silver 
City. 

F, L. Vogeli, Jackson, Cal., motored to 
San Francisco a short time ago, bringing 
back his wife and niece, Miss Clarice 
Jeamonod, who has been taking special in- 
struction in optometry. After completing 
her course, she will conduct an optical de- 
partment in Mr. Vogeli’s store in Jackson. 

A few days ago an attempt was made to 
burglarize the jewelry store of G. A. 
Hutaff, Dunsmuir, Cal. Henry Holloway, 
a negro, was arrested on suspicion. He was 
found in the vicinity of the store after the 
plate glass window had been smashed with 
a rock. His arm was cut and bleeding and 
a gold watch was found in the street. 

The new jewelry firm of Pesce & Co. 
located at 33 S. San Joaquin St., Stockton, 
Cal., opened for business on April 18. The 
store is most attractively furnished and the 
stock on display is of the latest designs. 
J. D. Pesce and J. Mangini are the pro- 
prietors of the new establishment. Mr. 
Pesce served in the United States Army 
for several months, prior to his enlistment 
being engaged in business at Reno, Nev. 
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TRADE CONDITIONS 


The trade in this city has nothing to complain 
of in the present volume of business. However, 
the majority of the jewelers look forward to the 
heme coming of the Hoosier section of the Rain- 
bow Division, and see in their return an added 
impetus to sales. The demand for novelty goods, 
beads, white ivory, and fancy leather goods is 
brisk and all lines of jewelry are meeting with 
excellent demand. 


L. L. Bowman, of the I. Groh’s Jewelry 
Co., who was a lieutenant in the fourth 
Loan Drive, and is acting in that capacity 
in the present drive says that his section 
has raised more than in the last drive 
when his division brought in more sub- 
scriptions than any other in the city. 

Among the out of town jewelers in the 
city last week were: W. M. Earhart, 
Hopeland, Ind.; E. W. DeLawter, Ander- 
son; W. P. Cooper, Pendleton; J. F. 
Kiser, Muncie; L. E. Heaps, Sheridan; 
A. W. Owens, Greenwood; E. O. Collins, 
Franklin, and W. A. Buhrman, of New 
Castle. 

Linton A. Cox, who is a first lieutenant 
in Capt. Eddie Rickenbacher’s 94th Aero 
Squadron, sent to his mother here, a small 
gold pendant which bears an inscription 
as quaint as the design, and which is dis- 
tinctly expressive of the ingenuity and 
sentiment of the French people. The 
English interpretation of the inscriptien 
reads, “I love you more today than yester- 
day, and less than I will tomorrow,” but 
in place of the word “more” is a plus 
sign designed with tiny diamonds; and for 
the word “less” there is a minus sign set 
with rubies. Lieut. Cox is now at Mont 
Pellier, but will later return to his squad- 
ron which is known as the “Hat in the 
Ring Squadron.” 
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Is, Solid Gold Case, $127 


No.431—21 Jewe 
HIGH GRADE watch has come to be the 
accepted ideal of the most appropriate gift for 
graduation. 


Its lessons in accuracy are of incalculable value to 
the young man at the threshold of a career and its 
permanence assures a perpetual reminder of the giver. 

South Bend Chesterfield watches such as illus- 
trated here have long been favorites whenever a dis- 
tinctive gift is sought. 

Extra-Thin, gracefully modeled, modern in design 
—+yet built and adjusted to keep as accurate time as 
heavier and less beautiful watches, they fill every 
requirement. 

Thinness secured by a special arrangement of 





design which permits keeping all the vital parts full 
size and strength. 

Finished throughout in a manner that befits their 
superior quality. Encased in beautiful velvet lined 
gift boxes—that add a final touch of elegance to 
your graduation gift. 

A wide variety of case styles and dial patterns 
including our Ivory Finish and perfected ‘‘Da-Nite"’ 
luminous dials. 

For many months we have been far oversold on all 
grades of South Bend Watches. It is unlikely that 
there will be enough Chesterfields to supply the 
demand for graduation. So we advise that you see 
your jeweler early. 


Write us for “A Book of Beautiful Watches,"’ a complete and attractive catalog which illustrates and 
describes the full line of South Bend Watches and shows all the unique case and dial combinations. 


SOUTH BEND WATCH 


COMPANY 


15 Studebaker Street, SOUTH BEND, INDIANA 
For Years Makers of Standard Railroad Watches 
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This advertisement will appear, full page size, in The Saturday Evening Post May 10th. 
Is your stock of South Bend Chesterfield Watches complete? 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tuz 
Jeweters’ Circurar re 
device or pee which they are utilizing in con- 
their business. 


rding any advantageous 

















Knowing the 





Truth About Your Business 





Written Expressly for The Jewelers’ Circular. 














HROUGH the kindness of one of our 
western subscribers, who naturally 
does not wish his name given on account 
of the use of the actual figures of his own 
business, we are able to present the follow- 
ing facts and methods which have given him 
a knowledge of the truth about his business. 
He has experimented with many systems, 
some of which he said took him so long to 
write up that he had no time for anything 
else. 
His present system is simple, easy to 
understand and requires a minimum of 
time to keep up to date. He said: “My 
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records give me full information in forty 
departments. I can ascertain in three min- 
utes how much stock we havé in each de- 
partment at any time. I can check my 
sales tickets and record the cost and sell- 
ing price of a month’s business in an hour, 
and have the totals of gross and net profit 
for the month. I can make a complete 
analysis of my entire business for a year 
in three days, or less, and know what my 
inventory should be, what my gross sales 
were, what my gross profits were, what my 
selling expenses were, what my overhead 
expenses were, what my net profits are, or 
the net losses, if any, in all of the forty 
departments.” 

Any system that will allow the jeweler 
to do that is worth knowing about. That 
is why we are presenting it here. 

There are no complicated books to keep 


and no expensive forms to buy to put this 
system into practice. Five dollars will 
cover the whole extra expenses, while a 
small business may not have to spend more 
than a dollar or two. 

While the jeweler using this system 
divides his stock into 43 separate depart- 
ments other jewelers may consider this al- 
together unnecessary. The fact remains, 
however, that the greater the division of the 
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partment discloses a net loss. It took care 
of about one-quarter of the expenses of the 
business. Our investment being high causes 
the net loss according to our figures. We 
are not good silver merchants and I must 
admit that I am at a loss to determine the 
reason, or to overcome the weakness of that 
department. 

“The great benefits I expect to derive 
from the continuation of this system is from 
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stock the more truth will be found about 
the business. In remarking about this our 
subscriber said: “This is the second year 
that we have been able to get an analysis 
of our business that is disclosed by the 
tables given you. The thing that confronts 
us now is how to profit by the mistakes 
that are disclosed. I think I can say, from 
the records of the business that I am a 
fairly good watch merchant. My optical de- 
partment is successful. I am in a measure 
a fair diamond merchant, although this de- 


the truths it discloses. I know where every 
department stands, I know the relation 
each department bears to the whole busi- 
ness, and to each other. J know the weak 
departments. These are being watched 
carefully, they are being developed and ex- 
ploited in a manner that should strengthen 
them and place them on a paying basis in a 
very short time. 

“I do not believe in keeping ‘star board- 
ers’ in stock. Every department should be 
making me a profit, not’a loss. The losses 
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“The country never was more in need of its 
workers than it is now. It will use all the 
workers it can get.” —Elbert H. Gary, Chair- 
man. of the Board, U. S. Steel Corporation. 














Returned to 
industry 





ND Judge Gary adds that the steel industry is taking 
men back just as fast as they are discharged from the 


military service. 


What is true of the steel industry is true of all industry. 
High wages and prosperity are here to stay, despite reports 
of temporary unemployment. 


Thousands of soldiers and sailors, never out of their home 
towns before the war, are now world travelers. As their 
outlook is broadened, their appreciation for articles of real 
merit is greatly increased. Simmons Chains appeal to these 
new buyers because of their dignity and grace. 


Industrial workers began buying Simmons Chains in large 
quantities during the war. Good wages brought them into 
the market for a product whose workmanship they had 
always admired. Good wages will keep them in the market. 
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eat into the profits the profitable depart- 
ments are making for me. I can’t afford to 
make profits and then lose them. It is hard 
enough to make profits these days without 
having a handicap hung upon them.” 

The reasoning of this jeweler is sound. 
Every department should make a net profit 
for the business, or, at any rate, the losses 
on any line that has to be carried to make 
the stock complete should be reduced to the 
very lowest figure possible. 

It is only by knowing which lines are 
paying and which are not that the jeweler 
can manage his business to the best advan- 
tage. This system tells him the truth about 
his business. 

The addition of this system to his book- 
keeping need not interfere in any manner 
with his regular bookkeeping system. It 
will not change his stock-keeping system if 
he has one. The system is merely a little 
additional accounting, which in the end 
amounts to a close analysis of the busi- 
ness. It can be incorporated with any 
bookkeeping system if the jeweler so de- 
sires. 

“T keep my stock record by the card index 
system on cards 4 x 6 inches ruled in reg- 
ular ledger style,” said our subscriber. “I 
have for convenience placed eight lines un- 
der the one index card. These are num- 
bered 00 to 08, for card goods; 10 to 18, 
chains; 20 to 28, rings; 30 to 38, silver 
plate; 40 to 48, Sterling. For convenience 
I have mixed in other lines, but my aim is 
to keep kindred lines together. I keep the 
records in a box file, 7 x 12 inches that fits 
conveniently in the safe. I find this file 
very convenient for keeping other matters 
before me, for instance, I have a card in- 
dexed “Calendar.” On this I keep memo- 
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period, when the analysis is made and the 
records written up.” 

The sales ticket used by our subscriber 
is the ordinary cash register ticket. On this 
appears the consecutive number of the 
ticket, the date, whether charge or cash 
sale, the department number and the stock 
number. This gives the cost price. On each 
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which should be kept in a separate com- 
partment from the cash sales slips. 

The stock record cards appear as in Fig. 
2 and 3. Fig. 2 shows the front of the 
card and Fig. 3 shows the reverse, or back 
of the card. On the front are kept the 
inventory and purchases for the year. On 
the back the sales for each month appear, 
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card where there is a charge sale recorded 
the name of the purchaser is placed to 
facilitate entering the charge against the 
proper person. 

It is not necessary to have a cash register 
to carry out this system. Ordinary dupli- 
cate sales slips will serve the same pur- 
pose, or plain squares of paper may be used 
instead of either. In Fig. 1 we indicate 
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randa of bills payable, with the due dates, 
etc, thus having before me bills that are 
to be paid, discounts, etc. I have another 
index for addresses, another for advertis- 
ing memoranda, etc. Back of the index 
cards we have a compartment divided into 
eight compartments where we allow the 
sales tickets to accumulate for the monthly 


how a small square of paper can be made 
to contain the original record from which 
the entries are to be made. 

If the squares are used it would be a 
good plan to have two colors, one white, 
the other some tint, the tinted slip to be 
used when a charge sale is made. This 
would facilitate handling the charge slips 


both cost and selling price being given. 

The dotted lines indicate where the 
jeweler cuts away a part of the card to 
allow the number of the next card to ap- 
pear. Note that the whole nine cards are 
shown in Fig. 2. The cards are laid one 
on top of the other, just as they would lay 
in the file box. In front of these cards the 
series numbered 00 to 08 are placed. Back 
of them the next series numbered 20 to 28 
are placed, etc. 

Fig. 4 shows the manner in which the 
expenses of the business are divided so as 
to secure “Selling Expense” and “Overhead 
Experse.” A mere reading of the items in 
this illustration will show, without any fur- 
ther explanation, the manner of securing 
the data and the items that are included in 
these items. 

Our subscribers found that his expenses 
for 1918 were as follows: 

Selling Expense, 20 per cent. 

Overhead Expense, 25.7 per cent. 

These are found by the usual percentage 
process, using the total amount of selling 
expense and the total of the annual sales 
as a basis for the first item, and the over- 
head expense and the annual inventory as 
a basis for the other. 

Having determined these percentages it 
is now only necessary to make the neces- 
sary calculations to find out which lines 
are making the profits and which are not. 
The analysis of the business of our sub- 
scriber for the year 1918 is given in the 
table in Fig. 5. It will be noted that there 
is a small error in the total amounts, as 
given, due to the fact that the percentages 
given, 20 and 25.7, respectively, are only 
accurate to a degree. To secure the abso- 
lute figures to a cent it would be necessary 
to work out the percentages to a long line 
of decimals. This is not necessary as the 
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Give Your Windows 


a Chance to Help 
Sell Your 


Merchandise 


Goods Well Displayed Are Half 
Sold—This old saying was never 
so true as now. Your show win- 


Kawneer dows should pay your rent. Are 


StorE FRONTS your windows making good? 





Let us show you how a specially designed Kawneer Front will 
draw buyers to your store. Write today for Portfolio of Designs 


Kawneer Mfg. Co., 1308 Front St., Niles, Mich. 
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Have Solved Your Wrist Watch Troubles 


, sure of always getting ma- 
® ® ® < il $ @ terial for repairs 
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that we have given them a 
part of our own name and 
therefore our personal en- 
dorsement. 


We carry the above material 
for ALCO LEVER wrist 
movements always in stock. 
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Write for our Catalogue containing these movements, mailed to Retail Jewelers only on application. 


165 Madison Street 


. Between Fifth Ave. and La Salle St. 
Over Childs New Restaurant, 
Second and Third Floors. 


Chicago, Illinois 





C (THE HOUSE YOU CAN'T FORGET} 


Wholesale Jewelers and Opticians. 
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figures obtained with the shortened percent- 
age are accurate enough for the purpose 
intended. 

In explaining the expense items, our sub- 
scriber said: “Of course, you will under- 
stand that on our books we have some of 
these items sub-divided. Take advertising 
as an instance, this is divided into ‘Win- 
dows,’ ‘Newspapers,’ ‘Scheme,’ etc. 

“We charge our repair department with 
every cent it makes for overhead expense, 
disregarding percentages or actual costs al- 
together, thus wiping out the account each 
year. This is perhaps not technically cor- 
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fecting this system and am satisfied with 
the results I am getting from it.” 


(Epitor’s Note—We would like to have readers 
discuss this system and tell us what they think 
of it. We will be glad to print the criticisms 
that are most enlightening to the trade.) 





A Few Reminders 





THE following may act as a reminder of 

things you know are important, but 
that which you may have neglected lately. 
Just check over the list and remember that 
each item, hint or suggestion has an im- 
portant bearing on your business. 


Have you gone over insurance, fire, 














rect, but it answers our purpose. Some burglary, theft, plate glass policies lately, 
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years the overhead charged to this depart- 
ment may be high, others low. In 1918 we 
charged the surplus, $905.29 to overhead. 

“We figure that the repair department is 
a service department, occupying very valu- 
able space and requiring the services of 
everyone, from the janitor to the boss. We 
therefore take all the receipts, deduct the 
cost of mechanics and materials, etc., and 
find the amount which is left. This is 
charged to overhead and reduces the over- 
head expenses that much on the rest of the 
business.” 

In discussing the system our subscriber 
said: “I have been reading for years about 
turnovers, mark-ups, cost of doing busi- 
ness and all these terms without being able 
to find out their true value to the jeweler, 
just because I did not know how to figure 
them out. I believe there are many other 
jewelers in the same fix, perhaps 90 out 
of every 100. I have worked for years per- 


and have you a record of dates when they 
expire? 

Have you removed soiled, torn, shoddy 
looking price tags from your goods lately? 
Nothing makes such a poor impression on 
trade as to show an article of intrinsic 
value with a dirty price tag. 

When did you last take inventory of 
numbers which are not moving? Find out 
why they are not selling and reduce, if 
necessary? 

Can you recall comparing the price you 
ask for your staples with the price asked 
by competitors? If you are too high, find 
out why. If too low, investigate. 


D° you make it a point to look over the 
lines of all visiting jewelry salesmen 
and do you realize this is the best way to 
keep posted? 

Have you taken pains lately to explain 
the merits, manner of marketing, process 
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of manufacture and other inner details of 
the goods you sell to your clerks? 

When did you last say to errand boy, 
clerk, engraver, cashier or other helpers, 
“Well Done”? These people are but hu- 
man and delight in an occasional “pat on 
the back.” 

When did you last “go over reserve 
stock, dig under counters, inspect the con- 
tents of hidden trays, or ‘root’ in the 
corner of the old safe?” Ofttimes hidden 
dollars and slow moving stock will be un- 
covered and it takes but a few hours on a 
rainy morning or a dull evening. 

Have you taken personal inventory, ex- 
ercised, taken a vacation, or dropped a coin 
in the beggar’s hat lately? All these things 
are human and help. 


Hew much do you owe, or what is owed 

you? Also are your taxes, personal 
insurance and income tax paid? Once the 
above is given the attention it deserves, 
you will sleep better and take relaxation 
more naturally. 

Do you read THe Jewevers’ CIRCULAR 
thoroughly every week from cover to 
cover? Do you send for new catalogues, 
and in other ways post yourself regularly ? 

Do you clip and file interesting adver- 
tisements, so you can have something for 
an inspiration when next called upon to 
write a difficult ad or “boost” your busi- 
ness? 

Have you examined locks on the doors, 
casements, transoms and other protective 
measures and do you cultivate the good 
will of the policeman on your beat? 


HVE you examined the texture and 
quality of your wrapping paper, 

boxes, jewelry cards and twine lately? Is 
it better or poorer than it should be and 
are you saving or losing. money on these 
necessaries? 

Do you keep a record of “goods asked 
for and not in stock?” 

When have you last taken a vacation or 
given one to a deserving helper? 

When did you last charge off a certain: 
sum for depreciation, inspect the P. and L. 
column and in other ways look your losses 


square in the face? 

B° you value and make your clerks 
value, the importance of “sales by 

suggestion?” How much business can you 

trace to this? 

Do you make it a point to use the latest 
labor-saving devices, in store, shop, work- 
room and in your home? 

Do you realize, deeply, the modern rush 
of business that the latter is still conducted 
by the golden rule?—B. J. May. 





A “Victory” Display in Gems 





A VERY unique display was made re- 
cently by S. & N. Katz, Baltimore,. 
Md. It showed a soldier, a sailor and 2 
marine in happy and smiling embrace set im 
a frame of precious stones valued at $100,- 
000. There were in the piece 4,089 dia- 
monds, 484 platinum tips, 790 blue sapphires, 
720 rubies. The greeting, “Welcome Home 
Our Heroes,” arranged above and below 
the fighters, was also designed in gems. 
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TELLS TIME IN THE DARK 


E $ KA 


' ALARM 


Hands and num- 
erals treated with 
e radio-luminous 
material. Stands 
six inches high. 
Nickel case. Big 
bell in the back, 
loud and clear. 


Fully Guaranteed 


$1.95 


Each 





ESKA MFC. CO., BALTIMORE, MD. 


For the convenience of dealers In Greater New York, we 
maintain an office at 9 Malden Lane. 























Old and Tried Standard Jewelry System 
Devised by BENJAMIN F. COFFIN 


This SYSTEM is now in operation in representative jewelry 
ome in all sections of the country and is adaptable to any size 
usiness. 


Testimonials on the advantages of doing business under this 
method will be furnished on request. 


SHOWS AT A GLANCE 


Merchandise in stock; Merchandise costs; Merchandise profits; 
From whom goods purchased; How long in stock; At what price 
goods were sold, and includes the Coffin Watch Record System, 
and is a valuable 


Buying and Selling Guide 


This jewelry stock record consists of one expansion loose leaf 
binder for permanent use. 


40 High Grade leather index tags stamped in gold letters, and 
400 loose leaves, both sides ruled and printed on buff record 
ledger paper,—Size of leaf 8'4x13%. 

400 leaves will record a stock investment up to $50,000.00. 


THIS COMPLETE EQUIPMENT 


Including instruction sheets, delivery charges prepaid, 


$2'7.50 


Additional leaves supplied at $2.00 per Hundred. 


B. F. Coffin Jewelry System Co. 


725-733 South La Salle Street Chicago, Illinois 








Mr. Coffin is the author of the Keystone series, “Foundation 
of Intelligent Merchandising,” and is efficiency expert and 


confidential advisor to leading jewelers. 








Hall Clocks 


We offer for early delivery an 
unusually large assortment 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 


or 
Westminster and Canterbury 
Chimes on seven tubes 


or 
Westminster and Whittington 
Chimes on nine tubes 
in Period design cases-in both 
Bungalow and full size 
CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
No. 204 Exposition, 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacifie Coast Rep., A. I. Hall & Son, 150 Post St., San Francisco, Cal. 
















Make Your Show Windows Pay Your 


Many Sales are made on the Sidewalk 


Rent 
Window Display Fixtures 


A Wonderful set of Patented Interchangeable Window . Display Fixtures 

for displaying Jewelry, Bric-a-Brac, Clocks, Silverware and Etc. Set will give 10 
‘ears Good Service in effective trade pulling window trims. 

The Fixtares you see above are only a very few of the designs that can be 
set up with the full set, besides hundreds of standard fixtures can be set up. 

Made of Oak, ‘Veathered Finish. The slabs are covered with Black, Purple 
or Green Velvet. . Set is put up in a Hardwood Hinged Lid Storage Chest, a” 
good pluce to keep the extra Younits not in use. There are thousands of sets in 
daily use. 
No. 11 Set has 100 Interchangeable Younits For Large Windows, $28.60 
No. 11% Set has 46 Interchangeable Younits For Small Windows, $16.50 


Send for catalog. Established 39 Years. Order direct or thru your Jobber. 
The Oscar Onken Co. 4550 Fourth Street Cincinnati, Ohio,_U. S. A. 


IN THIS CHEST = 


Fixtures set up without the aid of a 








© MEDAL and BADGE MFG. C0. 


Manufacturers of Liberty Rings, 
Club and Society Emblems, also 
Society Jewels for the Trade 
Send for our new class pin 
catalogue 

16-18 MAIDEN LANE, 
NEW YORK CITY, N. Y. Pat. April 16, 1918 














NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 


WHITE AND ALL COLORS 


Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 
112-114 Bleecker Street 
Myron B. Levy Co., Inc.,** "New vork 
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Storekeeping Department. 
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Don’ts for Salesmen 





gall be always looking for shutting- 
up time. 

Don’t waste time by doing unnecessary 
work. 

Don’t be too important to do insignificant 
work. 

Don’t forget that courtesy is a necessary 
attribute to anyone dealing with the public. 

Don’t make a practice of being late; each 
five minutes after the hour for six days a 
week means a loss of three whole work 
days a year. 

Don’t think yourself above asking ques- 
tions for information. 

Don’t overstate the facts in your adver- 
tising; advertising that establishes good- 
will and confidence is the kind that builds 
for the future. 

Don’t offer customers a cheaper article 
than they inquire for. 

Don’t sell an article you have no con- 
fidence in. 

Don’t hesitate to take your job seriously; 
if you do, someone else may take it from 
you. 

Don’t leave valuable articles on the 
counter unguarded; the customer will ap- 
preciate being relieved of responsibility. 

Don’t fail to make a note of cash items 
in or out directly they are received or paid; 
the short time it takes at the moment is 
amply repaid in the saving of mistakes. 

Don’t get the appro. parcels habit; the 
stock is there to sell, not to decorate the 
shop. 

Don’t deprecate the customers’ tastes; 
sell them what they want without regard 
to your own personal preferences. 

Don’t blame the war for everything; it 
is surprising how far enterprise will carry 
you, even in these times. 

Don’t run down your competitor’s goods; 
don’t despise the man, either. 

Don’t trade for yourself on the sly; “if 
you work for a man, in Heaven’s name 
work for him,” as Hubbard said. 

Don’t trust your memory; keep “stock 
wanted” notes, and keep them up to date. 

Don’t have littered counters and untidy 
counter-cases; if you must work on the 
counter, keep the litter in a large tray 
which can be removed should a customer 
come in. 

Don’t dress windows and cases with elec- 
tric light bulbs touching glass or glass 
shelves. 

Don’t have steamy windows in Winter; 
a very slight rub with glycerine is a good 
preventive, but it holds the dust. 

Don’t have vacancies in window trays; 
fill up with goods or a neat “sold” ticket. 

Don’t hesitate to ticket unusual articles 
with names and uses; study Miss M. A. 
Smith’s remarks about this in the bibolet 
for November last. 

Don’t mark hollow articles “Solid Gold” ; 
say ct. if it is—The, Commonwealth 


Jeweler. 

Robert E. Meehan, Norborne, Mo., has 
been succeeded by the Meehan-Tassaro 
Jewelry Co. 








THE JEWELERS’ 





CIRCULAR 








Little Systems 
and Records 
for Jewelers 








Written expressly for 
THE JEWELERS’ CIRCULAR 




















MANY retailers suffer big losses at 

times simply through sheer careless- 
ness in examining precious stones which 
are brought to them by customers for re- 
mounting, etc. Very often a customer will 
bring to the home town jeweler a diamond 
ring, the back of the stone being covered 
with soap and dirt. The jeweler does not 
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occur. merely on account of -the ‘retail 
jeweler’s failure to examine stones care- 
fully which are brought to him, were men- 
tioned in a very interesting article by 
Julius Wodiska in the issue of THz JEwEL- 
ERS’ CrrcuLtar, Mar. 19. Mr. Wodiska, 
in a further endeavor to help the retailer 
and to avoid misunderstandings, has de- 
vised a little order form for retailers as 
illustrated on this page. This may be 
printed inexpensively. Its size should be 
about 5 x 4%4 inches, which makes it con- 
venient for filing. 


After the line, “We have shipped today 
by,” should be mentioned the method of 
transportation (by registered mail, express, 
etc.),.and a description of the articles for- 
warded. For instance, one ring containing 
three diamonds, one. bar pin containing 14 
diamonds. 

There is another line on which proper 
instructions may be given to the manufac- 
turer as to mounting, remounting, etc. 
Leave the line giving the desired instruc- 





ORDER FORM 
JOHN BROWN & COMPANY 


Jewelers aren 
576 Main Street, New York F Stn f 


CORPO H OHHH OREO HEHEHE EH EE EEE EEE HEHEHE EHH HEHE EEE HEHEHE EE EEE EEE EEE EEE EEE OEE EEE EEE EEEE Ee eEeeeEeeeee® 
CPPCC Oe H HOSE EEE HH ES SHEE EE EE HEE EHE HEHEHE THEE EEE EEE EEE EE EEE EEE HEHEHE OEE eee eeeeeeeesesesseeses®e 


CPPCC O HOHE HEHE EHH HEHE EE HE HEHE THEE EEEE HEHEHE EHH HEE EE EHH EHE HEHEHE EE HEHEHE EEE EE EE EEE E EEE EEE EEE SESE EEEEEEeeS 


PR rs venwriscnecdovecncte wuss 19 Order No.....,...000.646 mead 
Hamme of smmmbeetawer 2... 0... ccc coscsccsscsccecsesecacscescphes daebaabins Milde ee 
We have: shipped to you to-day: By =... 0654005 deeesecscoddeneddicedc bbe stig, Je ee 
TO We THOOMORES ... 5c cccccae To be remounted.............. For design and estimate.............. 
WN ONE cei certo sncisgesventwexetssex QUINN i i LAER 
Comgition:.cf- Gtomen. 06 articles: 60088... ..6035 50 6.5 ccciececscuavedee ters Uueetbee tiki ene 
ENG a 6.5.6 6 6:0:s.0b.50.0.b:6:5 4.0556: e 0:0:6 0\s:0: 5.5010 sio.to.s o-gesialecai aig alain adhe Ste majeke; doe dala es atana at ee 
I vio 6is6:esind 6s ced tcnss acest ceen venesedsecesbomea@naeswuceneescieateieaaas He 











FORM TO PREVENT MISUNDERSTANDING WHEN DIAMONDS, ETC., ARE SENT OUT FOR REMOUNTING 


take the pains to wash this off in order to 
examine the stone carefully before send- 
ing it out for remounting. The result is, 
when the manufacturer subjects the stone 
to careful washing and inspection, he finds 
it contains a flaw or perhaps is chipped. 

The stone is sent back to the retailer 
who turns it over to the customer. The 
latter refuses to accept it with the declara- 
tion that it is not his stone. “There was 
no chip in the stone which I gave you,” 
he insists. The jeweler has acted con- 
scientiously, and rather than suffer the 
annoyances of unfavorable publicity com- 
plies with the customer’s demands for an- 
other stone of better quality, or perhaps 
thinks the manufacturer is to blame. 

A little preliminary precaution would 
obviate all this. It is regrettable but true 
that dishonest persons often take advan- 
tage of the jeweler’s indifference to mat- 
ters of this kind. Many practical instances 
of the numerous misunderstandings which 


tions uncrossed out, and draw a line 
through the others. For example, “To be 
mounted into a brooch similar to your 
stock No. 8742.” 

After “Quality” might be written, for 
instance, “Platinum.” After “Condition of 
stones or articles sent” might be inscribed: 
“The center stone in the ring has a slight 
chip and the 14 diamonds are not all of 
uniform size or color.” 

The initials of the “Examiner” are then 
placed on the line below. 

After “Remarks” a request might be 
made to “Give credit for the old metal,” 
or any other desired instructions. 








On April 20 Policemen Parent and Clow- 
ing caught two men in the store of Rahm 
& Will, Iron Mountain, Mich., as they were 
taking watches out of the window after 
having forcibly gained entrance through a 
window in the back room. They are now 
in jail awaiting trial. 





Silas says: “I keep so busy, Seth, I forget I have no umbrella for the rainy day.” 
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E The Right Word, 
and the Right Argument 


the Right Phrase 





Compiled expressly for The Jewelers’ Circular by A. E. Edgar, Author of “How to Advertise a 
Retail Store,” Etc. 




















(Continued from issue of April 23.) 


Gems—Precious stones; value; worth; 
perfect; of the first water; jewel; brilliant; 
treasure; choice; rare; priceless; costly; 
worth its weight in gold; precious as the 
apple of the eye; long may such goodness 
live; the acme of perfection; free from im- 
perfection. (See Diamonds, Pearls.) 

There is nothing so attractive as beauti- 
ful gems; bright and sparkling gems are 
always a pleasure to look at; fascinating 
as the ancient lore of the emerald (ruby, 
sapphire, diamond, etc.), it is not a bit 
more so than the beautiful specimens which 
we have recently acquired and now offer to 
our clients. 


Graduates—Student; alumnus; debut- 
ante; class; professor; class pins; class 
rings. 


Remember the graduate with something 
lasting; with some rare piece of jewelry. 
In selecting commencement gifts, why not 
commemorate this event, one of the most 
notable in your child’s life, by choosing a 
diamond. 

(See Gifts.) 

Jewelry—Glittering trinkets; glint of 
gold; exclusive; modish; intrinsic value; 
ornamental; effective; pleasing souvenirs; 
faddish ; novelties; dependable; remodeled ; 
dainty and graceful; of distinctive good 
taste and good value; of indescribable 
beauty and remarkable charm; there’s a 
charm about our jewelry that is indescrib- 
able; there’s a grace of design, a sense of 
good taste that appeals to the eye and 
judgment. 

Extremely graceful adornment for Mad- 
am’s neck; to add a fascinating charm to 
milady’s new fall attire; you'll need some 
new jewelry trinkets to set off your new 
attire; a pretty woman adorned with hand- 
some jewelry makes a combination that is 
doubly attractive; jewelry of brilliant 
beauty for the gentlewoman; gives distinc- 
tion to the wearer; a woman of refined 
taste and intelligence knows the force of 
its attraction; the social leader helps to 
maintain her position in society through her 
personal adornment, in which jewelry is a 
very prominent feature. 

Personal jewelry; an indispensable part 
of a woman’s dress. 

Art and poetry have always had some 
of their highest forms of expression in jew- 
elry and precious stones. The creations of 
the twentieth century prove this time-hon- 
ored rule in an almost absolute perfection 
of design and workmanship. _ Discriminat- 
ing patrons are demanding now, more than 
ever before, distinctive designs bearing the 
impress of individual thought and refined 
hand-workmanship. It is the only thing 
you buy to wear that doesn’t wear out. 

For men only; to please the men; the 
correct jewelry for every occasion; a man 


prizes a few things and keeps them a long 
time; have paid special attention to the 
tastes of men; profanity preventives; gold 
collar buttons. 


Kodaks—(See Cameras.) 


Leather goods—Indispensable; service- 
able; practical; finish; colors; leathers; 
frames; trimmings; locks; linings; pock- 
ets; dainty; dressy; fashionable; conven- 
ient; ornamental; innovations. 

An exposition of fashion in leather 
goods; useful and ornamental objects of 
leather; a particularly smart, dressy purse; 
dainty little things, just large enough to 
hold a purse, card case and handkerchief; 
the leathers have taken on a softer, mel- 
lower, daintier finish; gift articles of 
leather. 

Stop before our counters, where we show 
all that is new from the shops of the 
leather workers. Few are to pass on with- 
out opening their purses, for here are pock- 
etbooks, handbags, card cases, more enticing 
things than we could describe in an hour. 
With something among them all to suit 
the purpose and the sum you wish to spend. 

Leather goods for. men; exclusive pieces 
that cannot be duplicated again in a hurry; 
the kind the men like to carry; practical, 
serviceable, handsome articles that are. a 
part and parcel of the man’s daily life; 
things he has recourse to often; that be- 
speak his position in life. 

Mourning Jewelry—A strong appeal is 
made to the esthetic sense in which the 
ornamental singularly lends itself to the 
dictates of good form. 

A beautiful line of jet jewelry that is 
unsurpassed in variety or value. 

New Goods—Newest novelties are here; 
ready now for business; first glimpse now 
of some of the styles and designs that won’t 
be shown generally until later; now show- 
ing designs most stores won’t be showing 
for several months to come; every possible 
want has been carefully looked after; 
everything that fashion tavors is here. 

We are splendidly ready for the early 
buyer; at no store has been gathered such 
a wonderful array; our stocks are as good 
as our best energies, ability, knowledge and 
experience can get; to show something a 
little newer, a little different, a little better 
than others, is our hobby. Keep in mind 
that we do not admit to our stocks anything 
that we cannot recommend. 

Optical—Vision; near sighted; far sight- 
ed; correction; lenses; crystal clear; flaw- 
less; proper focus; prescription; careful 
attention; trustworthy advice; 
testing; careful fitting; expert grinding; 
diagnosis; specialist; graduate optometrist; 
professional attention; practical optician; 
glasses; right fitting; securely fitting; com- 
fortable fitting; scientifically ground; prac- 
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tical experience; thorough examination: 
frames; skeleton; durable; comfortable: 
light; strong. : 

All diseases of the eye diagnosed without 
the aid of drops. 

We have taken a thorough course jn 
optics, as much time as any dentist spends 
in studying dentistry or a lawyer spends in 
studying law. - 

You may not know that you need glasses; 
let me look into your eyes; be sure your 
eyes are right; it is a duty you owe to 
yourself; don’t trifle with your eyes; peer- 
less beyond all our other possessions is the 
eye-sight; better save your sight when you 
can. 

Does the sun hurt your eyes, better let 
us examine them; come to us for any eye- 
sight truoble; I may be able to give you 
much comfort; thousands of people suffer 
from headaches due to eye strain; glasses 
will aid you; the right lenses do more 
than assist the eyesight; they relieve 
headaches, correct nervous disorders and 
help obscure ailments of other kinds; tired 
eyes, headaches and other ailments are 
often cured by correctly fitted glasses; 
guard your eyesight by having them ex- 
amined at the first sign of weakness or 
strain; some incur the grave risk of losing 
the sight by neglecting nature’s warning; 
your eyes may be simply tired, or they may 
need glasses. Let us assure you by an ex- 
amination. 


If you will wear glasses when your eyes 
first complain it may only be necessary to 
wear them at close work; if you allow them 
to go too long you will have to wear them 
all the time; many persons are prejudiced 
against wearing glasses and sometimes posi- 
tively refuse to use them when they are im- 
peratively needed; it is the condition of the 
eye and not age which determines whether 
we should wear glasses or not; a contest 
with age is hopeless and it is the part of 
wisdom to yield gracefully to the first sum- 
mons to surrender; one always looks more 
intellectual when wearing properly fitted 
eyeglasses. 

Pleasure and comfort of right fitting 
glasses; good to look at, better to look 
through; ill-fitting glasses may be avoided 
by having us fit them; we take great pains 
to fit the face as well as the eyes of the 
wearer; more comfort as well as better 
vision. 

Glasses selected at random often do more 
harm than good though apparently helping 
the eyes; glasses selected by ordinary meth- 
ods and tests which “seem to suit exactly” 
at first, prove most injurious and often are 
the cause of permanent injury to the eyes. 

We have made a special study of artistic 
adaptation of glasses to facial features. We 
have all the latest scientific appliances for 
examining the eyes. All the risk is ours, 
all the relief is yours. 

The backward child may merely have de- 
fective vision; a child’s eyes should be ex- 
amined for defect whether any weakness 
appears or not, if glasses are needed we will 
advise, if not we will say so. 

It costs little to have the eyes tested; 
it may cost a great deal if you do not have 
your eyes tested; we charge moderately for 
our knowledge and experience; don’t cheat 
your eyes and think you are saving money. 
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If your glasses are broken we will give 

u quick service on repairs; we can re- 
place at short notice any lens that is 
proken. 

Bifocal; invisible, smooth unbroken sur- 
face; without crack or line; combine read- 
ing and distance glasses in one frame; lines 
of division and other uncomfortable fea- 
tures that are confusing to the sight in 
the old-style bifocal glasses are done away 
with; don’t bother with two pair of glasses, 
bifocals will serve for reading and distance. 

The Windows of Your Soul; your eyes 
give you all you possess. To them you owe 
the memory of a mother’s kind face, a wife’s 
loving look, and babyhood’s sweet smile of 
innocence. 

To them you owe the joy of living, of 
Nature, God’s own creations, in their many 
vicissitudes and moods. The Spring, when 
all the world is reborn, and skies are azure 
blue; while beneath them the Earth and 
trees burst forth in all the glory of their 
freshly and delicately tinted greens. The 
Autumn, when the shee of a September 
sun is on the landscape, when Nature decks 
herself in her bewildering carnival dress of 
gold, brown, scarlet and green. 

To them you owe the flowers. To them 
Youth owes all her joys. To them Old Age 
owes her wisdom. To them you owe your 
Friends; it is by the reflected thought from 
your own “windows” that you repel or at- 
tract those about you. 

Your eyes are the mirror of your soul, 
to them you owe EVERYTHING; without 
them all would be blank. Worldly wealth 
sinks to the plain of mere drivel, NOTH- 
ING, when compared to these Priceless 
Possessions—and yet sometimes they are 
neglected. 

Opera Glasses—useful ; ornamental ; nec- 
essary. 

How nice to see clearly one’s friends in 
the house; bring the expression of the face 
of your favorite star within conversational 
distance; half the pleasure of the play is in 
seeing the minor features and the facial 
expression clearly. 

Pearls—superb luster; perfectly matched 
in shape and size; sound pearls; delicate 
tints; gorgeous splendor of their luster; 
color; as spherical as miniature billiard 
balls; evenly shaped. (See Gems.) 

This gem of romance and mystery is the 
most precious and desired of all. 

A string of pearls is like a perpetual 
poem. 

It is like a trill of notes from some belled 
throat of some sweet singer of the forest, 
a perfect blend of holy beauty. 

Pearls add to a diamond’s beauty. 

Artificial indestructible pearls; their con- 
tour lends itself to suitable graduation in 
size; they have the silky lustrous sheen 
that has made the pearl a favorite with 
the women. 

Genuine pearls are far too expensixe for 
the average person, but the magic of mod- 
ern chemistry has produced a pearl bead 
which is inferior to the genuine pearl only 
in hardness and durability. 

Precious Stones—(See Diamonds, Gems, 
Pearls, Semi-Precious Stones.) 
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Phrases—Especially interesting items. 

New goods in bright array. 

Innovations that court widest interest. 

Bits of art from Japan. 

Carved ivories from the jungles of 
Africa. 

More desirable lines than ever. 

Every item a fighting argument. 

A poor article is no bargain at all. 

Exclusiveness is the word that charms. 

Quality never loses its charm. 

Quality is our watchword. 

The home of honest jewelry. 

This store’s policy is to satisfy. 

When you trade here you get what you 
believe you are getting. 

You need not buy because you look nor 
keep because you buy. 

Cold type cannot do justice to these mag- 
nificent offerings. 

The variety of appropriate holiday novel- 
ties is astonishing. 

Accept our invitation often, walk in and 
around. 

What you get for your money is as im- 
portant as what you pay. 

One could not wish for a fairer assort- 
ment than we are showing. 

Bought for a life-time they must and 
should be right. 

You cannot become an expert on jewelry 
but you can deal with a house that sells on 
honor. 

We are always planning and thinking 
how to make our store the most interesting 
spot in town. 

When you buy what’s best, you need buy 
but seldom; when you buy what is cheap 
you're buying all the time. 

In preparation for the demand we have 
assembled in our jewelry stocks much the 
largest and finest showing we have ever had. 

We want you to see these goods and there 
isn’t a doubt you'll take pleasure in looking 
around. 

Prices—moderate; unexpectedly low; 
very tempting; startling; modest; ex- 
tremely small; real economy; beyond 
belief. 

Prices are irresistible; spell economy; a 
snug saving; always at the lowest; helpfully 
priced; prices lessened; a price revision; 
some interesting under-pricings; prices to 
help your bank account; we offer distinct 
advantages in price; not excessively costly; 
under-priced; every price fair for what it 
brings; prices in every instance will be 
under value; maximum of quality and 
minimum of price. 

Our prices are in every instance as low 
as dependable jewelry can be bought for; 
in many instances hardly more than the 
assay value of the materials is left; for folk 
with limited means yet not satisfied with 
anything but the best; little luxuries priced 
as low as if they were necessities; so small 
as to be decidedly deceiving as to the 
character and quality. 

The first thought on seeing them is of 
wonder that they can be sold for such 
trifling prices; (reasonable prices). 

The price is wonderfully less than you 
would imagine for such excellent values. 

If these prices are not sufficiently low to 
stimulate curiosity, come down and _ see 
how much lower they are than usual. 

We don’t say our price is below real 
value. 
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This is a special price which we cannot 
promise to maintain after this lot is gone. 

The style illustrated is priced at $4 but 
there are others, numerous others which 
you might prefer at $2 and up. 

That’s why we can say come and buy 
jewelry here of unquestionable merit as 
low as, if not lower than you can buy them 
elsewhere where the guarantee of perfect 
satisfaction is lacking. 


Quality—high grade; no better value; 
unquestionable value; trustworthy; sub- 
ject to every test; choicest excellence; un- 
matchable. 

Let quality come first in buying; quality 
costs us more but it holds our trade; 
variety in everything but quality; that the 
best is cheapest. is realized by all; absolute 
value an inseparable feature of each trans- 
action; if others charge less it’s because 
ours is better; not a bit of cost put on 
them but shows perfectly; you can see the 
quality in everything we sell; you can de- 
pend upon everything we show you; values 
extraordinary; thoroughly reliable. 

Costly or moderate, useful or ornamental 
this store will provide the best. 

The faddish jewelry, the modish kinds, 
the sorts of sterling quality. 

Quantity—magnitude; importance, vol- 
ume; mass; abundance; astonishing; in- 
credible; marvelous; gigantic; profusion; 
ample. 

Multitude of articles; thousands of dol- 
lars worth; hundreds of charming designs; 
glittering trinkets by the thousand; par- 
ticularly broad assortment; incredible num- 
ber of styles; vast assortment gathered 
here and abroad; unsurpassed in point of 
beauty; assortment is satisfying. 

You will be surprised at the magnitude 
and freshness of our stock. 

Repairing—reliable; honest; trust- 
worthy; experienced; skillful; proficient; 
excellent workmanship; promptness; tech- 
nical knowledge; a master hand; expert; 
capable; trained; scientific skill; business- 
like workmanship; consummate skill; ar- 
tistic skill. 

Our repair man is a skilled mechanic; 
deftness and skill that few workmen have. 

All the latest and improved scientific 
tools and appliances. 

Diamonds need resetting at intervals; it 
costs less to do this than to replace lost 
stones. 

Your watch should be oiled and cleaned 
once a year. 

Your watch has needs just as much as 
you have. You need cleaning and fixing 
up once in a while and so does a watch. 

A man will oil a lawn mower or a 
wheel barrow every time he uses it, but he 
will allow his watch to go unoiled be- 
cause it noiselessly performs its daily 
duties. The most delicate machinery in 
daily use requires oil as much as the most 
sturdy. 

Your watch runs days and nights, con- 
tinuously, but when did you have it oiled? 
Are the delicate pivots grinding away on 
dry jewels, to their destruction? Are 
watches so cheap that you can afford to 
have yours lose all its good time keeping 
virtues by neglect? Bring your watch to 
me before the injury goes too far. 

(To be continued.) 
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te: is a woman’s watch for 


every occasion—evening dress wear, 
sport wear, street wear. 


There is a man’s watch, too, for 
the different demands of his daily 
- activities. 


Wadsworth’s national advertising 
campaign is making more men and 
women realize this. Eventually 
your watch sales will reflect the in- 
fluence of this campaign. 


THE WapswortH WATCH CASE Co. 
DAYTON, KENTUCKY 


New York OFFICE CHICAGO OFFICE 
17 MAIDEN LANE 31 N. STATE St. 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 














AutHor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is 
written at the request of the technical editor for 
the purpose of interesting the younger generation 
in the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest type of human_ mechanical 
skill, All kinds of plain and complicated time- 
pieces, as well as delicate precision instruments 
of every description come within the scope of 
the watchmaker’s ability. It would be impossible 
to operate our vast’ industrial system without the 
aid of accurate timepieces. Strictly speaking, the 
name ‘‘watchmaker’” is a trade misnomer, as 
watchmaking generally comprises the manufacture 
of watch movements. owever, the name, 
“watchmaker,” in the jewelry business, is in- 
variably applied to one who repairs watches, and 


a competent watchmaker or watch repairer should ~ 


be able to make practically any part of the differ- 
ent kinds and models of watches now in use. 

If the remarks contained in this article are “fold 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of April 2.) 


QuesTIoN—Assuming that our mainspring 
job as described in a previous issue has 
been completed, what other repairs may we 
consider? 

Answer—For the purposes of this article 
we will consider an 18 size, 17 jewel, full- 
plate American movement. We will assume 
that this movement requires a thorough 
examination, cleaning and overhauling 
throughout. Our first step will be to ex- 
amine the winding and setting mechanism. 
If the movement be pendant set, we should 
note if the hands set properly when the 
stem is pulled out; often the stem is too 
long or too short and will require some 
adjustment in order that it may function 
properly. If the movement be lever set, 
the setting lever or shipping lever should 
be examined carefully. Often movements 
are fitted into cases and little or not atten- 
tion is given to the proper working of 
the setting lever. The result is, that the 
setting lever will not pull out easily, as it 
should, also, in hunting cases, the 
lever will not fit into the bezel far 
enough to allow the front lid to close prop- 





erly. The slot in the case should be deep 
enough and of the correct angle to allow 
the setting lever to pull out easily, without 
binding. The bezel should also be notched 
to allow the end of the setting lever to fit 
into it closely, thereby allowing the front 
lid to close properly. Case repairs of this 
character should be attended to before pro- 
ceeding with the general watch repairs, then 
the case may be polished and cleaned and 
laid aside until the watch repairs are com- 
pleted. 


QuEsTion—After removing the move- 
ment from the case how shall be proceed? 

ANSWER—Onur first step will be to remove 
the dust band, then select a bench key to fit 
the winding pinion, release the click and 
allow the mainspring to slowly unwind. We 
must train ourselves to release the power 
of the mainspring before attempting any 
other repairs on the movement, otherwise, 
we are liable to have some broken teeth or 
pivots. Our next step will be to insert 
the movement dial up in a movement box 
and remove the hands. For the pur- 
pose a pair of side-cutters will be 
found very convenient. There are various 
hand removing tools on the market, but we 
find the side-cutters quicker and easier to 
operate. However, care must be observed 
when using any tool for removing the 
hands, to avoid injuring the dial. The hour 
and minute hands should be turned up to 12, 
then place the side-cutters under the hour 
hand and pry gently first on one side, then 
on the other. Do not close the pliers 
enough to cut into the pipe of the hour 
wheel, but merely enough to grasp the 
under side of the hour hand. Avoid side 
strain as much as possible as that is liable 
to bend the center staff. Usually this 
method will quickly remove the hands, and 
if care is observed, there is no necessity 
for injuring the dial. As an added pre- 
caution, though, it is well to use a dial 
protector when removing the hands; this 
is absolutely necessary when working on a 


metal dial and it is a good idea to get in 
the habit of using a dial protector on all 
dials, as much unnecessary damage may be 
eliminated in this way. A dial protector 
may be quickly made from a piece of thin 
white celluloid about the size of a half- 
dollar and having a slot wide enough to 
slip over the hour wheel pipe. The second 
hand may also be removed with the side 
cutters, although the jaws of the pliers may 
have to be ground quite thin at the points 
in order to get under the hand. It is also 
a good idea to prepare the side-cutters for 
hand removers and then keep them for 
that particular purpose and no _ other. 
There are two points that must be es- 
pecially borne in mind when we are remov- 
ing hands; don’t exert enough force to bend 
the center arbor or the fourth pivot, and 
don’t exert enough force to damage the dial. 
It is a rather difficult proposition to 
straighten a bent center arbor, although a 
fourth pivot may be easily straightened; an 
enamel dial that has been chipped or cracked 
cannot possibly be repaired, and a metal 
dial that has been damaged must be re- 
finished and new figures painted, making an 
expensive job. Therefore, we must observe 
all possible care in such cases. 


QuEsTion—After removing 
what shall I do? 

ANSWER—We must examine the dial posts 
and dial post screws. Often, we find that 
one or more of the dial posts are broken 
off. If the dial is in fair condition other- 
wise, we can easily make a new copper dial 
post and solder it in place on the dial. 
For the dial post we will use a piece of 
copper rod about % of an inch in diameter. 
This rod may be grasped in a wire chuck 
and the end turned down to fit the hole 
in the lower plate of the movement. A 
loose fit is all that is required in this case. 
The end of the post that is fastened to 
the dial should be turned down quite thin, 
and also cupped out in order to retain a 
small amount of solder. Then the enamel 


the hands 
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on the dial should be ground away from 
that part of the dial to which the post is 
to be attached. The enamel must be ground 
away sufficiently to expose clean copper. 
Then apply some soldering paste and a 
small amount of soft solder to the post and 
flow the solder. The particular point to 
observe in fitting new dial posts is the 
proper placing of the post. We may do 
this quite easily by resting the post in the 
hole of the lower plate, then placing the 
dial in position, then turn the movement 
dial down and allow the dial and post to 
drop from the plate sufficiently to grasp the 
post and dial with a pair of tweezers. A 
pair of tweezers with one jaw split to form 
a V point will be found very convenient 
for this purpose. 

Do not heat the dial any more than neces- 
sary to flow the solder; the heat may be 
applied with a blow pipe to the extreme 
end of the dial post thereby eliminating 
unnecessary heat on the surface of the 
dial. If this operation has been carefully 
done the dial post will be soldered in prac- 
tically the correct position. The dial post 
screws should be driven in place; if any 
of the screws are broken or lost they 
should be replaced. See that all of the 
screws fasten securely in place. Then 
examine the dial for location. The center 
arbor and fourth pivot should ‘be in the 
center of their respective holes. If they 
are not, they may be readily centered by 
resting the movement edgewise on the 
bench and driving the dial in the desired 
direction, using a small boxwood punch 
for this purpose. If the movement is 
rested solidly against the bench top, this 
operation may be done without any risk 
of injury to any part of the watch. 


QuestTion—/f an enamel dial 
colored, how may we clean same? 

ANSWER—Enomel dials may be quickly 
cleaned by applying a small amount of 
hydrochloric acid on a tuft of cotton to 
the dial and rubbing it a few minutes. Then 
rinse thoroughly and wash with soda water 
to neutralize all traces of acid. This method 
will usually whiten any enamel dial. The 
dial may then be washed with clean water 
and dried with a soft cloth. 

QueEsTioN—Assuming that the dial ts in 
good condition, what shall our next step 
consist of ? 

ANSWER—The dial being removed we 
shall proceed to make a thorough examina- 
tion of the dial train and the winding and 
setting mechanis::. If we happen to find 
a dial washer on the hour wheel we will 
throw it out. We have no use for dial 
washers, we never did have and we never 
will. If the hour wheel fits the cannon 
pinion properly and the hands are fitted 
properly, we find that dial washers are ab- 
solutely unnecessary. If the pipe of the 
hour wheel fits the cannon pinion freely 
without excessive side-play and the top of 
the pipe is slightly below the minute hand 
shoulder of the cannon pinion, we will have 
very good working conditions, Then examine 
the cannon pinion; the pinion should fit the 
center arbor well with enough friction to 
carry the hands safely. At the same time 
the pinion must not fit too tight on the ar- 
bor; otherwise there is the possibility of 
breaking some of the teeth in the winding 
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and setting mechanism when setting the 
watch to time. If the pinion fits too loosely, 
the friction spring may be closed slightly 
by inserting a tapered wire or broach in 
the hole of the pinion and bending the 
spring in against the broach. Friction just 
sufficient to safely carry the hands is all 
that is necessary. If it be a solid pinion, it 
is sometimes necessary to file a small groove 
in the body of the pinion, then place the 
pinion on a V-shaped stump in the staking 
tool and by using a fine prick punch “dent” 
the pinion slightly. Don’t overdo this oper- 
ation, as a very slight “dent” will answer 
the purpose. Old key-winders usually have 
to be repaired in this manner. The hour 
and minute wheel should be examined for 
bent teeth; if any teeth are slightly bent 
they can usually be straightened. If they 
are badly bent or the wheels are damaged 
very much they should be discarded and 
new wheels fitted. Next, we will examine 
the winding and setting wheels. In many 
watches that have been in use for some 
time it will be noticed that there are slight 
burrs raised on the teeth of the winding 
wheels. This is especially noticeable on the 
main winding wheel, inter-winding and 
ratchet wheel. If the wheels be stoned off 
slightly on a fine oil-stone these burrs may 
be quickly removed, thereby making the 
winding and setting action much smoother 
in the completed watch job. 

QuesTion—Is there any further work of 
examination necessary on this part of the 
movement? 

ANSWER—The setting springs should be 
examined; if any are broken they should 
be replaced. Also, we inust bear in mind 
that setting springs often become “set” just 
as mainsprings do. In this condition they 
will not function properly; the only re- 
course is to fit new springs. This work be- 
ing done will complete our repairs under 
the dial. 


(To be continued.) 





A Novel Burglar Alarm 





AN interesting chemical burglar alarm 

was devised by a bank cashier in South 
Dakota several years ago. Having an 
aptitude for chemistry, he reasoned that an 
efficient burglary preventive might be pro- 
duced by placing a bottle of some strong 
chemical between the inner and outer doors 
of the vault in such a position that it would 
be broken by the force of any explosive 
used to blow the safe open. Accordingly a 
quart bottle of formaldehyde was placed be- 
tween the doors of the vault. For several 
years nothing happened. Then, one night 
professional yeggs visited the town and at- 
tempted to “blow” the bank vault. One 
charge failed to accomplish the purpose; a 
second charge wrecked both inner and 
outer doors, and also broke the bottle of 
formaldehyde. 

The yeggs did not tarry a moment to 
“blow” the inner safe, or strong box. With 
tears streaming down their cheeks, and 
gasping for air they made considerable 
speed in getting out of the bank and away 
from the horrid fumes of the formaldehyde. 
For several days after the “event” the 
fumes of formaldehyde were so strong that 
a man could not stay in the vault and 
breathe. 
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The Exact Measurement of Uneven 
Pinions of 7 and 9 Leaves 





wt CHMAKERS in the habit of using 
the one-tenth or one-twentieth milli- 
meter slide gauge or the one-hundredth 
micrometer have doubtless noticed the 
impossibility of measuring directly the total 
diameter of pinions of 7 and 9 leaves. Asa 
fact, in these pinions a leaf is opposite to a 
space and the two branches of the slide 
gauge touching three points of three leaves 
can only indicate the height of the triangle 
joining these points, which height is 
materially less than the actual diameter. 
To remedy this difficulty, says R. Viau 
in La France Horlogere, and _ obtain, 
without roundabout methods, an exact 
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MEASURING UNEVEN PINIONS 


measurement, I amused myself by calcu- 
lating the product which multiplied by this 
height or distance, AB in the diagram, 
would give the total diameter of the pinion. 
For the sake of greater exactness I have 
taken into consideration the slight difference 
existing between pinions with ogire-shaped 
rounding and those in which the rounding 
has the form of the arc of a circle. A 
glance at the sketch will suffice to show 
that the distance AB is not the same in the 
two cases. 
Here are the products: 


For pinions with seven leaves— 


Ogire roundings ............ 1.0521636 
Cipcaliag: (22. oenewsnsedy 1.0441176 
Thickness of leaf 20°. 
For pinions with nine leaves— 
Ogire roundings ............ 1,0311138 
Cisetlag. 9% * Seen eee 1.0272029 


Thickness of leaf 16°. 


I have given seven decimals, but it will 
readily be understood that two or three 
will practically answer the purpose. Ac- 
cording to the pinion under consideration, 
it will therefore suffice to multiply the 
distance AB, as given by the gauge, by one 
of the products given above to obtain the 
diameter sought. 








Harry L. Barton, Bethany, Mo., has 
been succeeded by W. H. Haas & Co. 
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CROWN WATCH GLASSES 





ALWAYS MADE in FRANCE at one and the Wak FACTORY — NOW, BEFORE and DURING 
the 


The Standard 
For Over 
Fifty Years 


Quality 
Finish 


Correct Gauge 





CLEAR AND wuire-tasest TO ; FIT—LEAST BREAKAGE 
Crown Watch Glasses Excel in Accurate Gauging 


They are labeled with the correct 16th and corresponding Metric size 
in accordance with the following: 


Comparative Table of 16th and Metric Sizes 


re 212 | 14] 5 rag 13 
16 16 16 16 16 16 16 1 16 1 1 
is} 135| 137] 138| 140! 141| 142] 144) 145! 147; 148/| 149| 151] 152] 154) 155) 156 
rf 158 | 159 | 161 | 162) 164/ 165) 166| 168; 169| 171 | 172; 174] 175| 176 | 178) 179 
8 180 | 182 183] 185) 186! 188! 189} 191! 192) 193 | 195; 196} 197} 199 | 200; 202 
9 203 204 206 | 207) 209; 210/ 211) 213) 214) 216 | 217-; 219 | 220/| 221 | 223| 224 


CROWN WaTiCH GLASSES MADE iN FIRANCE 


10 226 | 227 | 228 | 230 | 231 | 233 | 234) 235 | 237 238 | 240 | 241 | 243 | 244 | 245| 247 
11 248 | 250 251 | 252 254) 255 | 257/ 258 | 259) 261 | 262 264 | 265 266 268) 269 


12) 271 272 | 274| 275 | 276| 278) 279| 281) 282) 283 | 285| 286 | 288/| 289 | 290; 292 
13 -293 | 295 | 296 | 297| 299| 300| 302) 303 | 305/ 306 | 307| 309 | 310| 312| 313} 314 
14/ 316 317 | 319 320 | 321) 323 | 324) 326 | 327| 329 | 330 | 331 | 333 334 | 336| 337 
15)| 338 | 340 | 341 | 343 | 344) 345| 347) 348 | 350/ 351 | 352 | 354 | 355 357 | 358); 360 
16/| 361 | 362 | 364) 365 | 367; 368 | 369| 371 | 372; 374 | 375 | 376 | 378| 379} 381] 382 


cROWN WatTCan GLas MADE Iin FRANCE 


17] 383 | 385 | 386 | 388 | 389 | 391 | 392 | 393 r 395 396 | 398 | 399 | 400} 402 | 403} 405 
18 | 406 | 407 | 409 | 410 | 412| 413 | 415| 416 | 417| 419 | 420| 422 | 423| 424 | 426| 427 


19)| 429 430 | 431)| 433 | 434) 436) 437 438 | 440| 441 | 443 444 | 446/ 447 | 448; 450 
20| 451 | 453 | 454 455 | 457/| 458/ 460/| 461 | 462/| 464 | 465 | 467 | 468 469 | 471) 472 
21) 474| 475 | 477 | 478 | 479 481 | 482| 484| 485| 486 | 488 | 489 | 491 | 492 | 493 495 
496 | 498 | 499 | 501 | 502/ 503/| 505/| 506 508/ 509 | 510| 512 | 513| 515| 516| 517 








Oo 
> 


11 | 12: | 43 | 14 | 15 


ae Se S 
16 | 16 | 16 


a 
oa 
oa 
































































































































CAUTION :—The 16th sizes on CROWN Watch Glasses correspond 
correctly with the Metric Sizes indicated; for example:18-6/16 and 
not 18-5/16 equals 415 meaning 41-5/10 millimeters. 
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CLEVELAND, O., April 23, 1919. 
Editor JEWELERS’ CIRCULAR. 


In answer to M. S. in the issue of 
April 16, I would like to say a few 
words in defense of the watchmak- 
ers’ side of the story, as M. S. claims 
to be able to tell when a watch is 
properly repaired. I am about to 
speak of watchmakers, not would-be 
watchmakers who come in from the 
country and try to fill a regular 
workman’s position. 

I will venture to say that 75 per 
cent. of the watchmakers who were 
making $25 per week three years ago 
are making no more than $35 a week 
today which, when you deduct the 
difference in the cost of living ex- 
penses, does not mean that he has 
received any advance in salary what- 
soever. ; 

M. S. figures that he should make 
100 per cent. on his workman after 
all materials are paid. He does not 
take into consideration the watches 
that are taken in by the boss with a 
stated price on the tag, we'll say, $3. 
The watchmaker takes it down and 
finds that it is in much worse shape 
than at first surmised, but the boss, 
rather than disappoint an old cus- 
tomer and shake confidence in his 
ability to examine the watch prop- 
erly tells the watchmaker to “go 
ahead and fix it up.” 

If M. S. would advance his prices 
to his customers instead of making 
life miserable for his workman, he 
would enjoy the Sunday morning 
sermon much more. I would like to 
refer him to the latest Chicago trade 
watchmakers’ price list, also the one 
recently issued by the Waltham 
Watch Co., and if he adjusts his re- 
tail prices accordingly he will change 
his argument to a different key. I 
have worked at the bench 25 years, 
and feel that I am capable of ven- 
turing a fair and unbiased opinion. 
I was not born in Russia, but right 
here in good old America with a cap- 
ital A. I am no Bolsheviki, and as 
for the extensive traveling I have 
not been able to enjoy a great deal 
of that luxury. The next watch the 
watchmaker gets is probably a Swiss 
wrist watch that the boss sold Christ- 
mas time and came back in two to 
three months, marked on _ tag: 
“Stops—no charge.” This is often 
a watch of the cheapest construction, 
one which the boss has found to be 
the cheapest kind of lever watch he 
could buy, after examining the dif- 
ferent jobbers’ stocks. The watch- 
maker cleans it, but finds that the 
escapement is defective, and has to 
change the construction of the watch, 


which was never made to run, but 
just to sell. 

The boss puts in the main springs 
roller jewels and all the jobs which 
can be turned out quickly and are 
easy money, the balance being turned 
over to Mr. Watchmaker in the hope 
that he will be cowed down to work 
for a smaller salary or will not have 
nerve enough to ask for what he is 
really worth. 

If watch work is properly exam- 
ined upon being received, and prices 
charged according to the times, M. 
S. will be paying his workman more 
than the tinsmiths, who, today, in this 
city are receiving $48 per week on a 
44-hour week basis when the watch- 
maker is working 56 hours per week. 
The tinsmith learns his trade in three 


years, when the watchmaker of three. 


years’ experience is lucky if he is re- 
ceiving $15 per week. 

If we are to induce more young 
men to learn the watchmaking trade 
we will have to better the working 
conditions and not expect the watch- 
maker to spend one-third to one-half 
his time trying to keep on the cus- 
tomer’s hands cheap wrist watches 
that were never intended to keep time 
by the people who manufactured 
them. I say that it is time for a 
union among watchmakers, and the 
time is ripe now, if it ever will be, in 
the larger cities. The country deal- 
ers will fall in line in due time if 
the cities lead the way and make the 
watchmaker’s life worth living, and 
not have him walking home at 6 
o’clock a nervous wreck. He'll be 
able to enjoy a ball game once or 
twice a week without fearing that he 
will be scalped Saturday night. 

The small town jeweler today is 
paying the best salaries, and there is 
no visible reason why the city mer- 
chant can not do likewise if he will 
only stop buying the trash and ex- 
pect the watchmaker to be the goat. 
I am thankful that I do not have 
to depend on M. S. for my bread and 
butter, as he evidently wants to take 
everything for himself. He probably 
spends much of his time traversing 
the country and expects his under- 
paid, hard-working watchmakers to 
keep the balance at the bank above 
the zero mark. 

The manufacturing jewelers of 
Cleveland and other cities have 
formed a union with wonderful re- 
sults. Why not the watchmakers? 
The Federation of Labor, I think, will 
furnish an organizer. Keep the ball 
rolling, boys. Let us hear from a few 
of the live ones. 

Thanking you for your valuable 
space. 

A CLEVELAND WATCHMAKER. 
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New York, April 23, 1919. 
Editor JEwEvers’ CIRCULAR. 


I wish to try to open the eyes of 
M. S. whose letter you printed April 
9. He seems to think that because a 
watchmaker asks for a wage high 
enough to meet the high cost of liv- 
ing that he is a Bolsheviki. M. S. in 
his whole argument seems to put up 
the argument that only he and the 
rest of the bosses are entitled to 
profit. Notwithstanding the fact that 
he may not know an Ingersol from a 
Patek Philippe his argument proves 
him. to be a rank Bolsheviki accord- 
ing to his own interpretation of the 
subject. 

He speaks of having employee’s. 
“interest at heart.” This makes me 
laugh. 

I know of a case where a big store 
caused a man to break up and move 
800 miles to work for him, and after 
he was there six weeks and caught 
up with the work on hand, the em- 
ployer trumped up a scheme to get 
him out, and there was no chance for 
him to get another job in the town. 
There are many cases like this on 
record. I ask M. S. this: “What 
has he done to make an American 
watchmaker more proficient at his 
trade?” 

All other countries do something 
to promote this :line of industry. 
What have we done? I am a first- 
class watchmaker, and an American 
by birth, and I’ve had a hard strug- 
gle to attain proficiency. There are 
stores all about us where the finest 
American mechanic could not last 
long on account of German help who: 
are employed and encouraged. 

Almost all other mechanics are bet- 
ter paid than watchmakers; and 
really the watchmaker should be the 
best paid of all of them, for he must 
have an expensive outfit of tools, and 
must dress well. 

“Take not one who is not vouched’ 
for,” says M. S. again. This makes 
me laugh. Tell me this: Who 
vouches for this kind of an employer 
whom I mentioned in the foregoing? 

I say this: Harsh bosses make the 
men harsh—and you can’t dispute it.. 

Now, as to the Bolsheviki profits. 
you speak of. How would you like 
to live on $25 per week now? You 
are, perhaps, no better than I or some 
others. 

You must get it out of your heads: 
to treat us watchmakers like a ma- 
chine or a horse. That will be a 
great stroke for adjustment. 

And an even break of 50-50 is all T 
am willing to allow the boss. 

I await your reply, M. S. 

Pe oF 





The owners of the Gem Jewelry Co.,. 
O. L. Levine, J. M. Shalett and S. B. Abel- 
son, are opening another store at 726 
Market St., Chattanooga, Ten., under the 
name of the Elesay Jewelry Co. The Gem 
Jewelry Co. is located at 1021 Market St., 
and will be continued. 
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Geneva Watch Tests for 1918 . 





Report presented to the Industrial Class by Prof. 
Raoul Gautier, Director of the Observatory. 


HE armistice came too late in 1918, to 
exercise any effect on our watch man- 
ufacturing industry, the latest time for the 
entry of chronometers for the purpose of 
the annual exposition having been Nov. 16, 
only five days after its signature. But 
while 1918 showed a falling off compared 
with the preceding year, in the number of 
entries, if not in the quality of the compet- 
ing time-pieces, it is to be hoped that 1919 
will mark the first step toward the re- 
sumption of activity in our watchmaking 
at Geneva. 
While in 1916 we reached low water 
mark in the number of entries—106—which 
increased in 1917 to 132, it fell off again in 
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1918, to 116, the same figure as in 1872, the 
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year in which the competition was insti- 
tuted. 

Among these 116 entries were five marine 
chronometers and 111 pocket chronometers. 

Of the five marine chronometers, two 
failed under the tests—40 per cent—and 
three successfully withstood them—60 per 
cent. The three successful chronometers 
were entered by the house of Vacheron & 
Constantin, and adjusted by M. F. Madoux. 
In the three entries that failed, the aver- 
age deviation from daily rate was + 0.19 
seconds; from period rate 0.32; error in 
compensation, 0.052; resumption of rate 0.88. 

The 111 pocket chronometers were di- 
vided, as follows, between the three classes 
of tests: 109, or 98.2 per cent were entered 
for the first class tests, for the second 
class tests there were no entries, and two 
were entered for test as complicated time- 
pieces. This is the first occasion on which 





139 


there were no entries for the second class 
tests, although they had fallen off to three 
in 1916 and the same number in 1917. To 
compensate for this there were two entries 
for the tests for complicated pieces which 
had been entirely abandoned for the last 
two years. 

Taking account of the entries that re- 
ceived certificates and those that failed 
under the tests, we find that of the 109 
entries on the first class, 91, or 83.5 per 
cent received certificates and 18 or 16.5 per 
cent failed; in the complicated pieces class 
both entries, or 100 per cent, were awarded 
certificates. 

In regard to the failures, the number in 
the first class, which amounted to less than 
10 per cent in 1915, rose to 16 per cent in 
1916, to decline to 12.5 per cent in 1917, 
rose again this year to 16.5 per cent. It 
may be stated that this year, as on previous 








Result of the Last Watch Test Held at Geneva, Switzerland 
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No. 16 obtained also the prize for average daily variation. 


No. 


48 cbtained also the prize for average running. 


Nos. 112 and 44 did not obtain any award in the contest for single pieces because they had already obtained second and third prizes at former 


contests, 
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occasions, the majority of failures were 
registered against time keepers not made 
by manufacturers located at Geneva. No 
exact classification of the causes of failure 
can be made, for the reason that an entry, 
that fails for one cause and is re-entered, 
may subsequently fail on other grounds than 
the first. But if the failures are grouped 
according to the three fundamental points 
of view of adjustment, viz., daily rate, posi- 
tion and compensation, we find that three 
failures were one to the first cause, or 21.4 
per cent; six, or 42.9 per cent to the second, 
and five, or 35.7 per cent to the third. 
For the 91 chronometers that successfully 
withstood the tests of the first class, the 
average amount of the variations, to which 
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ACCORDING to Secretary O. M. Ross, 

of the Canadian National Jewelers’ 
Association, although there is an increas- 
ing demand for expert service, there is at 
present no place for training expert watch 
repairers. . Work seems plentiful, for Mr. 
Ross says that there are now 6,000,000 
time pieces throughout the Dominion, not 
including commercial, industrial and scien- 
tific instruments. The matter of watch 
inspection on railroads was also becoming 
an important feature. Yet few new men 
seemed coming on, for as far as he was 
aware, he did not know of an apprentice 








II—Manufacturers’ Series Competition 
Letter Number of Number of 
Designating Number of Inscrip- Points Average for 
the Manu- Certificates tion at Obtained by the the Five Name of Manufacturer 
facturer. Obtained. Observatory. Chronometer. Chronometers. and the Award. 
53 849 
15 816 815.0 Vacheron & Constantin 
A 27 32 812 (258.10) (First prize) 
16 808 
L 48 790 
( 94 796 > 
80 796 778.2 Patek, Philippe & Co. 
F 44 17 770 (252.22 (Second prize) 
112 767 
46 762 
IllI—Adjusters’ Series Competition 
Letter Number of Number of 
Designating Number of Inscrip- Points Average for 
the Ad- tion at Obtained by the Five Adjuster’s Name 
Adjuster. justments. Observatory. the Watch. Watches. and Award. 
53 849 
5 816 815.0 F. Modoux 
g 26 32 812 (257.84) (First prize) 
16 808 
48 790 
94 796 ) 
. m ge pol 767.6 J. Golav-Audemars 
(249.98) S i 
70 959 (Second prize) 
114 756 
80 796 
17 770 750.8 C. Batifolier 
nm 19 46 762 (246.68) (Third prize) 
33 714 
109 712 
Special Prize 


lst prize for mean daily variation to No. 16, 


juster, M. F. Modoux. 


2nd prize for average rate to No. 48, No. 


IT. Modoux. 


No. 371,875, of Vacheron & Constantin. Ad- 


376,066. of Vacheron & Constantin. Adjuster, M. 








I have added the figures for difference in 
rate suspended and horizontal and resump- 
tion of rate, are as follows: I mean varia- 
tion from diurnal rate + 0.228; mean 
variation from positional rate 0.596, error 
in compensation 0.012, difference in rate 
flat and suspended 0.913, resumption of 
rate 0.573. 

When a comparison between previous 
year is instituted, marked progress is in- 
dicated in 1915, between 1915 and 1916, 
1917, 1918, the differences are slight. 
There is however a marked advance in 
1918 compared with 1917, except as to the 
difference in the rate between flat and sus- 
pended positions. 

In 1915, for the first time since I have 
been making these comparisons, there was 
a predominance of gain over loss. It oc- 
curred again in 1918, while the opposite con- 
ditions was much more frequent in 1917 and 
especially in 1916. 


watchmaker in the city—there were cer- 
tainly none in the larger stores. He com- 
mented on the improvement in the wages 
now, saying that whereas a few years ago 
a watchmaker thought he was doing fairly 
well in getting $8.00 a week, the figure has 
advanced to $35 a week in the cities, and 
most of them get bonuses besides. 

When trained men are wanted now- 
adays, especially in the lighter occupations, 
it is natural to consider whether they may 
be forthcoming from among the re-educated 
soldiers. But in this case, Mr. Ross seemed 
to think it depended on whether the Gov- 
ernment could see its way to lengthen the 
watchmaking course in the vocational 
branch of the Department of Soldiers’ 
Civil Re-establishment. the present course 
allows for only nine months “although it 
is impossible for a man to learn watch- 
making thoroughly inside of 18 months.” 

These statements have elicited some in- 
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teresting correspondence. One writer, who 
stated he had had 25 years at the bench, 
attributes the shortage of skilled men, es- 
pecially in Toronto, to “the ridiculously 
low wages paid.” Men leave because they 
can get better wages elsewhere. There 
are no apprentices. Why? The same 
reason is given. The low salary given to 
a young man after apprenticeship. Un- 
healthy working conditions are also al- 
leged. He doubts if there are three watch 
repairers in Toronto getting $35 per week, 
claiming that very few get $30, and that 
the average wage is $28 for first-class 
men, while the bonuses are too insignificant 
to discuss. He scouts the idea that any- 
one can learn the business in 18 months, 
saying it takes a man four years to serve 
his apprenticeship, and that no reliable 
firm would have a man working on 
watches with only 18 months’ experience; 
further, that a man must have four or five 
years’ experience and $200 worth of tools 
before employers will even consider him. 
H. R. Playtner, director of the Canadian 
Horological Institute, recently said: 


“T have been 38 years at the trade and 
gladly attest that I learn something new 
every day. The protest against the idea 
that returned men could learn the trade in 
18 months, is completely justified. Such 
a claim should never have been made; 
there is no necessity for misleading our 
returned men in such a serious matter; 
any school to be inaugurated for the pur- 
pose of teaching the watch trade must have 
a course of not less than three years to 
honestly carry out its obligations. As a 
former instructor of the trade of nearly 
25 years, I can attest that the trade can 
be mastered more rapidly and better in a 
school than in a shop, but the three-year 
course in a school is a necessity. 


“The watch, jewelry, engraving and opti- 
cal trades all lend themselves either sepa- 
rately or together, for the purpose. The 
earnest worker will find real pleasure and 
interest in the work, and as such work 
would appeal to the maimed men. The 
watch trade is the most exacting of the 
four. This is so because a watch is a 
delicate machine, often containing art work 
of the highest order, and must give a defi- 
nite service even when not used just the 
way it should be. Also because there is 
some rubbish in the way of so-called 
watches on the market. Now, a man who 
is only partly trained will be given the 
latter class of work to do. He will liter- 
ally be in hot water all the time. He is 
to be pitied; he becomes disgusted and dis- 
gruntled at the work and leaves it for 
something else. With a first-class knowl- 
edge of the work, however, good work 
will come his way. Each watch requires 
different work and treatment. He is on 
the alert all the time. 

The Canadian National Jewelers’ Asso- 
ciation has appointed a committee which 
will make a careful survey of the problem 
from every angle, and intends to supply 
instruction in watchmaking and watch- 
repairing in the technical schools through- 
out the Dominion as well as in the sol- 
diers’ vocational classes. The trade is 
also preparing a report and will endeavor 
to co-operate with the authorities in secur- 
ing students. 








| DONT FORGET 


pros Polishing Dust Collector 


that they have been throwing money away every | 
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day they have done without it. 


TIME WILL TELL 


dust contains much value—more than you think. 


That’s why the use of these machines is spreading 
so rapidly all over the world. The size of your 
shop, or the amount of work you are doing makes 
no difference. Your gold dust savings are always 
in proportion—and you have a neat, clean shop. 
You'll be proud of it, too—don’t forget that. 


Get the Catalog—Send while you think of it—today 


that time will convince 
any users of 


A little pile 
of polishing 








The Complete Workshop Outfit 


FOR THE REPAIR MAN 


Complete and up-to-date. 
All parts are 
regular man size 
machines. 







y 
I 
I. 


LEIMAN BRO’ = 


with dust collector, drill, sand blast furnace 
and blower, ingot and blow pipe with anneal- 
ing table. Can be operated by your electric 
light. Runs with ball bearings and uses very 
little electric current. Does only the best work 
and will last a lifetime. You get it complete 
as shown—just turn your current on at the 
lamp socket. A good outfit for the store- 

















keeper. 
The Jewelers’ NOISELESS 
BLOWER Ff | “TAKES UP 
to melt with, to use ITS OWN 
with the blowpipe. WEAR” 


If you are using 
a blower now that 
gives you trouble, 
investigate this 
one—you’ll like it. 


Many Sizes to 
Choose From 
There’s' one 


for use in the 
big shop to 








NICELY 
FINISHED 


Work Benches 


Single and Double fully equipped for the 
convenience of the jeweler—pans, draws, 
file pins, arm rests—top hard maple. 





Sensitive 


Drill 


Press & 


You can use as 
large as a 5/16 
inch drill or as 
small as a No.80— 
with or without 
motor—Zinc lined 
box — Highest 
grade chuck—No 
work too fine or 
too good for this 
machine — hand 
and foot feed both 
—You can use 
either. 






operate the 
sand blast, 
the blowpipes 
at all the 
benches, the 
various gas 
furnaces, etc. 
—and one 
for a_ single 
blowpipe or 
small melter. 























LEIMAN BROS., 6282 John Street, New York 
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[Answers are also solicited fret our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3672.—Watch Inspector’s 
Qualifications. As one of the readers of 
THe JEWELERS’ CIRCULAR, will you kindly 
permit me to ask you for the following in- 
formation: 

I am head-watchmaker for a well-known 
firm, and at times the question is put up 
to me as to what special duties a railroad 
watch inspector has to perform. I never 
held a position of this kind. Therefore, will 
you please kindly state what are the quali- 
fications required for such a position? 

If possible, also state how close a rail- 

road watch has to be adjusted, and if a 
17-jeweled adjusted watch will qualify as a 
railroad watch? . 
, ANSWER—The principal qualifications a 
railroad watchmaker and railroad watch in- 
spector should possess are the ability to 
put high-grade watches (such as railroad 
men are required to carry), in first-class 
order, and also, the ability to judge such 
watches as meet the requirements of the 
time service of the various railroads. The 
time service of most railroads require 
watches of 17 to 23 jewels, double roller 
escapement, steel escape wheel, lever set and 
adjusted to temperature, isochronism and 
five positions. Such watches must also be 
in good order and capable of showing the 
correct time within a variation of 30 seconds 
per week. These are the essential require- 
ments, although some railroads also require 
that the manufacturer’s name shall be 
placed on the dial and plates, and that the 
figure 12 shall be at the pendant; in other 
words, an open-face movement must be 
fitted into an open-face case. 

Referring to the special duties of a rail- 
road watch inspector, he is required to ex- 
amine each watch carefully at certain des- 
ignated periods. These periods are termed 
“watch inspections.” Each man is given a 
watch inspection certificate, which he must 
take to the inspector. He must also turn 
in his old card and submit his watch for 
examination. The inspector then examines 
the watch to determine if it is up to the 
required standard and also in good order. 
The certificate is filled out and a new card 
issued. Then men are required to submit 
their watches for comparison at least once 
every two weeks. 

A complete list of standard watches for 
railroad service may be obtained from any 
general time inspector. 


Question No. 3673.—Acid for Removing 
Enamel from Gold. Do you know of any 


acid that will remove enamel from gold? 
E. W. F. 
Answer—Procure sufficient 30 per cent. 


hydrofluoric acid to cover the piece of gold 
from which you wish to remove the enamel. 
The acid should be contained in a wax or 
gutta-percha cup, and great care should be 
observed that it does not come in contact 
with the hands, as it is very corrosive and 
produces dangerous burns. The piece of 
gold should remain in the acid for several 
hours. You can easily determine by exam- 
ination when the enamel is removed. 
QUESTION No. 3674.—To Strip 14-kt. Gold 
Rings. J received your answer to my ques 
tion regarding a stripping solution, but 
am afraid that in writing you I didn’t make 
myself clear, as I wanted a solution for 
stripping 14 kt. gold rings; that is, to take 
the green coating from the rings before 
sending them to the polishing department. 
Have seen some rings stripped so that they 
appear as if they were rouged. I have an 
electric dynamo that gives 10 volts. C. A. 
ANSWER—It is impossible to give off-hand 
a remedy for the above, in view of the fact 
that the nature of the green coating is not 
stated. As a suggestion, however, shake 
one or two of the rings in a bottle with 
some strong ammonia water; wash in 
water to remove the ammonia, and then 
treat to a warm bath of dilute nitric 
acid. If this does not remedy the trouble, 
and it is of sufficient importance, send sev- 
eral of the rings which will be returned 
with the proper solution of the problem. 


Question No. 3675,—Corrosive Soft 
Soldering Acid. J wish you would please 
advise me how to make a non-corrosive soft 
soldering acid. Also, I wish you would 
explain what is “spirits of sal ammoniac.” 
I asked a druggist and he seemed puzzled, 
stating that I probably meant spirits of 
ammonia. } ag 

Answer—For a soft soldering fluid that 
is not corrosive, take a quantity of hydro- 
chloric, commonly known as muriatic acid, 
and add to it all the zinc (metallic) that it 
will take up. In other words, kill the acid 
with the zinc. The resulting fluid will be 
a soft soldering liquid that is free from all 
properties of the acid. (2) There is no 
such article as spirits of sal ammoniac. Sal 
ammoniac is a salt; a combination of am- 
monia and muriatic acid. It may be ob- 
tained as a white powder or in large lumps. 
Otherwise known as muriate of ammonia. 
An old-fashioned name for muriatic acid 
used in former times was spirit of salt, 
owing to the fact that the active element in 
each is the same (chlorine) and either may 
be made from the other. There may be 
some connection between this and your 
query. 
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Question No. 3676.—Gilding Solution. 
How can I make a simple gilding solution 
which can be used without a battery? 

Jt, i 

ANSWER—Dissolve 18 grains of fine gold 
in aqua regia in a porcelain evaporating 
dish, the gold being previously rolled or 
hammered out thin to give a large surface 
to the action of the acid. Continue the heat, 
after all of the gold is dissolved, until a 
dark red syrupy mass remains, which is 
chloride of gold. Dissolve this mass in one 
pint of distilled water, then filter the solu- 
tion. Next, add 1% dwt.-of sodium cyanide. 
To gild articles with this solution they 
should be thoroughly cleaned and finished 
as desired, and then immersed in the solu- 
tion in contact with a clean piece of zinc. 
The solution should be used hot. 

Electro-gilding without a battery may be 
used for various purposes that come within 
the province of the jobbing jeweler, for 
beside the merit of simplicity in using the 
process, it has the advantage of cheapness 


in first cost, and may be employed in gilding . 


cheap jewelry jobs, which have undergone 
slight repairs, without recourse to the bat- 
tery process. 

Question No. 3677—Roller Table. In 
putting staff in watch with double roller 
table, almost invariably the steel part will 
not fit the staff; either too large or too 
small, The steel part ts tempered so hard I 
can neither close nor broach the part. What 


‘objection to drawing the temper a little? 


Does it need to be so hard? M.L. 
Answer—Do not, under any circum- 
stances, soften a roller table. They are 


made hard so as to take a fine polish, and 
the polish on the edge of a roller table is 
of great importance on account of minimiz- 
ing friction in case the guard pin comes in 
contact with it. If you want to enlarge the 
hole in the roller table, you can do so by 
using a brass wire slightly tapered and 
used as a broach with oilstone powder ap- 
plied. If the hole is too large to close, a 
new roller table should be fitted. If one 
cannot be obtained witn a small enough 
hole, make one. A good workman should 
be able to make a new roller table that will 
answer the purpose fully as well as the fac- 
tory made material. The man who depends 
entirely on buying material and who is 
helpless when it cannot be obtained, has 
never learned his trade, and it is unfair to 
the watch owner for such a workman to 
undertake high-grade work. This is not 
intended to apply to anyone in particular, 
but is simply stated in a general way, be- 
cause it applies to such cases as the above. 

Question No. 3678—P—Curb Pins. 
Should the curb pins be pressed tightly on 
to the main spring, or should spring have 
slight play between? 

ANSwWER—You have not expressed this 
question correctly. If you refer to the hair 
spring, the curb pins should be closed so 
that the hair spring will just have freedom, 
and the slightest amount of play that is vis- 
ible through a strong glass will represent 
the proper amount of freedom. 








The Sterling Jewelry Co, Baltimore, 
Md., is the name under which the firm 
of Posner, Sterling & Harris will here- 
after conduct business. 
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WATCHMAKERS’ TOOLS OF QUALITY 


Sleeve Wrenches 
No. 148 


A new three-pronged sleeve 
wrench. For all sizes brace- 
let watches. Nickel plated. 
Will remove roller from the smallest bracelet watch. No. 148A. §S 

A new tool up to the usual K & D standard. : with ir gnome. — 





No. 200 Improved 
Bracelet Watch Roller Remover 


With Two Extra Interchangeable Tips 








ss) 








No. 129 
N Mai ° Wind f No. 443 

———— OPTICAL SCREW DRIVER AND HOLDER 
Will wind all sizes bracelet watch With Knurled Gunmetal Handle and Octagon Rubber Head 

mainsprings. An Indispensable Tool for the Progressive Optician 
KENDRICK & DAVIS CO. SUSSFELD, LORSCH & CO. 

Manufacturers Wholesale Distributers 
LEBANON, N.H. 





90 Maiden Lane NEW YORK 























Equip Yourself by the 8-DAY WATCHES 


Experience of Others IN LEATHER FOLDING CASES 
lie iamabiniaives RADIUM AND PLAIN DIAL 


“Every man in business will 
have to go over a hard road 


and find out its turnings for 
himself, but he need not go 0 q C0 Rr D ATG of 0 
ee pene this a in oe omg J 
a e can e wi i e . 
= light of other men’s experi- 15 Maiden Lane New York 


ence.” 














So it is with Bradley students who are possessed of 





the light of the experience of the teachers under whose 








instructions they gain the knowledge of all the crooks 
and turns and short cuts to the goal for which they are 


cimning. First Class Swiss Made 


Only a short time required to complete the course. 


Common education will carry you through. 

Thousands have taken Watchwork, Jewelry and En- 
graving the Bradley way. It may be there is a Bradley 
student in your town who will be glad to tell you all 


ebout the methods pursued at Bradley Polytechnic In- 


stitute. 

Get the Bradley way! It will increase your earning 
capacity from one to two hundred per cent. 

Address a post card to 


Horological, Dept. C, Peoria, Ill. CHS JEAN-MAIRET & C'E BIENNE 


asking for our latest catalogue. SWITZERLAND 
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| The Chemistry of Glass as Used in the 
Jewelry and Kindred Industries 





Written expressly for The Jewelers’ Circular by A. Schleimer, Ph. G. 

















(Continued from Technical Issue of April 2) 
Making Enamel 


T° make articles on a small scale it is 
not advisable for beginners to attempt 
to make enamel, as it requires considerable 
expenditure of time and experience before 
one becomes proficient. It is far better to 
buy them. 

However, if one wishes, a very good and 
simple method is to obtain some broken 
glass of various colors, which is easily ob- 
tainable and, reducing to powdered form, 
use it to great advantage. To reduce these 
to powder, first heat the pieces and plunge 
them suddenly into cold water. This pro- 
duces a very brittle condition. Now place 
it in a wedgewood mortar, cover with water 
and grind as fine as possible. It is now 
dried and kept in this condition until 
wanted for use. When some of this is re- 
quired, it is taken: and ground in an agate 
mortar, by means of which it can be re- 
duced to a much finer condition. 

Experimenting with this class of work is 
not only instructive, but intensely -interest- 
ing, as there is no limit to the variety and 
ornamentation that may be produced, at the 
expenditure of little beside time and 
patience. 

Copies of medallions, intaglios, etc., may 
be easily made by covering the original with 
a thin sheet of gold or silver, and, by means 
of a burnisher, thoroughly working into 
every line of the design. Or a negative 
may be made in plaster, and a positive from 
this in which the gold is impressed. This 
shell of metal is now filled with enamel, 
colored as desired, and fired. In this case 
the metal will be found firmly attached to 
the enamel, from which it can only be re- 
moved by dissolving it in acid. For gold, 
the mixture of nitric acid one part, and 
hydrochloric acid, three must be used. In 
the case of silver, however, use one part of 
nitric acid and two parts of water. 

If your furnace is large enough, placques, 
dishes, etc., may be decorated by means of 
the well-known decalcomania designs, that 
come prepared for this purpose. It takes 
little imagination to see that the variety of 
design and composition in this class of 
work is practically without limit. 

Artificial Gems.—The manufacture of ar- 
tificial gems is a business that is carried 
on to a very great extent in foreign coun- 
tries. They are simply a form of glass, 
the composition of which is built up mainly 
with a view to producing an article of 
great refractive power. The ingredients are 
purified, mixed and fired in a crucible to a 
perfectly clear transparent fluid, and al- 
lowed to cool gradually. Sometimes it is 
taken and pressed into molds of the re- 
quired shape, while still soft, after which 
they are ground and polished mechanically. 


The similarity of these to other forms of 
glass can be seen from the following form- 
ulas. There is nothing standard about the 
recipes for artificial stones. Every manu- 
facturer has his own compositions. The 
following are offered merely as typical: 


Diamond— 
RNIN eines aad uweare 90 
er 82 
POLBS Gs ociosc-a Acie at 30 
[2 OSS ee Oe 10 
PRPSONIO! fo. css: Sete eae tie's 5 


Colored stones are made with a base com- 
monly termed strass or paste, to which the 
necessary chemicals are added to produce 
the desired color: 


Paste or Strass— 


MIGNON? -2ic), arts ae es 25 
INTSEAPES EIN 8 c/o fasi seuss otonciens 52 
1 ato |.) ee ERS a Soe 7 
Nitrate potash ...... a 
Lil aap eee acre ate a 3 
PORSONOR hook cont te, a 


With this as a base the following gems 
may be imitated by adding the necessary 
coloring agents, the depth of color depend- 
ing upon the amount added: 

Aquamarine, Antimony end cobalt oxide. 

Amethyst, Manganese oxide, 

Emerald, Copper oxide, chromic oxide, antimony 
oxide. 

Garnet, Iron oxide. 

Opal, Arsenic, tin oxide. 

Sapphire, Cobalt oxide. 

There is of course, no limit to the color 
and variety of this class of work, but in 
order to produce an article of superior 
merit, it is well to experiment along these 
lines according to one’s own ideas. 

Synthetic Gems—One frequently hears 
the term synthetic gems used in a manner 
that would indicate a misconception of the 
terms synthetic and artificial. An artificial 
gem is one that is made up as an imita- 
tion with no regard whatever as to the com- 
position of the stone it is intended to imi- 
tate. A synthetic gem, on the other hand, 
is one that is artificially made, but has the 
same formula as the original. Probably 
the first synthetic stone to be made was 
the diamond. This, as we know, is com- 
posed of pure carbon, and was first made 
by the celebrated French chemist, Mois- 
san, by crystallizing carbon under tremen- 
dous pressure in an electric furnace. While 
this is a perfect product, it is as yet noth- 
ing more than a curiosity, for the reason 
that we are still unable to produce it of a 
size large enough to be of any value com- 
mercially. 

Later, however, more successful work has 
been done along these lines in producing 
duplicates of the stones of the corundum 
group. The ruby for instance, is produced 


from aluminum oxide, colored with chromic 
oxide, by means of the oxy-hydrogen 
flame, and is not only identical in compo- 
sition, but in character as well. 

[THE END.] 





Bright Metal Coatings 





THE process of producing a bright metal 
coating on metals, porcelain objects, 
etc., without resource to the electric cur- 
rent, by the heating of finely divided metal, 
is of value in the production of galvanized 
iron and steel, as the coating obtained in 
this manner is a more effective protection 
against the formation of rust than the zinc 
coating produced by the ordinary methods. 
Even if this metal coating is scratched 
off, the surface treated according to this 
method retains its power of resisting at- 
mospheric influences. This is explained by 
the fact that the zinc has penetrated to a 
considerable depth into the irom substance; 
it has not merely formed a superficial coat- 
ing, but beneath it is zinc-iron alloy. 

The hardness of metals galvanized ac- 
cording to this method is not unfavorably 
affected, because the temperature used is 
not so considerable. 

Process. If a metal object is placed in 
a certain quantity of zinc dust and the 
whole heated to about 250° to 330° C,, 
that is to say to a temperature that is still 
considerably below the melting point of 
zinc (418° C.), the metal is quickly cov- 
ered with a zinc coating. If in place of 
metal, porcelain, glass, etc., in fact any 
substance that can withstand heating to 
250° to 330° C. without injury is used, 
they will acquire by such treatment, like 
the metal, a uniform metal coating, and 
can then, subsequently, by electro-deposit, 
be coated with any other metal. 

The metal coverings produced in this 
manner consist of very fine particles of me- 
tallic zinc, cadmium, etc. mixed with a 
considerable quantity of oxide. The ob- 
ject to be coated must first be cleansed; 
it is, however, not necessary that every 
little particle of grease be removed. On 
the contrary, it seems as though the pres- 
ence of the latter promoted the operation. 
To prevent oxidization, which increases 
with the rising temperature, the receptacle 
in which the article to be coated and the 
zinc-dust are contained must be sealed air- 
tight in some suitable manner, or to the 
zinc-dust, finely pulverized wood-charcoal 
may be added. In case this precaution is 
not taken, the coating will lose its bright- 
ness according to the extent of the oxidiza- 
tion it suffers. This, according to a for- 
eign exchange, is a very interesting process 
and can be used to great advantage in the 
precious and non-precious metal industries. 
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Rex Roller Removers 


Are guaranteed to do the work; have one on 
your bench for the next difficult job. 








Made Up in Three Styles 

A-5 Price, $3.50 
This set consisting of three stumps and stakes of 
various sizes will handle all classes of work Foreign 
or Domestic regardless of style or size. 
A-6 Price, $1.75 
As illustrated will handle as large a range of work 
as is possible with a single tool. 
A-7 Price, $1.75 
Same style as A-6 with smaller stump and stake for 
Bracelet sizes only. 

For Sale at All Jobbers 
These tools are warranted against breakage result- 
ing from any cause except abuse, or if for any other 
reason they should prove unsatisfactory I will 
repair or replace without charge. 


H. G. WILSON 
Elgin Illinois 


We Have a Complete Stock 
of Genuine 


K. K. 


BRAND 


HIGH GRADE oo CRYSTALS 


The only Quality 
Perfect and 
Watch Size 

Glass Guaranteed 





K. K. Watch Crystals are uniform and correct as to diam- 
eter. Perfectly shaped and clear. Their use means a 
substantial saving to you. Our stock is complete in all 
sizes and heights. Glass order sheets sent you on request, 


Per Gr. Per Dz. 
K.K. GENEVAS (Hunting)...... $5.40 $0.50 
K. K. MICONCAVES (Open face). 5.40 50 
ef ! 8!) err 13.00 1.20 
Other Japanese Brands: 
MICONCAVES or GENEVAS........... $5.00 
REPU sé cecccecsvctvetcsaveeneeue 9.00 


All of the Above Prices Subject to a Cash Discount of 6% 


EMIL BRAUDE & BRO. 


ESTABLISHED 18% 
Wholesale Jewelers, Watchmakers’ and Jewelers’ Supplies 


3rd Fioor, Heyworth Bldg. CHICAGO 














Beauty of Design 


Quality of Metal 
Skilled Workmanship 


These are three features which have made 
our 


Galleries and 
Bracelet Boxes 


a standard among discriminating manufac- 
turers. 


The best effects at minimum cost can be ob- 
tained through the use of our products. The 
way is open for you to exercise economy with 


profit. 
Get Our Illustrated Bul- 
letin today, No. 510A. 


AMERICAN PLATINUM WORKS 
NEWARK, N. J. 


N. Y. Office CHAS. ENGELHARD 30 Church St. 


E. P. REICHHELM & CO., lnc. 
Jewelers’ and Metal Workers’ Supplies 











“‘ American- 


Swiss”’ Files Gs * 


Representing 


AMERICAN GAS FURNACE CO. 
Gas Blast Furnaces, Heating Machines, 
Pressure Blowers, Fuel Gas Plants 

















Sand Blast, AMERICAN-SWISS FILE & TOOL CO. 
Price, $20.00 


24 John Street - - - NEW YORK 














NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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yg Saw-Pierced Monogram Jewelry 


Written Exclusively for The Jewelers’ Circular by William Kassell, Author of “Practical Course in Engraving for Jewelers” 
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AW-PIERCED letters and monograms 

made up into useful articles of jewelry 
i; a line that has large possibilities for 
the jeweler. It opens a field that will prove 
yery promising from a commercial point 
of view if properly pushed by advertising 
and window displays. The sale of a piece 
of saw-pierced jewelry will prove to be a 
magnet that will draw a customer to make 



















a second purchase, and then a third. The 
assumption is of course. that the article 
has been so made up as to please. Saw- 
Pierced monogram jewelry should be con- 
sidered as a possible means of increasing 
sales, thereby increasing profits. 

What is more refined looking or per- 
sonal in appearance? It is unique, to say 
the least. This is what every one craves 
these days—something different from what 
the others have, something that has a per- 


sonal touch. That is what the public of 
today wants. 

Saw-pierced monogram jewelry is a 
worthy suggestion as a gift. It is out 
of the usual line of what is considered ap- 
propriate. It will therefore appeal to those 
looking for a gift that is distinctly dif- 
ferent. 

This is the time of year, too, when this 
line can be pushed to advantage. It will 
be but a few more weeks before the men 
will discard the waistcoat as an article of 
wearing apparel. That will mean the pur- 
chase of a belt. A belt by all means needs 
a buckle. What is more stylish and suit- 
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able than a saw-pierced monogram buckle? 
But the sale of a buckle should not be all. 
The purchaser, as well as a recipient of a 
buckle, whenever it is possible, should be 
given to understand that the prevailing 
style calls for belts of various colors. 
These are to be attached to the buckle as 
needed, and used in a manner that will 
harmonize with the clothes with which it 
is worn. 

These belt buckles can be made up in 
an endless number of designs, both with 
and without a border. A few suggestions 
are offered under illustration No. 1. 

The coming style is the two-color effect. 
This is obtained by using two colors of 
gold, white and yellow, or green and yel- 


low or red. Sometimes a combination of 
three colors is used. These buckles may 
be made up in the store’s shop, or the or- 
der can be sent to some establishment that 
makes a specialty of this line of work. 
The buckles may be made up in two 
ways. The buckle may be made up in one 
color of gold and a border of another color 
applied, or the border can be made up first 

















and the monogram in another color sol- 
dered in. If the border be one that can 
be made up from a piece of stock, it is 
perhaps best to use the applied method, 
as this is the easier way. If the border is 
one that is chased or carved, such as are 
made up in blanks by establishments that 
strike them from a die, it is best to solder 
in the monogram. These borders as a rule 
are struck up from heavy metal and if they 
are applied the buckle would be rather 
clumsy. It should be understood that 
where the applied method is used, the edge 
of the Buckle will show at least two colors 
of gold. If only one color is to show, the 
border must be made separately and the 
monogram soldered in. 

If the applied method is to be used, the 
stock for the monogram should be laid 
out first, in whatever color may be desired. 
It must be laid out in the exact size the 
buckle is to be when completed. The mon- 
ogram must be laid out so as to be in pro- 
portion to the size of the buckle. Enough 
margin should be left to allow for the bor- 
der that is to be applied. The border is 
next laid out on gold of another color, and 
this work must be done with care, so it 
fits on the monogram plate exactly. It is 
then only necessary to hard solder the 
border in place. 

Illustration No. 2 shows a border and 
monogram made up and ready to be sol- 
dered in position. The monogram should 








148 THE JEWELERW’ 





May 7, 1919, 


CIRCULAR 








Refiners 


Gold 
Silver 
Platinum 














HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 











The Best Watch Glass 
Ever Made 











PRICE LIST Rie 
Per Doz. Per Gross — Grose’ 
K.K. GENEVAS (Hunting)..... $0.50 $5.40 $60.00 


K.K. MICONCAVES (Open face) .50 5.40 60.00 
K.K. NEW EMPIRES (Open face) .90 9.50 


K.K. LENTILLES (Open face)... 1.20 13.00 
All of the Above Prices Subject to a Cash Discount of 6% 


VAN & VAN 


Importers of K.K. Watch Glasses 


3146-48 State St. CHICAGO, ILL. 

















HINTS FROM HERPERS 














New Haven Tambour No. 3 


Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane, New York 
Wholesale Distributors 
Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co. 
Waterbury Clock Co. Wm. L. Gilbert Clock Co. 














THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL 





AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 


SETTING MAKERS 
EST. 1865 


18 CRAWFORD ST. NEWARK, N. J. 
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Workshop Notes Department. 


————— 


be but a shade smaller than the inside 
measurements of the border and must fit 
quite snug. If there is too much play be- 
tween the monogram and the border, it 
will take quite some solder to hold the 
monogram in place and the effect will be 
spoiled. Another way of accomplishing 
the same end, but perhaps with better re- 
sults, is to cut out the plate for mono- 
gram and solder in position. Lay out the 
monogram, saw-pierce it and then finish 
in the usual manner. This method is con- 
sidered the easier 
of the two and is 
therefore worth try- 
ing. 

One thing, of 
course, will lead to 
another. The man 
who is well satis- 
fied with his new 
belt buckle will 
want a Waldemar to 
match. These can 
be made up with a 
ribbon or chain as 
suggestions offered 
under _ illustration 











































No. 3. Some will prefer a fob, while 
others will want the lapel chain. Any of 
these styles can be made up in the colored 
gold combination, using two or three col- 
ors of gold. 

The articles that can be made up and 
are useful besides those mentioned include 
scarf pins, tie clasps, cuff links, as well as 
monograms for watches, cigarette cases, 
match safes, signet rings, leather card cases 
and bill folds. 

Illustration No. 4 offers ideas for cuff 
buttons and scarf pins. In making up but- 
tons care should be taken that they are 
made heavy enough to give the posts the 
strength necessary to render satisfaction. 
These buttons can be in three colors of 


gold if desired. The monogram can be in 


one color, with an applied border of an- 
other color, while the post and bean can 
be of regular yellow gold. The mono- 
grams of scarf pins, as a rule, are made 
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up in one color, but very often they are 
inlaid with diamonds or semi-precious 
stones. The pin as a rule is made of yel- 
low gold. 

Monograms made up for watches or the 
backs of cases can be applied either by hard 
soldering or rivets, the latter method be- 
ing the easier. The two-color effect can 
be employed to advantage on such articles. 
Where the article is made of yellow gold, 
a white, red or green-gold monogram ap- 
plied will give a very attractive appear- 
ance. 

Saw-pierced monograms are the real 
thing to suggest where an article is already 
engraved and the customer wishes the old 
engraving removed or covered. In such 
cases the old engraving should first be 
filled in with solder, filed down flat and the 
article refinished. The new saw-pierced 
monogram can then be applied with rivets. 

When the monograms are to be attached 
to leather goods, pins must be soldered on. 
These pins are pierced through the leather 
and then bent over. They must not pierce 
the lining, as the pins should not show 
after the monogram has been attached. 

The articles so far named are for men, 
but many of the girls of today like man- 
nish things. Saw-pierced monogram jew- 
elry will appeal to many of them. There is 
the broach pin, of which a few styles are 
offered in illustration No. 2. Then there 
is the handbag, the ring, the wrist watch 
and the locket, all of which will make up 
well and look attractive with a saw-pierced 
monogram. 

Would it not be a good idea to make a 
record of the name and address of those 
who purchase a piece of monogram jew- 
elry? This record should show the article 
purchased, the kind of metal used, its fin- 
ish, as well as an impression of the style 
of letters used. Perhaps a few weeks later 
it would be wise to send a design of some 
article that is most apt to appeal to the 
individual. These designs should show the 
article as it would appear when completed 
and, if possible, should be in color. Care 
should be taken that the recipient of the 
design receives his own monogram and 
that the design does not show the article 
already purchased. A notation of the de- 
sign sent should be made on each record. 
This should be followed up with another 
in a few weeks with some other article, 
and so on, until results are obtained. 








The authorities of Antwerp are making 
an effort to induce the workers in the 
diamond trade to return. They are hop- 
ing, with the resumption of normal trad- 
ing, to make Antwerp what it was before 
the war—one of the great centers of the 
diamond industry. The diamond cutters 
and merchants fled before the Germans to 
Amsterdam and London, and a few went to 
Paris. They have been going back from 
Amsterdam for some time. So far, the 
London refugees have preferred to stay 
where they are. Many of them have been 
doing exceedingly well during the war and 
prosperous factories for cutting and pol- 
ishing diamonds have been established 
chiefly round about Hatton Garden and 
the haunts of the merchants. These 
places are entirely Belgian, and probably 
some of them will remain there. 


CIRCULAR 


149 


Remember, Mr. Engraver— 





(1.) That a graver that often splits off 
and crumbles is‘too hard and should be an- 
nealed to straw yellow in a flame and then 
quenched in oil or water. 


(2.) That a graver that is dulled only 
by cutting and of which, the point turns 
over, forming a very minute burr that can 
easily be seen with the jeweler’s eye glass, 
is too soft, and must therefore be rehard- 
ened. 


(3.) That the oil stone for sharpening 
the gravers, must not be ground out, must 
not be too coarse and not too “quick,” but 
fine and always nice and fiat. 


(4.) That for sharpening on the oil 
stone a good olive oil is best, which may 
perhaps be mixed with a little kerosene. 


(5.) That the oil stone should be 
cleansed, at least once a day from the old 
oil, so that the oil is never sticky or dirty. 

(6.) That graver and chisels must only 
have absolutely accurately ground cutting 
edges. 

(7.) That for steel and iron, for hard 
metals generally, it is best to use high 
ground gravers and chisels. 

(8.) That for steel and hard metals the 
chisels take hold best if they are ground 
only on the sandstone. 

(9.) That gravers designed and pre- 
pared for gold and silver bright cutting 
should not be used for base metals, but 
that special gravers should be kept in re- 
serve for such use. 


(10.) That a fine bright cut should be 
obtained at once with the first stroke and 
not by frequent after cuts. 


(11.) That coarse files, when the cut is 
clogged with filings and dirt, should be 
cleansed with fine steel scratch meshes, 
finer ones possibly dipped in nitric acid, so 
that the dirt and the firmly adherent metal 
chips may be eaten out by the acid. 


(12) That the light in Winter should 
not be too glaring and not too dull. 

(13.) That a green shade of card or 
paper should be fastened, for the protection 
of the eyes at work, about the forehead 
and is most beneficial for the eyes, keep- 
ing off injurious dazzling sunlight or artifi- 
cial light, as well as twilight. (Such a shade 
in the form of a large cap peak, is passed 
around forehead and head and secured at 
both ends with wire or a fitted clock 
spring.) The engravers on wood, copper 
and steel of olden times already found such 
shades very satisfactory. 

(14.) That there should be no working 
at the bench with a high standing collar, 
as practiced by many of the younger en- 
gravers and “gentleman apprentices.” (A 
collar is very troublesome at work, inter- 
feres with the circulation of the blood and 
with good work. 

(15.) That the fingers, on which are 
white lead, gamboge, which are poisonous, 
and other dirt, should not be put in the 
eyes, nor should lunch be eaten with such 
hands. But even the metals that are being 
engraved, are in combination with the 


sweat of the hands, injurious, c»nsequently 


the hands should always be wached very 
carefully. 
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Made in U. S. A. 
“Equal to the best ever imported” 


Size 8/0 6/0 4/0 2/0 1 2 4 6 

Price $3.50, $2.98, $2.50, $2.50, $2.50, $2.50, $2.40, $2.40 gress NET 

We guarantee quality and will replace any if found 
unsatisfactory. 

| JEWELERS’ TOOLS AND SUPPLIES 


WORTHINGTON & RAYMOND, INC. 
| 71-73 MURRAY ST.. 
| NEW YORK 














Jewelers’ Saws | 





i 


WHY WASTE anything ; 
these days of keen competi: 
tion? WAR times have taught 
us the folly of it. Your busi. 
ness success depends upon say. 
ing your sweeps, filings, polish- 
ings, wash-water, etc. 


The W-L: ROBERTSON Co. 


13-15 FRANKLIN ST. — NEWARK, N. al 













DIXON’S 
Sand (Assay) Crucibles 


are the result of over ninety years’ 
experience in manufacturing crucibles. 
4 They are made with the same care 
and excellence that have made Dixon 





Crucibles the standard of excellence. 
They have made a wonderful reputation in all assay 
work. Write for prices and Circular 77-AA. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


ere Established 1827 rer 








DON’ T 


Throw your worn out Tiffany 
Rings in the melting pot. Send 
them to us. We will make them 
look like new for 75c. and up. 


M.J. Stern & Bro. 


51 Maiden Lane New York City 
Special Jewelers to the Retail Trade 











mee ACCU R A Cy SRaRR ation 


\\ GEORGE M. BAKER 


> GOLD, SILVER AND PLATINUM REFINERS > 
Oo 91 Page St., Providence, R. I. & 
% Our Modern Methods © 
Produce Greatest ay 
Results 
30 Years 
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WE ARE PAYING 
Se, <} 5 a oO O a 
FOR CLEAN PLATINUM 


A. Robinson & Son “SSAxzRs 4np 
149 CANAL STREET NEW YORK 














are sure to please; give them 
a trial! 

Black Shield Mainsprings 
Black Shield Watch Glasses 


Black Shield Oils = 


Tools, Materials, Supplies of all kinds. Select them 
from our supplement—sent free to the legitimate trade. 
If you have not received one, write for it. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 
29 E. Madison Street CHICAGO, ILLINOIS 














LOUIS AUBERT JEWELERS’ 
BIENNE SAWS 


Switzerland 
Guaranteed 


Production: 25,000 gross per month. 
Swiss Manufacture 








Attention, Jewelers 











E. HOWARD CLOCK COMPANY 


CHICAGO 


And Owners of Former Model 


Howard Watches 


For cleaning and repairing of all kinds and the furnishing of genuine material 
for such watches, please telephone to, call at, or send to our nearest office. 


BOSTON, NEW YORK and 


Crucibles and Fluxes 


for Sweep Smelters and Refiners 
J. & H. BERGE 28 droRk 











THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 





Established 1842 
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{In Which Is Contained a List of the Latest 
patents Granted by the United States and 
great Britain. The United States Patents 
That Have Expired and the Registered 
Trade-Marks.] 








UNITED STATES PATENTS. 


Issue of May 1, 1919. 


077. CLOCK FOR CONTROLLING ME: 
CHANICAL DEVICES. Freperick WEHIN- 
cer, Waterbury, Conn., assignor to Water- 
bury Clock Co., Waterbury, Conn. Filed 
April 19, 1918. Serial 229,482. 

In a clock for controlling mechanical devices, 
the combination with the time and controlling- 
trains thereof, of a pivotal warning-and-releasing 
lever co-acting directly with the said controlling- 
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train for warning the same, means operated by the 
time-train and co-acting directly with the said lever 
during short intervals only for intermittently 
rocking the same, and locking means co-acting 
with the lever for normally restraining the con- 
trolling-train. 
1,299,116. 
James W. Bryce, Bloomfield, N. J. 
July 31, 1917. Serial 183,668. 

A device of the class described, comprising in 
combination, a clock driving motor in which power 
may be stored to drive the clock, means for re- 
storing power therein from time to time, said 


CLOCK-WINDING MECHANISM. 
Filed 




















means comprising an electric motor, and a gear 

train connecting said electric motor and the clock 

driving motor, said gear train comprising in part 

a differential gear having different numbers of 

teeth thereon at the opposite sides thereof, 

whereby the electric motor may rotate at a high 

speed and the clock motor may be rewound at a 

comparatively slow speed. 

1,299,162. CIGARETTE-CASE. Grorce L, 
Fisuer, Attleboro, Mass., assignor to Mara- 
thon Co., Samuel M. Einstein, proprietor, At- 
tleboro, Mass. Filed Feb. 13, 1918. Serial 
216,876. 

In a cigarette-case having a hinged cover, a 
false bottom, a member having a lower part en- 


THE JEWELERS’ 


gaged beneath the bottom and secured thereto 
and having upwardly extending side members the 
outer of which is turned at right angles and se- 
cured to the inner member to form a partition 
for dividing the cigarettes into two divisions, the 
inner member extending upwardly to a point be- 
low the hinge of the cover in closed position of 





the latter, a spring seating on the bottom of the 
case and against the under face of the false bot- 
tom for normally urging the latter upwardly, and 
am arm rigidly secured at one end to the cover 
and having its other end offset and pivoted to the 
upper end of the extension of said inner side 
member. 

1,299,236. SERVICE TIME-CHECKER. Epwin 
M. Scuantz, Chicago. Filed Oct. 22, 1917. 
Serial 197,813. 

In a service time-checker, the combination of 
signal means, chance means whereby the signal 























may be given at an indeterminate time, and means 
for automatically varying the effect of said chance 





means. 
Designs 
53,144. FOB, PENDANT, OR SIMILAR AR- 
TICLE. Cart Bounen, St. Paul, Minn. 
Filed Aug. 5, 1918. Serial 248,481. Term 


of patent 7 years. 


53,165. COMBINED SPOON, FORK, AND 
KNIFE. Wenpet Janosix, Maynard, O. 





Filed Jan. 23, 1919. 
of patent 7 years, 


53,166. FLAG, BANNER, SIGN, POSTER, 


Serial 272,775. Term 
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PENNANT, BADGE, EMBLEM, PIN, BUT- 
TON, RING-TOP, OR SIMILAR ARTICLE 
OF MANUFACTURE. Watrer H. Srmon- 


son, New York. Filed Jan. 13, 1919. 


270,978. Term of patent 3% years. 


53,167. FLAG, BANNER, SIGN, POSTER, 
PENNANT, BADGE, EMBLEM, PIN, BUT- 


Serial 





TON, RING-TOP, OR SIMILAR ARTICLE 
OF MANUFACTURE. Watrter H. Simon- 
son, New York. Filed Jan. 13, 1919. Serial 
270,979. Term of patent 3% years. 

53,170. COMBINED SPOON AND FORK, 
Jacos Wotsten, Newark, N. J. Filed Aug. 





24, 1918. Serial 251,326. Term of patent 14 
years. 
53,171. COMBINED SPOON AND FORK. 


Jacop Wotsten, Newark, N. J. Filed Aug. 


24, 1918. Serial 251,327. Term of patent 14 
years. 





UNITED STATES TRADE-MARK 


[The following trade-mark has been adjudged 
entitled to registration, under the Act of Feb. 20, 
1905, and is published in compliance with Section 
6 of said Act.] 





Trade-Mark Published May 1, 1919. 

Ser. 115,538. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) I. Ottenporrr Co., New 
York. Filed Jan. 30, 1919. 


I0CO 


Particular description of goods.—Watches and 
Watch-Movements, 
Claims use since Jan, 1, 1917. 
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Maier & Sohn 
Silversmiths and Platers 


617 Mallers Building 
CHICAGO, ILL. 


Our Silverwork will be ALL 
Handwrought. We are also equip- 
ped for first-class repairing of all 
kinds of silverware, and will guar- 
antee all work. We are prepared 
to repair, replate and re-line Mesh 
Bags, making them equal to new. 


A trial order will convince you 
that we will merit your patronage. 

















THE JEWELERS’ CIRCULAR 
THE WASHBURN 
SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 

for all sizes of scarf- - 
pin wire, Guaranteed. 
EF WIRES 
for unpierced ears. 
SAFETY CATCH 


For Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used. 





Open. Closed. Open. osed. 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
Cc. IRVING WASHBURN, 108 Fulton Street, N. ¥ 





N. Stein O. Bernstein 


{2 Expert 
Watchmakers 


guarantee you 
Prompt Service—Quality 
American, Swiss and all Kinds 
of complicated Watches 
repaired 
You Can Promise Your 
Customers Service 
If you send your watches to 


BernStein Watch Co. 


Watchmakers to the Trade 


5 No. Wabash Ave. CHICAGO 


Kesner Bidg. 


Watchmaker 


for the Trade 
Al Wek Geennd 
FORDJ.LABARR 


1312 Heyworth Building 
29 East Madison Street 
CHICAGO, ILLINOIS 
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ISSUED ANNUALLY 


The Jewelers’ Circular 
Buyer's 
Directory 


of the 
Manufacturers, Importers and 
Jobbers i] 


in the 


Jewelry and 
Kindred Trades 


A Handy, Classified List for Buyers 


Bound in limp cloth, 3x 6% inches, wit 
map of the Jewelry District of New og 


PRICE ONE DOLLAR 


Copyright, 1918, by 


The Jewelers’ Circular Pub. Co. 
11 John Street, New York 
































WORLD WAR VETERAN RING 
Setem EXCELSIOR MFG. CO. 


Manufacturers of 
Pins, Buttons and Rings, 
Ask Your Jobber. 

He Should Have Them, 


Factory, 113 Point Street, Providence, &. |. 




















| John Daley Pays Cash! 


4 Send me your old Gold, Silver, Platinum 
and discarded Jewelry. I buy Diamonds, 
Pearle, Sapphires, Onyx, Amber, Antique 
Jewelry Sets, Cameos, Garnets, Entaglios 
and entire stocks. 


JOHN DALEY 


654 6th Avenue 
B 
References NEW YORK “sett, §° 





Watch Repairing for the Trade 


is our sole business, 
perfectly satisfied 
customers our sole 
aim. We can and 
™) will cure all your 
yy Watch repair trou- 
bles. Try us. 

Write for our Price List 


Rotberg Watch Co. 
Expert Watchmakers 
5 So. Wabash Ave., Chicago 











Let me take care of your 


WATCH REPAIRING 


on Swiss, American and complicated watches. 
A tnial order will convince you of my superior 
— and ability. ane x a. 
—~" 
peer; orse Se LIMAN "5 
Mail order work promptly i _” 








Headquarters for 


Gold and Silver Plating 


Mesh Bag and Jewelry 
Repairing at Moderate 
Prices. 


Louis Morenfeld 


51 Maiden Lane, New York 











Watch Repairing for the Trade 


Repeaters and Chronometers a Specialty 
We buy all kinds of Movements. 
Levinson & Warshawsky 
74 Bowery, Near Canal St., New York 
Phone Franklin 3475 : Ist Floor 





For Expert Watch Repairing 


send your work to 


Manhattan Watch Repairing Co. 


111 Nassau St. New York 
Mail orders promptly attended to. 












St. Louis Watchmaking Schoo! 
Established Thirty Years 

If you really know how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 
learn the practical work as must be dene in a 
first class Jewelry Store. 

Write for our Catalog at once. 


ST. LOUIS WATCHMAKING SCHOOL, $. Louis, Me. 








Expert Watch Repairing 


We can care for your watch repairing de- 
partment promptly, carefully and satisfac- 
torily. All work guaranteed. 


THE SUPERIOR WATCH REPAIRING ¢ C0, 


116 Nassau S 








Expert Watchmaker 


High Grade Watches a Specialty 
51-53 Maiden Lane New York 


H. FISHBONE ‘iei="sis | 











EXCLUSIVE DESIGNER 
of High Grade Platinum Jewelry 


for Manufacturers and Jewelers desiring 
something original and better 


LEON MINDELL 


1312 Heyworth Bldg. CHICAGO, ILL. 








E DO THE FINEST 


REPAIR WORK FOR THE TRADE 


On Swiss and American Watches. Mail 
Order Work Promptly Attended To 
Nassau Watch Repairing Co. 


102 Fulton St., Room 211, New York 
Tel.: Cort-3360 








W. H. Swenarton 
(Ex-Examiner B. #. Patent Office) 
Counsel in Patent Causes 
2 Rector Street, New York 








Patents Trade-Marks 
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